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REW DESIGN WORLD'S BEST 


TUBULAR TRACK DOOR HANGER 
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? S | fee) |< “NEVER-BREAK’ 


All Kinds of 


BOLTS, RIVETS, NUTS, WASHERS, © 
CARRIAGE FORGINGS, ETC. 


Send for 1908 Catalog “RB” Prices on Application 
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MAKERS 
TROY, N. Y. 
PRIEDLET- VOSHAEDT co. STOCKHOFF SUPPLY COMPANY 
194-204 Mather Street, Chicago, Ill. 107 N. Main St., St. Louis, Mo. 
1LTS 1 Oriicom CARVER FILE CO., Philadelphia, Pa. 
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Lift off nickel. Fire Pots, 12”, 14” and 16”. -All sizes are 
double heaters. Popular priced. Vertical Blast Fire Pots. 


“*Now comes campaign discussions, 
When unkind things are said; 
And many a mortal gets it 
Where the needle gets the thread.’’ 


THE CINDERELLA 
AIR TIGHT. 


AN EXPONENT OF 
THE STRENUOUS LIFE. 


This is an “all around”’ stove. 

It has the beauty of a base burner, the 
power of a furnace, and the durability of 
our heavy cannon type of stoves. 

This stove is accurately fitted, hand- 
somely nickeled. 

It burns all kinds of mineral fuels, has a 
smoke-consuming device and keeps the fire 
“as you like it.”’ 

The Cinderella Air Tight is a master- 
piece and is a tribute to the vigilance and 
strenuous ability of the chief of our manu- 
facturing department. 
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‘“‘For no man ever won out, that had his wish bone 
Where his back bone ought to have been.” 


MAIL YOUR ORDERS OR INQUIRIES TO 


Stove & Range Company of Pittsburgh 


PITTSBURGH, PA. 


























GAS TIGHT, 

STEEL DOME 
CRUSADER and 
ADMIRAL FURNACES 
With Our 

PATENT 

SQUARE POT and 
SQUARE BASE 


Write Us for Our Catalogue and Full 





SEE THIS 
Base and Firepot! 


All the Trade are Talking 
About It. 





PATENTED. 


Description. 





The BOYNTON 
FURNACE CO. 


207-209 Water St. 
NEW YORK 





147-149 Lake St. 
CHICAGO 





BOYNTON’S SOFT COAL CRUSADER FURNACE 
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. Demand for Water fleaters 

fire ; 

The convenience of an ever ready supply of 

- . . 

0 hot water at small expense and with little care-tak- 

u- . - 7 . 
ing, has created a large and constantly increasing 

, demand for hot water heaters for such uses as tem- 
pering water, heating enclosures, supplying hot 

gh faucet water, laundry use and many other purposes. 





An independent Water Heater exactly fills 
a want in nearly every home. 





ae 


IDEAL Water Heaters 
exactly fill all these require- 
ments. Quick sellers and 
easy toerect. Send for our 
new catalogue containing 
full descriptions and pre- 
senting our new scientific 
method of determining the 
exact number of gallons of 
water per hour each Heater 
will supply at degrees vary- 
ing from 25° to 100° in- 


crease in temperature. 
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Sensational Results 


Have Greeted the Appearance of the 


MONITOR reoxt rz RADIATOR 


upon the market. No stove which has been placed before the trade in years has created the 
enthusiasm that this stove has, and that it deserves its success is unquestioned. A few of 
: the wonderful features of this The Greatest 
Achievement in Stove Making, are given 
below. 


@ The front part of the stove radiates the 
greatest amount of heat. 





@ More iron is exposed to the products of 


combustion and heat elements in the Mon- 
itor Radiator than in any other stove. Re- 


sults: More Heat. 


q The fire and products of combustion pass 
down the five front flues and then up the 
rear flues of the stove. No other stove has 
a like flue capacity. 


@ The Monitor Radiator has the largest hot 
air flues or ventilating flues of all Base 
Burners now on the market. 


@ The consumption of fuel is less and the 
radiation of heat for the amount of fuel 
consumed is greater than any other make 
of Base Burner. 


@ You can make more money selling the 
Monitor Radiator than you can on any 
other stove. 


@ We want to convince YOU that this is 
the stove for YOU to handle, and that’s 
why we offer to send you a sample for 
your examination; and if it does not arouse 
your enthusiasm you can ship it back at 
our expense and we will pay you for the 
trouble you have been put to. This is an 
unusual offer but we have faith in the 
Monitor Radiator. 





@ Write and secure the Agency before your competitor does so. That means that you 
will have to act at once—today. 


The Monitor Stove @ Range Co., Cincinnati, 0. 


MORLEY BROS., Saginaw, Mich., distributors for the State of Michigan. 
GREAT WESTERN STOVE @ REPAIR CO. Minneapolis, Minn., N.-W. distributors. 
MORLEY, MURPHY HARDWARE CO., Green Bay, Wis., distributors for Wisconsin. 
HIBBS @ FLEMING, Los Angeles, Calif., distributors for California. 
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Our Strictly New Furnace 


Built to the Hour 


A Powerful Perfect Worker 




















OUR NEW ONE 


WHATEVER IS GOOD, NEW AND MODERN _IN 





FURNACE MAKING HAS BEEN CONSIDERED IN 





THE PLANNING AND BUILDING OF THIS FURNACE, 





* HEAVY STEEL PLATE IS DESIRABLE FOR QUICK 





HEATING WE HAVE IT IN THE LARGE RETURN 





RADIATOR. « HEAVY CAST IRON IS DESIRABLE 





FOR DURABILITY IN FIRE SECTION, WE HAVE 





IT THERE. * LARGE DOORS ARE DESIRABLE, 





WE HAVE MADE THEM LARGE. « PROMPT RE- 





LIABLE ACTION IS ESSENTIAL, THEY ARE HERE 





CORRECTLY AFFORDED. 





THERE IS NO MORE SATISFACTORY FURNACE THAN THIS. 
THEY MAY TIE IT BUT THEY CAN’T BEAT IT. HEAVY 
STEEL HIGH RETURN RADIATOR WITH CAST TOP AND 
BOTTOM. ASBESTOS PACKED JOINTS EVERYWHERE, 
BIG FIRE-POT, BIG ASH-PIT, BIG CLEAN-OUT, BIG DOORS 
GROUND TO PERFECT FITTING. HEAVY SEPARATE 
GRATE BARS. DUST TIGHT. GAS TIGHT. A VERY COM- 
PLETE MODERN FURNACE THAT WILL SATISFY BOTH 
YOU AND YOUR CUSTOMERS. 





WALTER S. RAIT @ CO. 
211-213 Lake Street, 


CHICAGO, ILLINOIS. 
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The Demand is Increasing 


The great popularity of our Ranges is testified to by the 
fact that the demand for them is constantly increasing. The 
public is learning that it signifies something when a Range is a 


Matchless Steel Range 


It means that it was built for service, of 
the best procurable materials and represents 
the biggest value in Steel Ranges on the 
market. 










It also means that: The Fire Linings 
of that Range are guaranteed for 3 years 
by a Guarantee Bond which is given with 
every Matchless Range. This is the most 
comprehensive Guarantee Bond ever issued 
by a manufacturer. 











YOUR customers would appreciate a 
range of this kind. Why not secure the agency 
and build up a Big Range Business ? 


You Should Have Our Catalog. 
Write For It. 


Choice territory open for hustling salesmen. 


Landay Steel Range Co. 


2621 N. Fifteenth St. St. Louis 





fHE ABOVE IS OUR No. 10 
\ eight 500 Ibs. $26 12 
Price Net . 
This Range is made with Side Pouch Feed, Ex- 
tra Side Draft and Right-Hand Encased Reservoir, 
Porcelain Lined. Heavily Nickeled, Heavy Double 


Steel Walls and is interlined with Highest Grade 
Asbestos Board 























CHAMPION Hae 


This is an INTERCHANGEABLE RANGE, not 
a combination range, nor a coal and gas range bolted 
together. It is something new. 


You Can Change It from One 
Fuel to Another Instantly 









This Range is bound to prove a big sell- 
er, it has so many superior features. For 
instance, if gas is being burned and it gives 
out or gets weak, in ten seconds, it can be 
changed to coal and the cooking can go on 
without interruption. That’sa Big Sell- 
ing Point which will appeal to every user 
of Ranges. There are others too, and they 
are going to create a big demand for this 
Range. Are you going to be able to meet 
the demand in your vicinity? 


Better secure the agency at once. 
Write today. 


We would be pleased to send you catalog 
and prices. 


CHAMPION STEEL RANGE CO. 


3950 W. 25th St., CLEVELAND, 0. 
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Amongé all others 
no Steel Range 


Thue 


It’s a fact — Look at the cut — Read below about its special features. 
They show that the Borm is original—in a class by itself. Here are a few 
of its chief points of difference. 


Hi tee 













Patent Removable Non-warping || Patent Encased Flush Reservoir 
Oven Bottom. without damper or connections. 

Weight-balanced Drop Oven Door Adjustable Flue Strip, which suits 
with malleable iron hinge plates the range to different fuels and 
—proof against breakage. chimneys. 






What qualities could be as essential? Yet these, and numerous others, which we 
will tell you about, can be found only in the Born. When it costs no more to obtain 
them (often less) can you afford to miss a chance to secure the agency? We await 
your request for catalogue and proposition. 


THE BORN STEEL RANGE CO. CLEVELAND, OHIO 




















rHE VALUE OF THE 


“EXCLUSIVE AGENCY” 


OF THE 


DOUBLE MAGAZINE PEORIA 


or any good-selling necessity cannot be over- 
estimated. It means that YOU and not “‘the 
man-around-the-corner’’ will make the Sale. 
The ‘“‘exclusive agency”’ is what we offer you 
along with the Double Magazine Peoria—a 
stove covered by Letters Patent, both as to 
construction and design, and one that will 
eventually revolutionize the heating question 
in American homes. 

BECAUSE: 

The Double Magazine Peoria burns Slak at 75c a ton, Nut 
Soft Coal at $2.25 a ton, Coke, Ligntte or Hard Coal and feeds 
them automatically through a magazine, A mexture of Slak and 
Nut Soft Coal ts the ideal fuel and in one winter a fuel bill with 
this stove would not exceed $3.75 in place of 832.00 as is ihe case 


with a hard coal burner. Wouldn't this fact alone sell the Double 
Magazine Peoria for you? 










Descriptive literature, agency proposition, 
list prices with discounts will be sent immec. 
atel” upen request. 


The Cutter & Proctor Stove Co, 


200 Water Street os 


sahintion << 2 . oe 74 yrenaPROCTOR-¥, 


PEORIA, ILLINOIS 
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LE MAGAZINE PE 





DOUs ORIA 
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Shaded Sectional Cut 
of the 


“Low Down” 
Crown 


Warm Air Furnace 


Designed to show the 
direction taken by the 
gases and warm air. 
Also the thickness and 
staunchness of its parts. 


The March-Brownback Stove 0. 


POTTSTOWN, PA. 





Chicago Agency, JOHN KONTNY, 
264 South Clinton Street. 






































OUR *D SERIES " FURNACE 


Is a splendid heater. It is of all cast 
construction and practically indestruc- 
tible. Is a quick worker and possesses 
the very best features of furnaces of 
this type. 

Note the all cast radiator which 
affords a wonderful amount of radiat- 
ing surface. 

Big Fire Pot, big ash pit, big combi- 
nation feed door, big radiating surface. 

A perfect worker. Economical, reli- 
able, durable, prompt. 

For an all around excellent heating 
furnace there is none better than our 
“TD Series.”” Made with either a Drop 
Front or Revolving Grate, which are 
interchangeable. 

Made in five numbers— 150, 250 
al Fo , 350, 450 and 550. 

Get Our Catalogue 























The XXth Century Heating 
id & Ventilating Co, 


Manufacturers of the Original and Only Genuine 
Line of XXth Century Heaters 


AKRON, OHIO 
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Patterns Cut True—Perfect Fit 

Made of Full Weight Bright Tin 

Made by Practical Furnace Men 
Everything in Stock Sizes 

Furnaces and Fittings in One Shipment 
Low Freight Charge—One Rate 


Why are GREEN’S FITTINGS so satisfactory? 


BECAUSE they are made by first-class tinners, furnace men who set 
furnaces during the busy season, and during the dull season are 
occupied in the tinshop making up pipe and fittings. Green’s 
Fittings are not put together by boys, but by practical experienced 
men. They know what the furnace men will need and what they 
should have. The patterns are cut true, cut to give the greatest 
capacity, and allow the heat to travel with the least resistance. 


BECAUSE they are made with fast running power machinery of 
the latest improved patterns. The fittings are turned out accu- 
rately and rapidly, strong and durable. 


BECAUSE everything is ¢arried in stock sizes. The largest and 
most complete stock of pipe and fittings carried in the west. Sin- 
gle or Double Fittings can be secured to meet any emergency, 
made in sizes which are practical, made of full weight bright tin, 
Fittings which will not pull to pieces during installation. 


BECAUSE they can be secured without loss of time and with a 
low freight rate. Des Moines is the center, of nineteen railroads 
which leave the city in every direction, giving transportation di- 
rect to almost every town in this state and in the states surrounding with a single freight rate. 


GREEN FOUNDRY & FURNACE WORKS, Dept. “A,” DES MOINES, IOWA 


LINCOLN STOVE REPAIR CO., Lincoln, Neb. ROWE CONSTRUCTION & HEATING CO., Watertown, S. Dak. 
State Managers for Nebraska State Managers for South Dakota 











The KELSEY “Zig-Zag” Flues 


In the KELSEY, the fresh air is warmed in a much different 
and far more effective manner than is possible in any other warm air 
heating apparatus. 

The fire itself is entirely surrounded by, and the combustion 
chamber is formed by cast-iron flues. 

The sides of these flues are cast with deep corrugations—so 
that the air in passing up through them is deflected from one side to the 
other—in that way being evenly and uniformly heated when emerg- 
ing at the top and before entering the warm air pipes. 

If there is any fire in the KELSEY at all, the air cannot pass 
up through these flues without being heated. 

The hotter the fire the more rapidly the air passes through 
these tubes. 

In the KELSEY the air is never “‘scorched”’ nor vitiated. 

This is not mere theory. It has been demonstrated over and 
over again—in over 32,000 KELSEY Generators. 

If you want an apparatus with good sound talking points— 
let us explain to you our Exclusive Agency Proposition. 


KELSEY HEATING COMPANY 











SYRACUSE, N. Y. 
New York: 156 Fifth Ave. Chicago: Van Evera & Lewis Mfg Co:, 104-106 W. Lake St. 


James Smart Mfg. Co., Brockville, Ont., Sole Makers for Canada 
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MR. DEALER! 
Are You the Man 


looking for a specialty that will attract trade, yielding a good profit? 


It Will Pay You 


to get acquainted with the quality features of 
THE IMPROVED PATENTED 


PRINCESS STEEL RANGE 


Where it is known it commands the bulk of the trade. 
Ask for Special Agency Proposition. 


ALLEN MEG. CO., NASHVILLE, TENN. 














The Garner Smokeless 
Soft Coal Heater 


burns soft coal without soot. No smoke nor gas in the house, nor 
soot in the chimney. The most powerful and economical furnace 
known. Operates on scientific principles. Made in 3 sizes. Heats 
with hot air only, or in combination with hot water. Will heat more 
air with less expense than atiy other heating device on the market. 
A magazine feed that gives the steadiest heat. The first one ordered 
by any responsible dealer may be returned to us in 30 days, if not 
as represented, 


Write for Circulars and Prices. Agents Wanted Everywhere. 


THE GARNER HEATING CO., Lansing, Mich. 


Monarch 
Air Blast 


All the advantages of our fam- 
ous MONARCH plus the air 
blast. This is a_ sectional 
upper fire pot constructed so 
that. oxygen is fed into and 
above the fuel burning the 
gases, assuring economy, 
cleanliness, It is the most 


practical soft coal furnace 
offered the trade. 


Forest City Foundry 
& Mfg. Co. 


CLEVELAND, OHIO 


Mire. The Imperial, Niagara and Combination 
Furnaces, Registers, Mail Boxes, Hitching 
and Sash Weights, Etc. Write for 
our new Catalog. 
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Gilt Edge Radium Furnace 


An Economical Heater and a Great Seller 


This furnace is just a little bit better than all other furnaces 
of its kind, and has none of their defects. It is an economical 
heater, every particle of fuel being utilized. It burns hard 
coal and block wood. We also have other furnaces, all of 


them of recognized merit and great trade winners. 


eI 
| Write for Our Furnace Catalog 


Schwab’s Side Wall Register 

A factor in the modern method of heating a room which is a great 
improvement on the old fashioned floor register. SCHWAB’S 
Side Wall Registers are noiseless in operation, best in construc- 


tion and neatest in design. Write for illustrated and descriptive 
matter. 


R. J. SCHWAB & SONS CO., Milwaukee, Wis. 


SOAR A GO tate oe - 

















The Hero Furnace 


For any kind of Fuel 
Showing Smith’s Cleanable Water Heater 


Cast or Steel Radiator. 
Large Double Feed Doors. 
Independent Grate Bars. 


Everything an up-to-date furnace 
should have. 


Catalog tells all about it, also 
about our 


New Hero Boilers 
CHAS. SMITH COMPANY 


101 East Lake Street, CHICAGO, ILL. 














REGISTERS 


NOT IN THE ASSOCIATION. OUR DISCOUNT 80 and 5%. 

MAKERS OF ALL CAST WARM AIR REGISTERS, neat in design, and 
superior in finish, interchangeable with all first-class makes, and will wear 
a life-time. 
Why buy the so-called Semi-Steel or Stamped Registers which are made 
from scrap shearings? They will rust and fall apart and cannot be repaired. 
We are the largest makers of registers in the country. Our own foundry 
with molding capacity of 200 molders. 


Get the Association's discount and compare it with ours. You will see how 
much we can save you. 
We carry a large stock insuring prompt shipment. 


STANDARD REGISTER COMPANY 
Register Dept., Standard Foundry & Mfg. Co., CLEVELAND, OHIO 
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yb cvs RADIATOR=Cast in One Piece. 


That’s a distinctive feature of the MUELLER 
Double Radiator, Al] Cast Furnace. 


Not only does the construction of our double 
radiator insure perfect combustion of fuel, but 


every square inch of its enormous heating sur- 
face is absolutely FIRE SURFACE. 


You can sell the MUELLER and GUAR- 
ANTEE IT TO POSSESS MORE DIRECT 
HEATING SURFACE than any other Fur- 


nace made. 
Send for Catalog and trade prices. 














L. J. MUELLER FURNACE COMPANY 


ESTABLISHED 1857 


191 Reed Street MILWAUKEE, WIS, 

















) SIDE WALL REGISTERS of CAPACITY 


', IMPERIAL SIDE WALL REGISTERS have a greater out- 
flow capacity than any Wrought Steel Register made. 


IMPERIAL SIDE WALL REGISTERS take a pipe 2 inch 
to 34 inch deeper than the studding. 


Varying designs for all styles of decoration. 


Your trade need not be wearied by the monotony of a single 
design. 


All sizes, shapes and styles of floor and side wall Registers 
made in Iron, Wrought Steel, Brass and Bronze. 


Ferrosteel Company, Cleveland, Ohio 























One of the many 
styles in which 







Floral || @ A’ “mn 
bd ia Nf 
City A i thy 
wey 
Furnaces iterey 






are made 











Write for 
catalogue and 
prices. Wecan 
interest you. 








Monroe Foundry 


& Furnace Co. 
Monroe, Mich. 
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A Furnace That’s Different! 


You know as well as we do that almost all furnaces are aiike in construction 
—and that your competitor can quote just as low a price as you. 
With this FRONT RAN K Purn: ace yOu can go after a prospective customer 
with a line of argument that is entirely different. 
The FRONT RANK is made of heavy sheet armor plate, riveted like a 
boiler. It can’t bulge apart, and it can’t leak gas. 
There are no “cup joints” in which the cement can shrivel up and allow gas 










to —— 

he FRONT RANK Furnace offers a mighty fine opportunity to one good 
dealer in each town. 
Do you want our proposition? 


HAYNES-LANGENBERG MFG. COMPANY 


4045-57 Forest Park Blvd., ST. LOUIS 


A GREAT FUEL SAVER 


Our Heavy Steel @ 
Furnace with Large M { 
Double Feed Door is on crie 
a furnace of unusual Warm Air Furnace ; 
power and of quick ) 
heating capacity. 

Made of the Best 
quality of very heavy 
boiler plates with 
front and back radi- 
ator. Absolutely | 
Gas, Smoke and | 
Dust Tight. 

Write to-day for | 
printed matter of our | 
complete line. 






























Economy, Cleanliness and Durability ; 
All Combined in the +} 




















A few of the " Cost ten, Grat 
M4 Moncrie ex Grate 
Walter S. Rait & Co. “poumts of Large Radiating Surface 
211-213 Lake Street te Top Return Flue 
- MONCRIEF Double Fire Pot 
ALL STEEL FURNACE Chicago, II. Large Grate Surface 
Write HENRY & SCHEIBLE CO. 

for 825-29 Long Avenue, N. W. 
4 Cireufese CLEVELAND, 0. 
Western Sales Agent 


Kansas City, Mo. 









and | J.C. KIMMEL, 3314 E. 15th Se. 
| 





The Ideal Epworth Acetylene Generators | 
@ Are Ideal in construction, Ideal in light producing power, 
Ideal in giving out steady light, Ideal in selling in The Sheet 
ee “a lighting Dwellings, Stores, ante = apres = bh d - | [ k 
cetylene light is the safest, best, cheapest, brightest, finest light M W 
in the wertd, when produced in the Ideal Epworth Generators. eta orKer s’ 


Satisfaction Guaranteed. Agents Wanted. 
IDEAL EPWORTH ACETYLENE CO., {successors woe Gas, Light & Heating Co,, Waterioe,lows. | Assistant. 


JOHNSTOWN, PA. ATERLOO, IOWA 


We Make It! 


The BEST Air Drying Iron 
Enamel Made. 


‘Try a I-Dozen Case From 
“Your Jobber 5 


Nickel Plate, Siove Polish Coy 








For Zinc, Sheet Iron, Copper and 
| Tinplate Workers, ete., containing 
| @ selection of Geometrical Problems; 
| also, Practical and Simple Rules for 
| describing the various patterns re- 
quired in the different branches of the 
| above trades. By Reuben H. Warn. 
| Illustrated by 32 plates and 37 wood 
engravings. $3.00. 


For Sale by 


| 
| DANIEL STERN, 


| 355 Dearborn Street 
CHICAGO. 
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Barler Ideal Oil Heaters 


Are profitable to the 
Dealer because they 
give satisfaction to his 
customers. The best 
advertisement for the 
store is a satisfied 


customer. 
Write us about The Barler Ideal 


A. C. Barler Mis. Co,. 104-106 Lake St., Chicago 











~The APEX “2 Furnace 


is an extra heavy, 
durable furnace with 
a most powerful 
heating capacity. 
Its construction is strong 
enough to resist the fiercest 
fire. Absolutely gas tight. 
Will burn hard coal, soft coal 
or coke. Simple to 
to operate, econom- 
ical and thoroughly 
efficient. 








Write Today for 
Catalogue 


Youngstown Furnace @ Supply Co. 


Chicago Office, 211-213 Lake St. Yeungstown, Ohio 
Rood & Molntyre, Kansas City, Mo., Southwestern Distributors 
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Satisfy Your Wants 


A GREAT PAPER. oo 
C. Bender, Ardmore, I. T., writes: 
“Please discontinue my ad., as I have 
found the place I wanted. The Ameri- 
can Artisan surely is a great paper, as I 
have had letters from ali over the coun- 
try. I don’t think I could get along 
without it.’’ 


IT REACHES THE PEOPLE. 

M. V. Brickey, Rankin, Ill, writes: 
“Please discontinue our ad in The Amer- 
ican Artisan as we have sold nearly all 
our tinners’ tools already. We receive 
letters almost every day in regard to 
them and it keeps us busy answering 
them. Your paper surely reaches the 
people.” 


GETS FAVORABLE RESULTS. 

E. E. Lewis, of Mount Auburn, Iowa, 
writes: ‘‘Please stop advertisement 
marked D86 as I have had more offers 
than forty men could supply. I thank 
you for the same.” 











EVERY TIME. 

W. W. Anderson, Sadorus, Ill, writes: 
“The tools I advertised are now sold, 
but I am still receiving inquiries about 
them. An ad. in The American Artisan 
does the business every time.” 


BEYOND DOUBT THE BEST: 
P. C. Westphal, Poynette, Wis., writes: 
| “In regard to your paper will say it is 








the best of its kind in the market. I re- 
| ceivel 36 letters during the last three 
| weeks: from parties looking for tinners 
| and plumbers. Many thanks for the ad.”’ 


CONTINUE SUBSCRIPTION. 

Henry Grubb, Manteno, Ill., writes: 
“Please discontinue my ad. in the Situ- 
ations Wanted column, as I have gotten 
so many answers that I don’t know 
which to take. Also please continue my 
subscription to the paper.” 





‘Words of Praise 


CAN’T GET ALONG WITHOUT IT. 

8S. J. Pelz, Kingston, Ill., writes: “Kind- 
ly find enclosed $2.00 for The American 
Artisan, which I cannot get along with- 
out. I find in its columns much of -inter- 
est to me.”’ 





VALUABLE INFORMAT:ON. 
Adolph E. Dahm of Waupaca, Wis.: 
“The American Artisan is a great paper. 
I find much valuable and interesting in- 
formation in it.’’ 





OUGHT TO SUBSCRIBE. 


John D. Viers, of Akron, Ohio, writes: 
“I think no tinner or hardware man can 














Hermetic Novelty Furnace 
| Powerful, Durable, Economical. 


Absolutely Gas-tight and Dust- 
Proof. 


Constructed Especially For Bitu- 
minous Coal. 


_ Will also burn hard coal admirably 
and economically. Smoke-prevent- 
ive and gas-consuming construction, 
insuring highest efficiency and great- 
est economy. Plate metal parts of 
genuine old-style charcoal iron. All 
doors perfectly machined. All joints 
securely packed with pure mineral 
asbestos. 

Novelty System of Heating and 
> Ventilation far superior to steam or 
hot-water heating at lower cost. 
Special pamphlet upon application. 


ema The exclusive agency of the Hermetic 
—— Novelty is a valuable franchise. 


ABRAM COX STOVE COMPANY 
15 to 19 W. Lake St., Chicago 


American and Dauphin Sts., Philadelphia 














put $2.00 to any better use than in a sub- 
scription to The American Artisan.” 





APPRECIATES IT’S VALUE. 

O. N. Owen, dealer in hardware, stoves, 
etc., at Sidell, Ill., writes: “I certainly do 
not see how I could stay in business if it 
was not for the assistance that The 
American Artisan furnishes me. I con- 
sider it an invaluable paper.” 





THE BEST. 

John T. Brown, of Union City, Mich., 
writes: “I have nothing but words of 
praise for The American Artisan. It is 
the best piece of literature that comes 
to my home.” 


ANOTHER ONE. 

B. B. Morrison, 816 E. Johnson street, 
Madison, Wisconsin, writes: “I think 
The American Artisan is the best paper 
published for tinners.’’ 








AND STILL ANOTHER. 


W. F. Guenther & Sons, Owensboro, 
Ky., writes: ‘‘We feel that we cannot get 
alo without The American Artisan 
and Hardware Record.” 


TINNERS 


can increase their means ot, solicitin 
subscriptions for THE AMERICA 
ARTISAN. 


LIBERAL COMMISSION 
Address 


THE AMERICAN ARTISAN 
355 Dearborn St.,. Chicago, Il. 
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Ghe MICHIGAN SAFETY 
FURNACE PIPE COMPANY 


Corner Brooklyn and Abbott Streets, 
DETROIT, MICHIGAN. 


Manufacturers of A PERFECT HOT AIR FURNACE PIPE, SAFETY 


WALL PIPE, SINGLE PIPE and FITTINGS in both Tin and Galvan- 
ized Iron. 





WRITE FOR OUR LATEST CATALOG. ij 


We Make the Only Sectional Furnace Pipe in which the Inner Walls 
No Wings te Pull Out. Form the Cross Walls. Ne Cleats te Bend. 














800 /.™"\ Series 


PRODUCERS 





BETTER FURNACES 


Large Powerful Heating Surfaces. 
Two-Piece Cast Iron Pot. 


Flat Dumping and Shaking Grate, or 
Marvel Triangular Bar Grate. 


Large Feed Door. Well Made. 


WRITE FOR CIRCULAR. 


INTERSTATE, MANUFACTURING ([OMPANY 


OSKALOOSA, IOWA 














FURNACE WITH CAST FIRE POT. 
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The RELIABLE 
GASOLINE 
STOVE 


IS THE QUICKEST SELLING SUMMER 
STOVE THAT THE,MARKET AFFORDS 


BECAUSE 


Its handsome appearance immediate- 
ly attracts the attention of the prospec- 
tive buyer and arouses his interest. 








The many meritorious features embod- 
ied in its construction and its simplic- 
ity of operation (most quickly and 
easily demonstrated by the dealer) 
never fail to create the desire to pos- 
sess, and finally, knowledge as to rea- 
sonableness of the price asked for it, 
speedily effects the sale. 


THERE ARE JUST FIFTY 
SIZES AND STYLES OF RE- 
LIABLE VAPOR STOVES AND 
RANGES MADE. EACH AND 
EVERY ONE FULLY GUAR- 
ANTEED BY 


Schneider & Trenkamp 
Company 


Division of American Stove Company 


CLEVELAND wie eas Clioage 


San Francisce 
ASK FOR CATALOG No. 36A 





























THE AMERICAN ARTISAN 


ESTABLISHED 1880, 





Representative of the Stove, Tin, Hardware,: Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


Terms or SuBSsCRIPTION IN THE UNITED STATES AND ITS POSSESSIONS, 
(Invariably in advance): Onze Year, PostaGe Pain, 
In Forercn Countries IncLupine Canapa, One Year, PostaGe Pap, 34.00, 


Address all Letters, Communications, and Remittances to 
DANIEL STERN, Puvstisser anv Proprizror, 
355 DEARBORN STREET, CHICAGO, ILL. 


Entered as Second-Class Matter June 25, 1885, at the Post Office at Chicage 
Illinois, under Act of March 3rd, 1879. 


Tus Parer 1s A MEMBER OF THE CHICAGO Traps Press 
ASSOCIATION, 





CHICAGO, JUNE 13, 1908. 





JUNE I was recognized as “Employment Day” by 
the National Prosperity Association of St. Louis. On 
that day it is estimated that 17,500 workers in St. 
Louis were given employment. As an incentive to 
manufacturing concerns throughout the country to 
start the prosperity ball rolling anew, the Simmons 
Hardware Company of St. Louis sent broadcast, to be 
received on June 1, orders for goods aggregating over 
$1,000,000. With each order went the following brief 
letter : 

“The inclosed order is one of a number aggregating 
over $1,000,000 which we are sending out to reach 
manufacturers on June 1. This is the date that has 
been suggested by the National Prosperity Associa- 
tion as Re-employment Day, and these orders are a 
contribution from us to give manufacturers a basis for 
the re-employment of as many workingmen as pos- 
sible.” 

Mr. E. C. Simmons, who is chairman of the ex- 
ecutive committee of the National Prosperity Associa- 
tion, believes that the “prosperity movement” has been 
the means of affecting public opinion, especially on 
the value and importance of the railroads, and the 
necessity for their being prosperous if prosperity is 
to return to the country in full measure. The heads 
of the big department stores of Chicago say that they 
are handling a large volume of business. When no 
“kicks” come from this direction it may be concluded 
that conditions are fast righting themselves. Keep 
the ball rolling. 








THe AppREss of President Charles W. Asbury be- 
fore the American Hardware Manufacturers’ Associ- 
ation at the fourteenth convention on 

porrcer Tuesday, June 9, at Hot Springs, Ark., 
Address. 4S 2 concise presentation of the sub- 
jects that the officers of the association 

have had under consideration since the last conven- 


tion held in October, 1907, and of what has been ac- 
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complished through their diligence. President As- 
bury’s address was not a lengthy one yet it covered 
many matters of fundamental importance to the asso- 
ciation as a whole. Acting under the instructions of 
the association, Mr. Asbury stated that he attended a 
conference of employers in New York City at which 
it was proposed to discuss questions of mutual inter- 
est, but owing to the fact that the executive commit- 
tee of the association did not consider it advisable for 
the American Hardware Manufacturers’ Association 
to become active in the work, the matter was laid over 
indefinitely for future consideration. Mr. Asbury’s 
remarks concerning the importance of the associa- 
tion co-operating with allied associations in promot- 
ing common interests, were timely and to the point. 
The benefits resulting from a co-operative policy in 
any issue are apparent to all who have given the mat- 
ter any thought, and when Mr. Asbury vouchsafed the 
pleasing information that the relationship of the asso- 
ciation to allied organizations was of the friendliest 
character, he struck a note that appealed to the good- 
fellowship spirit of every member present at the con- 
vention. 

In the course of his remarks Mr. Asbury referred to 
the subject of cash discount abuses and to the matter 
of establishing cost-keeping systems among members, 
a matter which the officers had been requested by the 
association to follow up. Several members of the as- 
sociation have evinced much interest in the idea of 
formulating plans whereby adequate sypstems of cost- 
keeping might be established in their factories and 
plants. In connection with this matter President As- 
bury stated that not a few of the members had bene- 
fited very materially by acting on the suggestions 
made from time to time by various members of the 
association regarding this important subject. It is 
quite true, as Mr. Asbury pointed out, that much of 
the unfair and destructive competition existing in cer- 
tain lines of hardware has resulted from the lack of 
an adequate cost-keeping system or systems—some 
standard method by which actual costs may be com- 
puted instead of merely being estimated. To quote 
Mr. Asbury’s own words: “If actual costs can be de- 
termined Hy positive rule and method, instead of by 
estimate, these costs will naturally be a guide in mak- 
ing up selling prices.” Mr. Asbury’s interest in this 
matter will no doubt result in something being ac- 
complished that will tend to counteract and ameliorate 
the unfortunate conditions that have asserted them- 
selves in different branches of the trade. The presi- 
dent of the American Hardware Manufacturers’ Asso- 
ciafion should have the support of every manufacturer 
who is desirous of ridding the trade of the unfair com- 
petition evil. 

In concluding his remarks Mr. Asbury referred to 
the fact that the officers of the association had been 
keeping in touch with the legislative doings at Wash- 
ington, with a view to safeguarding the interests of 
the hardware manufacturer against harmful legisla- 
tion. That such a course is necessary is evidenced by 
the passage or attempted passage, from time to time, 
of various bills that would work untold harm to the 
manufacturing interests. President Asbury strongly 
recommended the taking of such steps as would pre- 
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vent any alterations being made in the tariff schedule 
which would not be to the interests of the manufac- 
turer, for he ventured the opinion that there might be 
a re-adjustment of tariff schedules when Congress 
meets in March, 1908. The American Hardware 
Manufacturers’ Association is fortunate in having as 
its spokesman such a man as President Asbury. He 
has repeatedly demonstrated his ability to cope witb. 
questions of far-reaching magnitude, and his re-elec- 
tion to the office of president of the American Hard- 
ware Manufacturers’ Association, is an acknowledg- 
ment of his capability to render indispensable service 
to that organization. 








Various stove manufacturers throughout the cen- 
tral states have organized what is known as a credit 
exchange, through the medium of which 

Exchange they may be able to discuss the question 

dias: of credit, and to exchange ideas and con- 
fidential facts regarding the credit sys- 
tem in as far as it relates to the stove business. Each 
member of the credit exchange is given a number, 
and the inquiries are sent in each week upon a pink 
slip, termed the inquiry blank. The inquiries are then 
tabulated on a white sheet, known as the weekly 
credit information sheet, and sent to the members, 
who are supposed to report promptly upon the same. 
The information received is then tabulated into re- 
ports and forwarded to those members who send in 
inquiries, and to those who have answered them. 

The idea has become a very popular one, and the 
system adopted by the stove manufacturers of the 
central states is said to be working very ‘satisfactorily, 
by reason of its simplicity. It can easily be imagined 
that such a plan should result in the accomplishment 
of much good, not only to the manufacturers but to 
dealers as well, that is, to the great majority of the 
latter class, who are honest and who strive to conduct 
‘their business upon business principles. By means of 
a credit exchange manufacturers are able to place 
themselves in a position where their yearly losses, 
which from bad debts and other sources arising from 
the indiscriminate extension of credit, sometimes run 
into thousands of dollars, may be reduced very materi- 
ally. .The manufacturers would not be the only bene- 
ficiaries from such a saving, for they would then be in 
a position to share their good fortune with honest 
dealers. The latter would be under the egis of the 
former, and they would then be able to compete with 
such dealers, who by taking an unfair advantage of 
the liberal terms of certain manufacturers, frequently 
offer their goods at prices, which, if they were hon- 
orable in their dealings, they would never be able to 
quote. Infact, it is difficult to determine whether the 
manufacturers or the dealers would reap the greater 
benefit. One thing is certain, a credit exchange of 
this kind cannot possibly injure the honest dealer, but 
on the other hand will give him more protection than 
ever against the dishonest one whom the credit ex- 
change pla would hit pretty hard. 

The stove manufacturers of the central states have 
inaugurated in the credit exchange a plan which is 
sure to reteive the endorsement of all reputable stove 
dealers. There is no reason why such a system should 
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not work well in other branches of the trade, such, for 
instance, as the hardware business, an allied interest. 
Nor is there any reason why its scope should be con- 
fined to the central states. There is a vast field for 
such a policy, and it may not be long before its ramifi- 
cations may be extended throughout the country into 
all lines of business. 

As has been mentioned the credit exchange system 
adopted by the stove makers of the central states is a 
very simple one. The pink slip referred to requests 
that the experience of members as to the credit of the 
dealer whose name appears thereon, be furnished in 
confidence.. Information is asked concerning: “First 
Dealings?” “How Long Sold?” “Owing Past Due 
Amount?” “Slow Pay?” “Taken Unjust Discounts ?” 
“Makes Unjust Claims?” “Collected by Attorney ?” 
“Account Dropped When?” “Pays When Due?” 
“Discounts ?’’ The columns in the weekly credit in- 
formation blank have practically the same headings as 
those in the inquiry slip, it being a weekly statement 
of the information received. No simpler plan of ob- 


‘taining reliable information concerning the standing 


of stove dealers can be imagined. All dealers with a 
reputation for honesty and square dealing should wel- 
come the idea as one calculated to better conditions i: 
the stove trade. 








AFTER JULY I of this year all employers of labor in 
the state of Illinois will be affected by a law enacted 
by the state legislature just prior to its 
Labor = = adjournment, and designed to fill an hia- 
stages tus in the statute passed in 1879, estab- 
lishing a labor statistical bureau com- 
posed of five commissioners and a secretary. The old 
law required the bureau to “Collect statistical informa- 
tion relating to all departments of labor in the state, 
especially in its relations to the commercial, industrial, 
social, educational and sanitary conditions of the la- 
boring classes and to the permanent prosperity of the 
mechanical, manufacturing and productive industry 
of the state.” 

Employers of labor, however, were not required by 
the statute to aid the bureau in collecting such statis- 
tical details. Under the new law, however, they are 
required to do so, as the terms of the following sec- 
tion of the act clearly show: 

“It shall be the duty of every employer of labor in 
this state to afford to the state commissioners of labor 
or their representatives every facility for procuring 
statistics of the wages and conditions of their em- 
ployes for the purpose of compiling and_ publishing 
statistics of labor and of social and industrial condi- 
tions within the state as required by law.” 

Neglect of employers to conform to the provisions 
of the act is made punishable by a fine, the offense be- 
ing classed as a misdemeanor. 

Employers of labor generally are desirous of im- 
proving the working conditions of their employes, and 
some who may be anxious to improve those conditions 
are frequently prevented from doing so by the keen 
competition of business rivals who may consider the 
comfort of their employes as a secondary matter. The 
new law should not tend to hamper the humane em- 
plover, but on the contrary should be a source of pro- 
tection to him. There is no doubt, however, that it 
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will prove of great assistance to the Illinois bureau of 
labor statistics in compiling information relative to 
labor conditions in the state. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD. 

My old friend, Nat Costello of St. Paul, enjoys the 
harmless reputation of being a very enthusiastic 
angler. In fact I don’t know of anybody who derives 
more pleasure from the sport than he. Indeed, it is 
a question in my mind whether Isaac Walton himself 
even took more interest in angling than Nat. One 
thing is certain, Nat easily puts Walton in the shade 
when it comes down to telling piscatorial stories. 


Here is his latest: 
x * * 


“One day last August:I borrowed a bamboo pole 
and the price of a rowboat from ‘Doc’ Parker, and 
went fishing in Lake Bemidji. 1 caught seven sunfish 
and a perch, and was about to quit when an enormous 
pickerel made a dash at the bait. I had just placed 
my pipe between my teeth and was exploring my 
trousers pocket for a match. The suddenness of the 
strike startled me and I jerked the pole with my free 
hand, while involuntarily tugging at the other to get 
it free from the pocket. All would have gone well 
but for the pocket flap, which caught my hand and 
held it for a second. Another vicious tug freed the 
fork manipulator, but as it came loose a $10 gold piece 
slipped out of my pocket and rolled overboard into the 
clear water. The big pickerel, wrenching free from 
the hook, swung under the boat, the great jaws opened, 
and the coin disappeared. 

“A few days ago I was again on Lake Bemidji. 
Trolling back toward the dock in the evening I felt 
a strike, and, after a furious ten minute battle, landed 
an enormous pickerel. It looked familiar, but when 
I reached the dock and began to strip my catch what 
was my surprise on splitting it to find not only the 
$10 gold piece I lost last fall, but °8 cents in silver 


coins and pennies, interest at the legal rate.”’ 
* bod * 


Nat swears by all that is good and holy that this 
story is true. In the letter that I received from him 
he says: “I hope I’ll never catch another fish, if what 
I say isn’t true.” While I am not susceptible to be- 
lieving every fish story that comes my way, I am in- 
clined to give some credence to this one of Nat’s, for 
when he says he hopes he’ll never catch another fish 
if his story isn’t true, he is willing to relinquish what 
is to him about all the pleasure that his life ‘affords, 
and I know Nat too well to think for a moment that 
he would be prepared to cease his angling operations 
just for the fun of telling a lie. On the other hand I 
fail to see his object in “touching” “Doc’’ Parker for 
the price of a rowboat when he had a ten-dollar gold 
piece in his pocket, unless the coin might have been 
one labeled “In God We Trust,” which he might have 
wanted to hang on to with the expectation of some 
day disposing of it at a premium. Furthermore, 
“Doc” Parker hasn’t any money to lend, at least, he 
never had when I knew him, and I imagine he has 
less now, for “Doc’s” aspirations were said to have 
been confined to “playing the ponies,” a vocation which 
does not carry with it as a rule very great remunera- 
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tion. Then again, Nat Costello is a very superstitious 
character and he might have been impelled to turn 
ioose that ten-dollar gold piece with the expectation 
of some day seeing a practical demonstration of the 
fulfillment of the scriptural command: “Cast Thy 
Bread Upon the Waters and Thou Shalt find it after 
many days.” If by such a motive he were prompted 
to part with that eagle, then indeed has the scripture 
been fulfilled in Nat’s case, for in casting his coin into 
the water he got it back with interest—quod erat de- 
monstrandum, Of course, this too depends upon 
whether the hypothesis is a true or false one. 

A few minutes before the liner Carpathia sailed from 
New York for Italy the other day, a teamster drove 
alongside the steamer with a pile of baggage. When 
he picked up an old iron-bound trunk and dropped it 
with great force upon the pier, there was a loud re- 
port, and the trunk burst open, throwing out a cloud 
of smoke and scattering the contents all around. The 
steamer’s rail was lined with people at the time, who, 
when they heard the noise and saw the smoke, scat- 
tered like sheep, probably imagining that an anarchist 
or nihilist had suddenly got busy. When the scattered 
contents of the trunk were picked up a tin canister 
was found containing a bag full of black substance that 
looked like blasting powder. The canister and its con- 
tents were intact, strange to say. 


About an hour after the steamer had gone a man 
who appeared greatly excited ran up. He pulled out a 
steamer ticket which went with the trunk and was 
promptly arrested as a suspicious person. When an 
interpreter was called the man said he was John Szobo, 
a Hungarian miner from Yorkville, O. He said he 
was going home for a visit and was taking a sample 
of blasting powder with him. What would have hap- 
pened on the steamer if that canister had exploded | 
leave to my friend Mr. “Hardwareman” to surmise— 
he of dynamite fame who “roasted” me in an anony- 
mous postal card the other day because I ventured the 
opinion that 60 pounds of dynamite if attacked by fire 
would cut loose and create some excitement. But 
there, what’s the use of digging up old quarrels. Szobo 
was pinched, his can confiscated, and the explosion 
averted. 

* * * 

Thus the poet of the “Southern Engineer,” Atlanta, 

1a., breaketh into song in a small f 
“ Aerograms.”’ 


Ider entitled 


Tell us, are you advertising 
In the same old foolish way 
That your grand-dad did before you 


And persist “It doesn’t pay”! 
Think the whole world knows your address? 
“Cause it hasn’t changed in years.” 
Wouldn’t the pathos of such logic 
Drive, a billy-goat to tears? 
“Just a card” is all you care for, 
Hidden, lonesome and unread, 
Like the sign upon a tombstone 
Telling folks that you are dead 


Wake up man and take a tonic, 
Bunch your hits and make a drive, 

Run a page and change your copy, 
ADVERTISE and keep alive! 
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News Siftings 


The Berry Range & Mfg. Co., of Springfield, Mo., 
capitalized at $50,000, has leased a building in Spring- 
field, and about July 1 will begin manufacturing 
malleable ranges only. The officers of the company 
are: President, D. D. Berry; vice-president, A. J. 
Eisenmayer ; treasurer, F. X. Heer. 

The main building of the Imperial Stove Works, 
Ltd., of Morrisburg, Ont., Canada, was partly destroy- 
ed by fire on May 26. All the machinery in the pol- 
ishing room and in the nickeling and mounting de- 
partments was completely destroyed. The loss is es- 
timated at $25,000. It is said that the work of re- 
building will be commenced at once. 

C. S. Reynolds and N. J. Dever were on June 1 ap- 
pointed receivers for the Ohio Stove Co., of Ports- 
mouth, O., manufacturers of stoves and ranges. The 
plant will be appraised at once, after which it will be 
operated by the receivers. The Ohio Stove Co. is one 
of the oldest stove manufacturing concerns in Ohio, 
and Mr. Reynolds, one of the receivers, is well known 
in stove-manufacturing circles throughout the state. 





“Black Silk’’ stove polish manufactured by the 
Black Silk Stove Polish Works, Sterling, IIl., is guar- 
anteed by the makers not to dry out nor rust through 
the cans. It is credited with possessing good pre- 
servative properties, and when applied to stoves in 
storage is said to prevent them from becoming rusty. 
The company asserts that stoves on the sample floor 
of a store or factory require but one good polishing 
with “Black Silk.”’ 

Fire on June 6 destroyed the plant of the Graff 
Stove & Furnace Co., at Dickson City, Pa., north of 
Scranton. The core room in which the fire is said to 
have started was filled with stock valued at $60,000. 
This was a total loss as were the buildings and ma- 
chinery, valued at $50,000. Molds and other mate- 
rials, including a large amount of new lumber stored 
on the company’s property, all valued at about $40,000, 
were also destroyed. The loss is said to be partly cov- 
ered by insurance. 

The Born Steel Range Co., of Cleveland, O., calls 
the attention of the trade to the Born range, which 
they say, is in greater demand than ever. This range 
is provided with a’ patent removable non-warping oven 
bottom, a weight-balanced, drop-oven door with mal- 
leable iron hinge plates, a patent encased flush reser- 
voir without damper or connections, and an adjustable 
flue strip, which is said to adapt the range to different 
kinds of chimneys. Catalogue and descriptive liter- 
ature may be had upon application. When writing 
for it kindly mention THE AMERICAN ARTISAN, 

The Dominion Iron Founders’ Defense Association 
is the name of a Canadian organization which has 
recently been formed along lines similar -to those of 
the Stove Founders’ National Defense Association of 

the United States, and for similar purposes. The of- 
ficers ef the association are: President, John H. Til- 
den, Hamilton, Ont. ; secretary-treasurer, T. W. Kirby, 
Guelph, Ont. The affairs of the association generally 
will be takén care of by a conference committee con- 
sisting of: F. Clare, Preston; Ont.; John H. Tilden, 
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Hamilton, Ont.; and T. W. Kirby, Guelph, Ont. In 
all respects the Canadian association will work along 
the same policy as the Stove Founders’ Association of 
the United States. 


The Allen Mfg. Co., Nashville, Tenn., is sending 
out an attractive little folder entitled “Which Would 
You Rather Have?” The question is asked as to 
which is the more desirable—“A range with a stove- 
pipe running up in front and through the warming 
oven, or a range like ‘The Princess’ in which the 
stove-pipe runs up behind the warming oven, leaving 
the top of the range clear and unobstructed, thus pro- 
viding ample space in the warming oven and keeping 
the heat from the stove-pipe from coming into one’s 
face when going near the range?” The company 
states that this is only one of several features of ““The 
Princess” range that have been the means of making 
it popular among dealers. In-a circular which the 
company is sending out it takes occasion to refer to 
the fact that freight rates are increased on steel ranges 
with the stove-pipe running up in front and through 
the warming closet, but “This does not apply to ‘The 
Princess’ because the pipe is not built in a warmer.” 
Descriptive booklet upon request. When writing 
kindly mention THE AMERICAN ARTISAN. 





“YANKEE” DAMPERS AND CLIPS. 





The S. M. Howes Co., 40-42-44-46 Union street, 
Boston, Mass., manufacturers of stoves, ranges, heat- 
ers and stamped sheet metal goods, are calling the at- 
tention of the trade to their “Yankee”? dampers and 
clips, both of which are made entirely of steel. The 
smoke pipe sizes of these dampers range from 3 to 8 


OZ; 
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“Yankee” Damper. 


inches, while the hot-air pipe sizes range from 6 to 15 
inches. The “Yankee” is said by the manufacturers 
to be the best and cheapest damper made. The S. M. 
Howes Co. has been receiving a constant stream of 
orders for these dampers and clips, a fact which is 
conclusive proof that these products are giving satis- 
factory results. The company will be pleased to for- 
ward descriptive literature to those interested. When 
writing kindly mention THE AMERICAN ARTISAN, 
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THE “MAGIC STEWART” BASE BURNER. 








Fuller & Warren Co., Troy, N. Y., manufacturers 
of “Stewart” stoves, ranges, furnaces and _ water- 
heaters, is now putting on the market a new base- 


burner known as the “Magic Stewart.” In a letter 


which it is sending to the trade the company states 
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that its sales for the past few years indicate that the 
base-burner is coming back into popular fayor, and 
it is to meet the demand for a moderate priced base- 
burner that Fuller & Warren Co. is pushing the 
“Magic Stewart.” The company says that the low 
cost, handsome appearance, and great heating capacity 
combined with its small fuel consumption will make 
the “Magic Stewart” a popular stove. 

The arrangement and construction of the flues im 
this base-burner is said to give it a large area of 
effective radiating surface. The products of com- 
bustion have a long fire travel which is said to insure 
economy in the consumption of fuel. Only the best 
grades of American iron, the manufacturers say, en- 
ter into the construction of the “Magic Stewart,” no 
“scrap” whatever being used. The “mixture,” the 
company says, is made up daily from three or more 
different grades of pig iron, care being taken so that 
the several elements combine in the blended iron to 
produce smooth, tough, durable and quick-radiating 
castings. The large mica doors in the “Magic Stew- 
art” allow a full view of the fire on three sides and 
give a very cheerful illumination. The fire-pot in this 
stove can be removed without the removal of any 
bolts, thus enabling the replacing of the fire-pot with- 
out taking the stove apart. The highly polished nickel 
work on the “Magic Stewart” is said to be extra 
heavy. An attractive “Magic Stewart” booklet may 
be had for the asking. When writing for it, kindly 
mention THE AMERICAN ARTISAN. 
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CATALOGUE 34 OF SCHNEIDER & TREN- 
KAMP CO. 


Schneider & Trenkamp Company, division of the 
American Stove Company, Cleveland, Ohio, are send- 
ing to the trade their Catalogue No. 34, in which are 
illustrated and described “Reliable” steel ranges. The 
book contains sixteen pages exclusive of the cover and 
is very attractively gotten up and splendidly printed. 
In designing and building the “Reliable’’ steel range, 
Schneider & Trenkamp Company states that they 
started with the idea of making the best steel range 
that could be made, one embodying the !atest and most 
practical features known in steel range construction. 

“Reliable” steel ranges, it is said, are so well con- 
structed and the parts so accurately made, that the 
latter can be placed tightly together without the use 
of stove putty or cement. The body of the range is 
made of Wellsville polished steel, so formed as to leave 
the corners nicely rounded and free from joints or 
corner posts. The oven is constructed of one piece 
of steel plate, is arched at the top and seamed and 
closely riveted at the center of the bottom. The arched 
top is protected with heavy asbestos mill-board and 
strengthened with a cast-iron brace, riveted to the en- 
tire length of the oven top, which also acts as a rest 
to all the key plates. The drop oven door opens flush 
with the oven bottom, forming a large, smooth shelf. 
The oven rack is made of wrought iron and is guaran- 
teed not to crack or break. The fire box is fitted with 
sectional cast-iron linings, protected by an air space 
behind them and of sufficient weight to guarantee their 
lasting qualities. “Reliable” steel ranges are all 
equipped with duplex grates, so fitted as to permit the 
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easy removal of one or both grate bars without dis- 
turbing the linings or water front. 

The flues are so proportioned as to permit of the use 
of any kind of fuel, and they are lined throughout with 
asbestos. The flue box is made of heavy steel, and is 
lined with a cast plate at the bottom where the creosote 
moisture becomes deposited, making the same as du- 
rable as a flue box of entire cast-iron construction. 
The reservoir, which has a capacity of ten gallons, is 
made of heavy copper, nickeled inside and black enam- 
eled outside and supplied with cast covers, japanned 
and ornamented. 

When “Reliable” steel ranges are ordered for the 
use of wood they are furnished with an extension at the 
back end of the fire box, which permits the use of wood 
twenty-four inches long. When intended for the use 
of both coal and wood Schneider & Trenkamp Com- 
pany furnish in addition to the extension, an extra 
front and back-end lining which, when set in place, 
leayes the fire box in proper condition for the use of 
coal. When making inquiries concerning “Reliable” 
steel ranges or when writing for literature kindly men- 
tion THE AMERICAN ARTISAN. 


STRINGENCY OF BRITISH PATENT LAW. 





Representations, it is said, have been made to the 
British Foreign Office by United States Ambassador 
Whitelaw Reid, with the view of obtaining a modifi- 
cation of a new patent law of Great Britain, which is 
scheduled to go into effect on July 28. It provides for 
the revocation of all patents unless the actual process 
is carried on in the United Kingdom. Owners of 
American patents contend that this act will work a 
hardship on them, and as the United States respects 
all patents, whether American or foreign, they argue 
that Americans should receive equal treatment in 


Great Britain. 
—e-@-——__$__$_—__ 


John S. Palmer, formerly one of the publishers of 
“Domestic Engineering,” Chicago, and who for a 
number of years has been publishing a paper at 72 
Henry street, Liverpool, England, is now located in 
London, to which city the publication offices of the 
English paper have recently been moved. On the 
first of April of this year it entered upon its 26th 
volume and its 13th year. “Domestic Engineering” 
of London is now a larger publication than it was 
when it was issued from Liverpool, and it is serving 
a wider field than heretofore. “Domestic Engineer- 
ing’ in the past has been published in the interest of 
the plumbing and heating trades, but it now covers a 
number of kindred crafts which include architecture, 
gas and electrical engineering. It will still be con- 
ducted, Mr. Palmer announces, on educative and de- 
fensive lines. In taking a retrospect of the thirteen 
years that he has been publishing “Domestic Engineer- 
ing” in England, he does not forget to thank those 
who have in any way taken an interest in his paper. 
The broadening of the basis upon which “Domestic 
Engineering” is now being and will in future be issued, 
Mr. Palmer realizes, will entail a large expenditure of 
money, but he is confident that it will receive the co- 
operation of the trades and professions to which it 
caters. THE AMERICAN ARTISAN wishes him success. 








Bg ee epee a eS 


22 THE AMERICAN ARTISAN 


The Hardware Record. 


THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 52 to 57 inclusive. 











The capital stock of the Seneca Wire Mfg. Co., of 
Fostoria, O., has been increased from $100,000 to 
$150,000. 

The Union Tool Co., of Oleum, Cal., has been in- 
corporated with a capital stock of $1,200,000 by Ly- 
man Stewart, W. C. Stewart, A. W. Redmond and 
others. 

The Macksburg Tool Co., of Macksburg, O., has 
been incorporated for $15,000. The incorporators are: 
W. O. James, S. B. Longfellow, C. S. Blakeslee and 
others. 

The Denton Woven Wire Fence Co., of Denton, 
Tex., has been organized with a capital stock of $25,- 
ooo by M. S. Stout, G. H. Bennett, L. L. Fry and T. 
K. Blewett. 

The Owensboro Hardware & Iron Co., of Owens- 
boro, Ky., has been incorporated with $125,000 cap- 
ital stock by J. E. Guenther, Frank B. Guenther and 
Regina Guenther. 

The Bradin Mfg. Co., of Chicago, has been incor- 
porated for $8,000 to manufacture and deal in hard- 
ware. The incorporators are John A. Bradin, Fred 
Anderson and O. W. Berg. 

The annual convention of the Retail Hardware Deal- 
ers’ Association of North and South Carolina, will be 
held at Wrightsville Beach on July 8, 9 and 10. Head- 
yuarters will be at the Seashore hotel. 

The National Nut & Bolt Lock Co. of Cleveland. 
O., has been capitalized at $40,000, The incorporators 
are F. W. Schwentner, Jas. W. Newkirk, G. A. 
Phillips, F. I. Schoff and W. B. Dennow. 

The Chicago Rasp & File Co. is a new tool manu- 
facturing concern recently incorporated in Chicago 
with a capital stock of $3,000. The incorporators are 
Timothy C. Henry, E. Dwight and Wm. Didricksen. 

The Model Kitchen Equipment Co., of Chicago, has 
been incorporated with a capital stock of $2,000, to 
manufacture kitchen utensils. The incorporators are 
George Heidman, E. C. Williams and D. I. Williams. 

The Panalife Co. of New York City, has been cap- 
italized at $10,000 to manufacture hardware and 
household utensils. The incorporators are: Abraham 
M. Mendelson, Harold C. Mendelson and Otto Sichel. 

The Feuer Hardware Co. of New York City has 
been organized with a capital stock of $2,000, to man- 
ufacture hardware and hardware appliances. The in- 
corporators are Simon Feuer, Morris Feuer and 
Joseph Davis. 

It is possible that a wrench factory may shortly be 
erected at Charleston, W. Va. Eugene Childs and 
Chas. E. Hellier of Boston are said to be interested in 
the organization of a $300,000 company, which will! 
probably Jocate there. 

The Wayne Mfg. Co., of Dayton, O., has been or- 
ganized with a capital stock of $25,000 to manufacture 
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washing machines. The officers are: President, Ja 
Stoops, Waynesville; vice-president, Roy Trou 
Waynesville; secretary, Frank Berkley, Lebanon 
treasurer, John A. Tomilison, Lebanon. 


The executive committee of the National Hardwar 
Association held a meeting at Memphis, Tenn., o: 
June 8, to perfect plans and arrangements for thei 
annual convention to be held in Memphis, on Nov. 18 
19 and 20. Entertainment committees were appointed 
and all indications point to a very successful conven- 
tion. 

Geo. R. Barclay, vice-president of the Simmons 
Hardware Co., St. Louis, Mo., will, it is said, be 
boomed for the vice-presidency of the National Asso 
ciation of Credit Men if he can be induced to accept 
the office again. The thirteenth annual convention of 
the association will be held at Denver, Colo., June 
23-27. 

Wm. B. Simpson has been elected president of the 
firm of A. M. Castle & Co., Chicago, succeeding the 
late A. M. Castle, whose death occurred recently. Mr. 
Simpson was for a number of years treasurer and 
sales manager of this concern, and for the past three 
years, owing to the impaired health of Mr. Castle, he 
has. practically directed the affairs of the company. 


The Griffin Mfg. Co., 1500 Cherry street, Erie, Pa., 
has appointed Benjamin S. Alder Co., 37 Warren 
street, New York, as its sales agent in that city. J. M. 
Cole, formerly a traveling representative of The Griffin 
Mfg. Co., will in future be connected with Benjamin 
S. Alder Co., of New York, and will.attend to the 
Griffin company’s export business in that city. The 
products of The Griffin Mfg. Co. include hinges, butts, 
and various hardware specialties. 

The Rostand Mfg. Co., Milford, Conn., manufac- 
turers of andirons, fenders, ‘fire-sets, candle-sticks, 
door-knockers and various hardware specialties, have 
put on the market a line of cuspidors which are said 
to be meeting with great demand. They are made in 
brass, nickel, bronze and German silver, the designs 
being a strong feature of the line. Being substantially 
constructed and presenting an attractive appearance, 
they cannot fail to become very popular among dealers. 


The annual meeting of the Retail Hardware Mutual 
Fire Insurance Co. of Minnesota, was held in Min- 
neapolis on May 28. The report of the secretary 
showed the company to be in a flourishing condition, 
the statement showing a reduced loss and expense 
ratio with a rapidly increasing business. The follow- 
ing were the officers elected for the ensuing year: 
President, Chas. F. Ladner, St. Cloud; vice-president, 
D. H. Evans ; secretary, M. S. Mathews, Minneapolis ; 
treasurer, H. Hauser; assistant secretary, Thos. G. 
McCracken. 

“Philadelphia, the City of Industry Magazine” is 
the name of a quarterly Philadelphia publication which 
made its first appearance in April of this year. This 
magazine is intended to set forth the advantages of 
the city of Philadelphia, as a manufacturing, trade. 
and commercial center. It contains among other il- 
lustrated articles, a short story on “The Hardware 
Trade of Philadelphia,” by J. S. Bonbright, director 
of the Supplee Hardware Co. of Philadelphia. Two 
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illustrations appear in the article, one showing a view 
on Broad street, and the other the store of the Supplee 
Hardware Co. Mr. Bonbright gives a list of various 
hardware articles of which, he says, “Philadelphia job- 
bers are the natural distributors.” His concluding 
paragraph is as follows: “We hope we shall not be 
accused, in view of all these manifold advantages, of 
departing from the traditional modesty of the Quaker 
City in claiming for her continued pre-eminence as a 
hardware center.” 


2 


AN ATTRACTIVE TOOL DISPLAY. 





An attractive window display made by Mr. Ed. 
McNamara, with McGuire Bros., 408-410 E. State St., 
Rockford, Ill., was highly commended by the judges 
in the recent hardware window display competition 
conducted by THE AMERICAN ARTISAN. The photo- 
graph of this display which was submitted under the 
name “Our Choice,” we reproduce herewith. Mr. 
McNamara is a clerk at McGuire Bros., who carry 
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of the center were displayed levels, draw knives, auger 
bits, drill bits, car bits, back saws, and mason’s tools. 
All of these were mounted on boards of proper size to 
correspond with the size of the tools. The boards 
were covered with black cloth. 

“On the bottom were placed miter boxes and saws, 
planes of all sizes, hammers, hatchets, floor-scrapers, 
screw-drivers, oil-stones, hand-drills, saw-clamps, saw- 
files, gauges, wrenches, rules, tape-measures, bench- 
screws, mallets, pinch-bars, and other hardware tools. 

“A few signs properly distributed helped to make 
the display attractive, which was the means of bring- 
ing new customers to our store. We received many 
compliments on this display, and we think the time 
spent in getting it up was used to good advantage.” 





THE “GEM” RURAL MAIL-BOX. 


The Peck-Hamre Mfg. Co., Berlin, Wis., whose 
specialties include the “Gem” line of rural mail-boxes, 
barn-door latches and the automatic truck, have re- 








t 
Highly Commended by the Judges in THE AMERICAN ARTISAN’S Window Display Competition—Submitted 
by Ed. McNamara, With McGuire Bros., Rockford, !11. 


an extensive line of tools, hardware, stoves and ranges, 
and who do plumbing, heating, slate and tile roofing, 
and furnace and tin work of various kinds. 

The following is Mr. McNamara’s description of the 
clisplay : 

“Our Choice” window display was made up of 
tools. The window was 6 feet high, 14 feet long and 
5% feet wide. It had a ceiled top, sides and top 
lighted with electric lights and the flat bottom covered 
with linoleum. The back ‘center piece’ was made of 
hand saws which formed a circle, the small ends hay- 
ing been held in place by two discs of galvanized iron 
24 inches in diameter, held three-quarters of an inch 
apart with small ferrules, and bolted through the fer- 
rules with stove bolts, one end of the saw resting on 
a ferrule, and the other end suspended from the ceiling 
with fine wire. 

“In the center of the circle was a complete set of 
chisels in a box, and on top of the box were two key- 
hole saws. To the right of the center were displayed 
small steel squares, tri-squares, “T’ bevels and braces, 
each brace holding a bit of different size. On the left 


cently made several improvements in their “Gem” No. 
4 rural mail-box. This mail-box which is provided 
with a self-closing door has become very popular 
among the trade, and the Peck-Hamre Mfg. Co. says 
that they are selling more of these mail-boxes than 
ever. A drop-letter slot has been placed in the door 
of the 
what the manufacturers term, a thoroughly storm- 


Gem” No. 4 mail-box, which is protected by, 


proof flap. The trade name “Gem” is embossed in the 
letter flap in such a manner that it stands out very at- 
tractively. The words “U. S. Mail” and “Approved 
by the Postmaster General” are also placed in raised 
letters on the door instead of being stenciled on with 
paint which very soon becomes obliterated by expos- 
ure to the weather. The Peck-Hamre Mfg. Co. is 
confident that the improvements that they have made 
in the “Gem” mail-box, will make it more popular than 
ever. The company says that they are the largest 
manufacturers of rural mail-boxes in the United 
States, dealing exclusively with the hardware trade. 
When making inquiries concerning the “Gem” line, 
kindly mention THE AMERICAN ARTISAN, 
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Southern Hardware Jobbers 
Meet at Hot Springs 





The eighteenth annual convention of the Southern 
Hardware Jobbers’ Association was held at Hot 
Springs, Ark., on June 9, 10 and 11, headquarters 
being at the Arlington Hotel. There was a very large 
attendance of members, and the various meetings were 
voted to be the most successful in the history of the 
association. The weather at Hot Springs for the first 
few days prior to the opening of the convention had 
been intensely hot, but at about noon on Tuesday, June 
g, relief was obtained, for a terrific rain and wind 
storm cooled the atmosphere and was the means of 
making the weather pleasant for the remainder of the 
time that the convention was in session. 

The joint sessions held with the American Hard- 
ware Manufacturers’. Association were very pleasant 
and profitable, and it was the consensus of opinion that 
much valuable work had been accomplished in the 
interests of both associations. 

The arrangements made by the reception commit- 
tee for the comfort and entertainment of members and 
visitors were carried out in a manner that elicited 
many expressions of commendation. The presence of 
so many ladies at the convention added very materially 
to the success and pleasure of the occasion, and they 
expressed themselves as being highly pleased with the 
efforts of the committees in providing so well for them 
and in making their visit thoroughly enjoyable. The 
Arlington Hotel Orchestra furnished the music for 
the singing, and-rendered selections between numbers 
on the convention program. 


TUESDAY MORNING, JUNE 9. 


The first session of the convention was called to 
order at 10 o'clock on the morning of Tuesday, June 
9g, by President John Donnan. There was a fair at- 
tendance of members. This session was also attended 
by members of the American Hardware Manufac- 
turers’ Association and their representatives, a num- 
ber of visitors and several ladies being present. After 
the invocation by Rev. W. T. Amis, pastor of the First 
Baptist Church of Hot Springs, “America” was sung 
in chorus. President Donnan then delivered an ad- 


dress of welcome. 


PRESIDENT DONNAN’S ADDRESS. 


Ladies and Gentlemen: 

It is with pleasure at the opening of this our eighteenth 
annual convention, that I look upon such a representative as- 
semblage. Heretofore, our conventions have been held in 
the cities of the North and East, and the southern and south- 
western members have proved their loyalty by being present 
to respond to their names at roll call; consequently, as Arkan- 
sas ha’ requested this meeting to be held west of the Missis- 
sippi, it is eminently fitting that we should accept and mani- 
fest our appreciation of her cordial invitation by our pres- 
ence within her hospitable gates. While much business of a 
serious natfire will demand our attention, and subjects of 
the deepest interest to manufacturer and jobber will be dis- 
cussed at both the executive and open sessions of our asso- 


ciation, yet, during our sojourn at this beautiful spot, we will 
find ample time for recreation, and sufficient leisure to enjoy 
the feasts of pleasure which have been prepared for us by 
our reception committee and others. 

Although coming from every section of this country east 
of the Rocky Mountains, we are not strangers. Meeting at 
these annual gatherings each year has cemented more strong], 
the ties of friendship previously formed, and every year 
many of us eagerly anticipate the time when we shall again 
clasp hands with those whom we have learned not only to 
esteem but to love. Therefore, it is with pleasure that I ex- 
tend to you, to the American Hardware Manufacturers’ As- 





Jobn Donnan, Richmond, Va., Ex-President, Southern Hard- 
ware Jobbers’ Association. 


sociation, to our Reception Committee, and to each of our 
own members, a hearty welcome. 


WELCOMES THE LADIES. 


_ Words fail when I attempt to express to the ladies the 
sincere pleasure it always gives the Southern Hardware Job- 
bers’ Association to have them with us. If there is any one 
on earth whom Southerners revere and honor, it is woman. 
It is when held close in our mother’s arms, with tender eye 
bent over us, that as children we first get some faint idea 
of that infinite love of which maternal fondness is but the 
faint reflection, In our young manhood we realize, as Rus- 
kin says: “It is the type of an eternal truth that the soul’s 
armor is never well set to the heart, unless a woman’s hand 
has braced it, and it is only when she braces it loosely that 
the honor of manhood fails.” With maturer years comes the 
knowledge that, as wife and queen of the home, woman at- 
tains her highest perfection. 


“A house is built of bricks and stone, 
Of sills and posts and piers; 

But a home is built of loving deeds 
That stand a thousand years. 

A house, though but a humble cot, 
Within its walls may hold, 

A home of priceless. beauty 
Rich in Love’s eternal gold. 
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The men of earth build ‘houses, 
Halls and chambers, roofs and domes, 
But the women of the earth—God knows— 

The women build the homes. 
Eve could not stray from Paradise, 
For, oh! No matter where 
Her gracious presence lit the way, 
Lo, Paradise was there.” 


Ladies, you are always welcome. Under the influence of 
your charming presence we will “as stained webs that whiten 
in the sun, grow pure by being purely shone upon.’ 


Gov. X. O. Pindall of Arkansas, and Mayor M. H. 
lodd of Hot Springs, who were scheduled to deliver 
addresses of welcome on behalf of the state and mu- 
nicipality, respectively, were not present, and it de- 
volved upon the Rev. M. W. Manville to deliver one 
address of welcome in their stead. Following Mr. 
Manville’s address, President Asbury of the American 
Hardware Manufacturers’ Association made a few 
remarks of greeting. The first subject for discussion, 
“The Recent Panic, Its Causes and Remedies,” was 
opened by Mr. F. S. Kretsinger on behalf of the Amer- 





J.D. Moore, Birmingham, Aia., Member Executive Committee, 
Southern Hardware Jobbers’ Association. 


ican Hardware Manufacturers’ Association, and con- 
tinued by Mr. J. D. Moore on behalf of the jobbers. 


Mr. Moore’s Paper. 


Panics are sent for a good purpose. They are needed as 
much as prosperity and teach valuable lessons. We must be 
shocked now and then and made to think and reflect. In the 
midst of prosperity we are too apt to forget many important 
things, which the leisure of quiet times gives us the oppor- 
tunity to consider. The panic of 1893 produced the cor- 
porations. The panic of 1907 was produced by a strenuous 
effort to regulate and purify them. Yes, many thought the 
idea was to destroy them and resolve them into their original 
elements, and return to the good old days of competition and 
individual effort. 

ORIGIN OF THE ASSOCIATION, 

About twenty years ago the hardware jobbers in the 
city of Knoxville, Tenn., seeking to get away from the evils of 
competition, formed a local hardware association. The re- 
sults were so satisfactory that they concluded that they 
wanted to extend their influence and give others the bene- 
fit of the same. They sent out letters to all of the hardware 
people in Tennessee, inviting them to a meeting in the city 
of Nashville. Many of them responded and the result was, 
instead of organizing a state association, as they had con- 
templated, they organized the Southern Hardware Jobbers’ 
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Association, bounded by the Potomac on the east and the 
Ohio river on the north, taking in all the southern country 
This was the first interstate traders’ association of which | 
have any knowledge. My object for calling your attention to 
this fact in connection with my subject is to show you the 
spirit of co-operation that began back at that date, and which 
seemed to be pervading the whole country. Soon after, the 
National Hardware Association was organized, the Pacific 
Coast Hardware & Metal Association, the Missouri River As 
sociation, the New England Hardware & Iron Association 
the Texas Hardware Jobbers’ Association, and numerous oth- 


‘er jobbers’ associations. Also, this was taken up by the re 


tail trade, who have organized a National Retail Hardware 
Association, and to-day they have thirty-five state retail 
hardware associations. This associated effort while first 
projected by the hardware trade, has been extended to other 
trades, such as the wholesale grocers, the drug trade, etc., 
all as evidences of the wide spreading of this co-operative 
spirit. That the idea was the correct idea is demonstrated by 
all of these organizations and the continuation of them up to 
date. The spirit was extended to the manufacturers, which 
has resulted in the many consolidations and numerous cor- 
porations. 
CORPORATIONS ORGANIZED, 

During this period we had the panic of 1893. At this time 
the country was bankrupted; the United States Treasury was 
empty; manufacturers, merchants, bankers, all failed by the 
wholesale; crops South and West were poor and bringing very 
low prices; there was not sufficient money in the country and 
everybody seemed to be in doubt; all of the material ele 
ments were broken down. After they had become restive, 
suffering from the effects of the panic, some one conceived the 
idea of combining a number of these weak elements in order 
to get a plant that was strong enough to operate. This 
proved a success, and was largely copied, resulting in the or- 
ganization of the great corporations. We notice how the 
logic of conditions was acting to thrust forward this same 
spirit of co-operation. Inasmuch as all material conditions 
were broken down, it made it necessary to get together. There 
seems to have been a divine influence at work to create the 
corporations. If this be true, then the corporations must be 
founded upon the correct idea and have come to stay 

PROSPERITY ARRIVES 

We notice that following the organization of these cor- 
porations our country entered upon a period of development 
which has astonished the world. Our pig-iron products went 
from six million tons per year to twenty-five million; our 
railroads had more freight than they could haul; our mer- 
chants had more orders than they could“fill; our banks had 
more demand for money than they could supply; there was 
more demand for labor than there were laborers; we had 
agents abroad in foreign lands seeking to encourage immigra- 
tion to help out the deficiency of labor; and our railroads 
were extending into new territory, opening up new country, 
building up new cities and creating an immense amount of 
business. 

CORPORATIONS BECOME AUTOCRATIC, 

In the midst of all this prosperity some of these cor- 
porations, with their aggregations of strength, conceived a 
false notion of their power and became too autocratic and too 
dictatorial, and committed a great many things that needed 
correcting. Some of them undertook to take charge of leg- 
islation and make the laws. In fact, they felt that they were 
superior to the people, and committed a great many practices, 
such as the giving of rebates, passes, and extending a great 
many privileges to a favored class. The people became 
aroused and concluded that they could not stand this any 
longer. Thus began an agitation against the corporations. 
This agitation has been going on for a series of years. Among 
some of the early evidences, a number of you will recollect 


that three years ago at our convention at Hot Springs, Va., 


Mr. Samuel Spencer, president of the Southern Railway, had 
been given the privilege of coming to our convention to set 
forth the side of the railroads relative to the passage of the 
Hepburn rate bill, which was at that time being discussed by 
Congress. Mr. Spencer at that time stated that the South- 
ern country was entering upon a pe riod of its greatest pros- 
perity, that foreign capital was being attracted to its quarters, 
that confidence was becoming established in its institutions 
and that the South was entering upon a period of its greatest 
prosperity. Mr. Spencer warned the ‘people against too 
strenuous an effort to undertake the regulation of the rail 
roads. You will recollect that Mr. Taft, present Secretary of 
War, was present and invited to reply, which enlivened the 
case very much. 
RAILROAD REGULATION, 

My object in mentioning this circumstance is to show you 
that the conditions that finally culminated in the panic began 
back more than three years ago, and public opinon was then 
being educated to regulate the corporations. Congress, which 
was then in session, finally passed the Hepburn bill and a 
number of other regulative measures. People praisec them 
greatly for it, and pronounced that Congress, the greatest 
that had ever been held, praised President Roosevelt as the 
leader of such a party and such a people. The state politicians 
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took courage from this and ran their campaigns on rate 
regulation, until a number of the states elected their gov- 
ernors on this issue by large majorities, and the legislature 
elected on this issue naturally felt that. they must legislate 
in a very vigorous way, more of a spirit to destroy railroads 
then the .mere regulation of them. 

HOW THE PANIC STARTED. 

This had become so widespread that it frightened inves- 
tors and they rushed into the market to sell their stocks, 
which naturally depressed the price to a very low point. 
When some of the trust companies, who were carrying the 
securities for the investors, carried them as long as they could 
and had to close their doors, this frightened the depositors and 
emphasized the situation. 

STEEL CORPORATION AIDS. 


Just at this juncture the United States Steel Corporation, 
the well known large organization, the leader in the steel 
and iron trade, which is the most closely allied to our busi- 
ness, having managed its business well, had. accumulated 
enough surplus to relieve the Trust Company of America in 
New York of their heavy load of securities by taking the 
T. C. 1. & R. R. Company, giving the trust company: money 
to hand out to its depositors and allowing it to keep it doors 
open. This became the turning point in the crisis. Thus one 
of the great corporations, which the people had learned to 
abuse so much, became the rescuer, thus proving the wisdom 
of having such corporations and demonstrating the fact that 
the corporate idea is the correct idea and will be permanent. 
I believe in corporate publicity and government regulations 
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to a certain extent, and when the government shall look into 
the management of these great corporations, by sending per- 
sons who shall examine their business and find out if they 
are conducting their business fairly and squarely and shall 
come forth and pronounce them pure and right, then it will 
be a very easy matter for them to get all the money they 
need for the financing of their business. 
THE LABORER, MORGAN’S PARTNER. 

Here we notice again a set of conditions at work, which 
has depressed stocks to a very low point and made them very 
attractive to the purchaser. The result has been that a great 
many people, more than at any former period, have com- 
menced to buy these stocks and are thereby becoming the 
owners of these great corporations, and the laborer is be- 
coming a partner with Mr. Morgan and Mr. Gary and all the 
great capitalistic officers. He has just as good a banker as the 
corporations have; he has just as good a sales department as 
they have; he has just as good a factory as they have, and 
he has all the railroad facilities that they have, The amount 
of his stock may not be altogether as large as some of the 
others, but what he has is just as well managed and as well 
taken care of as that of the larger stockholders. Now that 
the laborer has become a partner with Mr. Morgan, he 
thinks more kindly of him: and he will make a better juror 
when it comes to damage suits, he will be more considerate 
when it*comes to a question of strikes. 

PUBLIC OWNERSHIP OF CORPORATIONS. 

The question of capital and labor is thus being solved in 

a way that we were not looking for, and instead of govern- 





ment ownership, as some of our great politicians have be 
demanding, we will get another and better thing, which 
public ownership. We will have the people owning the c 
porations, and then they will not be such hateful trusts as t 
politicians would have us believe, and thus the great probk 
of the brotherhood of men is being worked out. Commer 
is coming to recognize the principles of Christianity, whi: 
have been taught for thousands of years, that the brotherho. 
of men is the correct doctrine, and when commerce shall b 
gin to apply the principles taught by Christ, we can suff. 
the evils of a panic temporarily in order to obtain such r 
sults. 
PANICS AS TEACHERS, 

Panics, then, have their lessons to teach. They a: 
just as necessary as prosperity. The panic of 1893 produc: 
the corporations, and the panic of 1907 was produced by 
fight against the corporations. Let us not make the mista! 
that the corporations are to be destroyed, since they wer 
produced out of the logic of the conditions of 1893. The 
have come to stay, and the principle is the correct one. Wha 
we do want is to have purification accomplished through cor 
porate publicity and government regulation. When the gov 
ernment shall have examined these corporations and cai 
place its approval upon those that are managed correctly and 
right, it will be a great assistance to the corporations them 
selves, and it will force them to be honest, as they should 
be, so that the investor in their stocks shall invest on th: 
character of the corporation and not be easily swindled 
When that day comes it will be an easy matter to finance the 
corporation because all the people are able to do whateve: 
they desire and set their heads to do. 

PANIC BROUGHT ON BY US ALL, 

Some of us perhaps have been abusing different classes 
for bringing on this panic; some of us have said President 
Roosevelt was responsible; others have said Wall! Street was 
responsible; others have said money power in general was 
responsible; others have gaid that the railroads were re 
sponsible; and others have said that vicious legislation by 
Congress and the legislators .were responsible. The fact of 
the matter is, that perhaps all of these have been contributory 
and no one of them, wholly responsible. The real fact is. 
that we have all had a part in it, and there has been too 
much general extravagance: People have been living too 
high ; borrowing too much money; too ambitious to get rich 
quick, and hence we are all .responsible. We need not stop 
to complain at others or abuse any particular class, for we 
can be more reconciled when we see that the panic is to 
teach a great lesson, that of the brotherhood of man—the 
settling of the question of capital and labor by making them 
partners in the same institution, and when ‘people become 
partners they become more friendly and considerate of each 
other. Some of the lessons for jis to learn, then, are that the 
good people must take a hand in government of all kinds, 
city, state and national, and become interested in something 
else besides the almighty dollar. 

MAINTENANCE OF PRIGES. 


Another great lesson we have learned and which has 
been so helpful to us all, is that 6f the concert of action on 
the part of the manufacturers in holding up prices until we 
could reduce our stocks on a basis of the purchase price, and 
leaving us all, thereby, in a stronger position to buy when 
business revived. 

CREDIT TO MANUFACTURERS. 

To the great surprise of many, no doubt, the prices of 
the leading steel and iron products have remained steady, 
notwithstanding the loss of trade—something unusual under 
previous periods of depression, and which could not have 
been done had all the manufacturers been acting along indi- 
vidual lines and without the concert of action. If we had had 
radical decline since last October, some of us would not be so 
cheerful to-day as we are, and we, therefore, are thankful 
for this co-operation on the part of the manufacturers of 
steel products, thus preventing the panic from becoming com- 
mercial and wide spread. By concert of action, steel products 
never ascended to the level which the conditions seemed to 
warrant, and hence were saved the humiliation of a radical 
decline. The market has been a stable one. Not so with the 
copper people, however, for they allowed it to soar very high, 
and hence great has been the fall. 


LESSONS TO BE LEARNED. 


I am glad the people have seen the handwriting on the 
wall and are returning to a saner view than taught by the 
politicians, as evidenced by the election in Georgia. Two 
years ago Governor Hoke Smith was elected over his op- 
ponent by an overwhelming majority, and on June 4th, was 
defeated by a good majority, evidencing that the people are 
coming to recognize that capital must be allowed to earn a 
fair income, and when they evidence this conviction all over 
the country the panic will be over. We have learned that 
we can not disturb any of the great interests of our country 
or any section of our country without we all suffer. Our in- 
terests are linked together and our interests are mutual, and 
if it takes. panies ‘to;touch ‘this, then panics are good things. 





hold 
basi 
bey¢ 
pric 
whi 
ther 
satis 
any 
to 1 
that 
rent 
tern 
tdo 


the 
Ma 
mit 
wh 
nin 
lin 
vie 
Go 
“B 
co! 
an 
tut 
wa 


on 
uti 
hi: 
th 
re 


er 
an 


0} 


oO 
> 


al 





be 
ich 

co 
as t 
obk 
mer 
whi 
tho 
All b 
suff. 
hr 


y ar 
duce 
by 
istal. 
wer 
The 
Wha 
| cor 
gov 
can 
r and 
hem 
10uld 
1 the 
dled 
e the 
tever 


asses 
dent 
was 
was 
re 
») by 
t of 
tory 
t is, 
too 
too 
rich 
stop 
we 
to 
-the 
1em 
yme 
ach 
the 
ids, 


ing 


1as 
on 
we 
nd 
en 


ul 





THE AMERICAN ARTISAN 


LIMIT TO MAINTENANCE OF PRICES. 


I have referred to the good effect of the. manufacturers 
holding up prices until stocks could be reduced on normal 
basis. 1 am also inclined to the opinion that there is a point 
beyond which this action should not be continued, and that 
prices will have to be adjusted in accord with public opinion, 
which feels that many goods are too high and are expecting 
them to find a lower level. Until they are convinced and 
satisfied in this direction, we need not expect the placing of 
any large orders, but the trade will continue to buy sparingly 
to meet immediate wants. We must not make the mistake 
that even concerted effort will long override the strong cur- 
rent of public opinion. It may be a difficult matter to de- 
termine just when the proper time is at hand, but if delayed 
téo long the proper adjustment will come anyway. 


The train bringing Mr. Irby Bennett, chairman of 
the reception committee, was detained, so Mr. J. J. 
Mandlebaum made the report on behalf of that com- 
mittee, announcing certain entertainment features, 
which included a reception and ball on Tuesday eve- 
ning, tendered by the management of the Hotel Ar- 
lington; a_tally-ho ride on Wednesday afternoon to 
view the city of Hot Springs, the mountains and the 
Government reservation; and on Thursday at noon a 
“Burgoo” barbecue. After the appointment of special 
committees, the introduction of new members, visitors 
and guests, and the informal:reception of manufac- 
turers, jobbers and their representatives, adjournment 
was taken. 


TUESDAY AFTERNOON, JUNE 9. 





The afternoon session of Tuesday was an executive 
one, for jobbers only. After the reading of the min- 
utes of the 1907 convention, President Donnan made 
his annual report. Secretary-Treasurer C. E. Kersey 
then submitted his report, after the adoption of which 
reports of the following committees were then pre- 
sented: Transportation, Press, Grievance, Manufactur- 
ers’, Membership, Supply, Metal, Special committees, 
and Axe, Galvanized Ware, Game Traps, and Ammu- 
nition committees. The report of the executive com- 
mittee was read by Mr. O. B. Barker. After the 
appointment of special committees, the reading of com- 
munications, the transaction of miscellaneous business, 
and the discussion of the executive committee’s re- 
port, the question box was opened and the questions 
discussed. 

The reception and bal! tendered by the management 
of the Hotel Arlington, on Tuesday night, was a very 
great social success. It was one of the most enjoy- 
able events ever held in the history of the association. 


WEDNESDAY MORNING, JUNE 10. 


npmtente 
The session held on Wednesday morning, June 10, 
was an executive one, the members assembling prompt- 
ly at 10 o'clock. 
After the roll call Mr. Harvey L. Anderson of At- 
lanta, Ga., read a paper on “Importance and Benefits 
of Local Associations.” 


Mr. Anderson's Paper. 


Mr. Chairman and gentlemen: 

_, Taking it at its real and true value, your committee in 
asxing me to write on this subject surely did not realize the 
importance of it, for if they had I feel sure they would have 
given it to a man of more experience and riper vears. To 
handle it in the way it should be handled would take up at 
least half our time at this gathering, and it would be time 
well spent, for I know of no subject of greater importance 
and deserving of more careful and serious consideration than 
the one on which I am addressing you. The fact that we are 
here as the Southern Hardware Jobbers’ Association is, or 
should be, a prime reason for having local associations, for 








AND HARDWARE RECORD 27 


what does it profit us to meet one week out of each year and 
hght each other during the other fifty-one? Take our gov 
ernment as an example, and every one here feels proud of his 
government. Mr. Roosevelt has done as much, if not more, 
work than any other president in forming trade associations 
He has had Secretary Root to visit the South American 
countries, and he has had Secretary Taft on the run form 
ing trade associations with our possessions in the Pacific and 
Atlantic, and the more of these friendly ambassadors we send 
out, the closer together we will get, and it will prove of an 
immense value to cultivate these international meetings 
FORMING COMPETITORS’ ACQUAINTANCE 

I know that every member loves our association, not only 
for the good it has done us, but for the strong ties we have 
formed, and we look forward each year with delight as the 
time rolls around to meet at our next gathering, and, gen- 
tlemen, if you will form a local association, you will look for- 
ward with just as much pleasure as the time rolls around for 
you to have your local meetings, and my word for it, it will 
be just as much, if not more, money in your pockets, to hold 
and cultivate these meetings. I would not under-value our 
association, but local associations are quite as important as 
the large association. It is very important to know and get 





W. W. Webber, Fort Smith, Ark., M: mber Catalogue House and 
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better acquainted with your competitors in your home town 
I have in mind one man who said he never went into his 
competitor’s store or spoke to’him if he could avoid it, and 
he “went broke.” Now I am not prophesying that you will 
“go broke” if you do not form and have a local association 
This particular party “went broke” because he did not get 
enough profit on his goods. He tried to run his competitors 
out of business, and in doing this, he put himself out. Now, 
how much better it would have been if this man had inter- 
ested himself in his neighbor’s welfare, had a friendly talk 
with him and asked him to get a profit on his goods, stop 
trying to sell axes at cost, and trying to make it up on some 
other item. The trouble with some of us 1s, we are perfectly 
willing that the other fellow should hold up his prices, and 
that we be allowed to sell at any old price we see fit. We 
should be allowed latitude because of the fact we cover more 
territory and sell more goods than our neighbor. .In form- 
ing a local association, we are inclined to expect too much all 
at once. We have been fighting each other too | 
reach perfect harmony on the jump. When a neighbor or 
competitor falls down, be just as lenient with him as you 
would expect him to be with you were you placed im his 
position. 


mg to 


BENEFITS OF FRIENDLINESS 


Take a look at the manufacturers we buy from. At least 
fifty, or a larger percentage of the goods are bought from 
firms or manufacturers who have their friendly meetings 
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Then all the more important is it that tie firms distributing 
these goods should work in nae ye with each other. You 
may have, say, No. 6 and No. 8 shot loaded shells and be 
out of No. 7, and your neighbor may be long on No. 7. 
Call on him, and he will be only too glad to have you come 
over and talk with him, and he will give you in exchange the 
No. 7 for the No. 6 and No.,8, and in doing this you will 
get on better terms. Take poultry netting: for instance. You 
doubtless observe that I use poultry netting to illustrate my 
position, and I do so with the hope that my netting may be 
sufficiently strong and attractive to catch and hold in its 
meshes the attention of my fellow members, who are will- 
ing to be moved by the incentive of better profits and higher 
integrity. Frequently your neighbor across the street or on 
the other side of the town is long on 4-foot netting, and 
you may happen to have every other size in stock but the 
4-foot. He would be just as anxious to have you exchange 
with him so as to get the size you are out of, and get in 
exchange some of the other sizes. In doing this you can 
serve your customer the better, rather than keep him wait- 
ing two and sometimes three weeks for what you could get 
for him at no expense to yourself, simply the time it takes 
to call on your neighbor. He has just as big a heart as you 
have, and the Lord made him as well as you. 








HELPING THE CUSTOMER, 





Seriously, gentlemen, you will serve your trade and cus- 
tomers better by having a local association. One of our cus- 
tomers may be in a shaky way and want to owe you too 
much money, and your neighbor may be as good if not a 
better credit man than you are, and in this manner you will 
save money that you would possibly lose, or if your cus- 
tomer is worth saving, your neighbor will join hands with 
you and possibly save a good man, when if you were fighting 
each other, it would be impossible to get together on any 
kind of friendly basis. Take the item of strap hinges. 
You may have run low on the 6-inch, and may have too many 
of the other sizes in stock to order a carload, and you can 


Jos. M. Hottel, Philadelphia, Pa., Member Convention Commit- 
tee, American Hardware Manufacturers’ Association. 


only compete by ordering in car lots, and just at this time 
it may be that your neighbor is long on 6-inch and short 
on the sizes you have. Look at ae interest you will save 
by keeping your stock down by reason of making a friend 
of your competitor. If you can save money by filling in your 
shortage from your neighbor, why not do so? You are not 
in business to buy goods from factories only. If you can 
make money, and that is what you are in business for, un- 
less you are like my Atlanta friends who have all the money 
they want,and are in business simply for the love of it, buy 
from your neighbor. It may be that at some time you will 
want him to help you unload. 
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UNION AS STRENGTH, 


There never was a plainer proposition and a truer o 
than “In union there is strength,” and to better illustrate th 
I give you the old adage of the father’s advice to his so: 
which he illustrated by means of a bundle of switches. | 
had ten sons and he took a switch for each boy, bound t! 
switches together, and called each boy separately to bre: 
the bundle. When each in his turn failed completely 
break it, he then pulled out one switch and they found ; 
trouble in breaking it, thus showing the wisdom of an und; 
vided front. If you have a competitor handling a certai 
line of goods, let him keep on handling them. You can pi 
in another line of goods and in this manner you will not | 
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fighting him, and both of you will make money by working 
along these lines. The trouble with the most of us is, we 
are willing to give credence to a customer living in another 
town who has an object in view, rather than believe our 
neighbor. Let me appeal to you to see the good in each 
other, rather than believe the petty reports that frequently 
come in. By haying a local association you will learn to 
think better of your friend and competitor. 


A discussion of the executive committee’s report 
brought to a close the morning session of Wednesday. 

The tally-ho ride through the city of Hot Springs 
on Wednesday afternoon was greatly enjoyed by all 
those who participated in it. The Government reser- 
vation was inspected, and other places of interest 
visited. 

Mr. Hugh Fox of Pine Bluff, Ark., followed with a 
paper on “Why Should Not the Southern Hardware 
Jobbers’ Association Have the Unqualified Support of 
Every Eligible Hardware Jobber in the South?” 

' Mr. Hugh Fox’s Paper. 


Mr. President and Gentlemen of the Southern Hardware 
Jobbers’ Association : 

The subject assigned me—“Why Should Not the South- 
ern Hardware Jobbers’ Association have the Unqualified 
Support ‘of Every Eligible Hardware Jobber in the South ?”— 
I have considered from a purely positive standpoint, and I 
can see no reason why every eligible hardware jobber should 
not give his unqualified support to this association and every 
reason why he should give it. 





BENEFITS OF ORGANIZATION. 
All successful movements, whether religious, political, 
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or commercial, have had their starting point in organized 
effort. The Southern Hardware Jobbers’ Association is com- 
posed of men who stand together, move together, and. act 
together. Joining this association is not like trying some new 
experiment. The Southern Jobbers’ Association is not in its 
infancy, but is to-day celebrating its eighteenth annual con- 
vention. Let us consider the benefits of membership. Since 
the early ages time has proved that in union and concerted 
action there is strength. Membership in this association en- 
ables us to keep in close touch with the hardware jobbers of 
the South. The individual jobber can do little to protect his 
business interest, but when his interest allies itself with the 
common interest of the association, the combined strength 
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becomes a mighty power. This union and hearty co-opera- 
tion on the part of our association has already demonstrated 
to the manufacturers the strength of our organization, and 
the loyalty of its membership in upholding the hands of its 
executives. For example, the late axe situation, when thrust 
upon us, required prompt action. Our association acted as 
a unit, and with the co-operation of the National Hardware 
Jobbers, the desired point was gained. I have the pleasure 
to-day of repeating the old adage: “United we stand, divided 
we fall.” 

Another example is the adjustment of the revised sched- 
ule on loaded shells by the ammunition association. This ad- 
justment was brought about by a protest from our associa- 
tion. We do not have to put on eye glasses to see the ad- 
vantages ‘of umited effort on the part of the jobbers. 

INTERCHANGE OF IDEAS HELPFUL. 


I contend that it is manifestly unfair for the Jobbers’ 
Association to do the work, and for the jobbers outside of 
the association to share like benefits. We are not asking for 
membership for the purpose of revenue, but that we may do 
them good and that the association may be strengthened by 
their influence. We are co-laborers in a cause which makes 
us kin. The social feature of this association should appeal 
to our outside brothers as our annual meetings bring us into 
personal contact. We learn to know each other, exchange 
views about the best methods of doing business, gather new 
ideas, and return to our homes better prepared to combat 
our business problems. The American Hardware Manufac- 
turers’ Association meet in joint session with the Southern 
Hardware Jobbers at their annual meeting, and the pleasure 
of meeting and knowing these gentlemen is indeed great. 
rhis from a purely business standpoint is of great advantage 
to both the buyer and seller. Ties of friendship and good- 
will are formed that could never be brought about by a mere 
business correspondence. I think the lack of information is 
the reason thaf all legitimate jobbers are not knocking at the 
door of the association for admission. The question of a 
library was being agitated by a school, and they appealed to 
the school-board for their co-operation. One of the directors 
made a red hot speech for the library, and said: ‘We should 
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not only have the library, but we should put into it an en- 
cyclopedia.” At this juncture another member of the board 
arose, and with a spit, said: “I am agin it, | am agin it, for 
if you get that encyclopedia it would not be a week befor« 
some of the boys would be riding it.” Let the outside job 
ber inform himself. He may ask the question: “What are 
you doing?” In reply, I would refer him to the reports of 
our various committees. The association offers to the non 
affiliating jobber the benefits of years of experience, and asks 
only in return his hearty co-operation. In the language of 


Moses, the Southern Hardware Jobbers’ Association says to 
every eligible jobber of the South: “Come and go thou with 
us, and we will do thee good. All the blessings which the 
promised land holds out to us shall be yours.” 


The last paper presented at the morning session of 
Wednesday was that by Mr. H. Young of Mobile, 
Ala., on “How Shall We Increase the Price on Our 


Staple and Seasonable Goods ? 


Mr. Young’s Address 


1 


Mr. President and members of the Southern Hardware 
Jobbers’ Association : 

I appreciate fully the compliment paid me by your com- 
mittee in its invitation to present to you my views on this 
subject. At no period in the history of my experience, has it 
been so essential that a better margin of profit be obtained on 
goods sold than now. We are confronted with a reduction in 
volume, increase in number of bad accounts, and a steady ‘n 
crease in the cost of doing business. Therefore, I think this 
an auspicious occasion to discuss this very important subject 
We are face to face with the problem of adjusting these ad- 
verse conditions. To meet the situation a better margin 1s 


required, and this will not be questioned. That difference 
of opinion, however, will be entertained whereby this may 
be accomplished is most certain. ‘ 


NECESSITY FOR OUTLINING PLANS. 

I realize that objections to any plan can be sustained, so 
in expressing my views on this subject I wish it distinctly 
understood that I expect and invite criticisms and discussion 
on what I have to say, and if any plan can be formulated 





D. A. Merriman, Chicag», 1lii., sxemper Membership Committee 
American Hardware Manufacturers’ Association. 
whereby we can accomplish results, no one will be happier 
than I. I consider it more important to outline a practical 
plan for the accomplishment of any purpose than I do simply 
to suggest how to do it, for it is easier to make rules to 
govern others than it is’ to be governed by them ourselves. I 
do not believe there is any other jobbing business which re 
quires more intelligence, labor, capital and expense, and in 
which the element of risk is so great in proportion to the net 
profits as that of the hardware jobber. Nor do I believe you 
will find in any other business a class of men with more in 
telligence, honor, character and integrity than thos¢ engaged 
in this business. So whatever suggestions I have to offer 
will be predicated upon the theory that I am dealing with 
























































































































































this class of men. Of course, I realize, as you do, that in as 
large a body of men as compose the hardware jobbers of 
this country we will probably have some “black sheep,” some 
unfair person anxious to obtain advantage of his competitor, 
some who are dishonest and without integrity. Yet it must 
be remembered that this same person is but one man, and if 
he is dishonest with his competitor he is dishonest with his 
customer, and is rapidly digging his own grave. Yet I am 
confident that the most dishonest can be made to act honestly 
when shown that it is to his individual interest to do so. 


CO-OPERATION. 

The depressed condition of business is not alone answer- 
able for all our ills. To the unfair practice of more pros- 
perous times, which have slowly yet surely tended to the de- 
struction of confidence, can be traced not only a large propor- 
tion of the ills now prevailing, but the prime difficulty in estab- 
lishing better conditions. I have great confidence in the wisdom 
and deliberations of such a body of men as compose this associa- 
tion, and through them believe this problem can and will be 
solved to our mutual satisfaction. It has been fully demon- 
strated that thorough organization and co-operation are es- 
sential to the successful administration of any business. 
While I do not believe it is practical or desirable to under- 
take to fix arbitrary selling prices for all territory, yet I do 
believe and strongly advocate organizing local associations 
in every city in which there are two or more jobbers, not 
for the purpose of making unreasonable or unjust demands 


G. H. Jantz, New York City, Member Executive Committee 
American Hardware Manufacturers’ Association. 


upon our customers, not for the purpose of forming any 
combination or violating any laws, but for our mutual benefit 
and protection; to meet our competitors in a business and 
social way, and discuss questions of mutual benefit to us: to 
correct any abuses that may exist, and, if necessary, to regu- 
late prices upon a fair and equitable basis in such territory 
as our freight rates will permit. In doing this it is not neces- 
sary to violate any law ‘or trust. The proper association 
with our fellow-men, and especially with our competitors, 
makes us better citizens, better men, gives us more confidence 
in mankind, and in many other ways inspires us to do good. 
We very often have wrong impressions of what our com- 
petitors are doing, have been misled or incorrectly informed 
about them, when by a mutual discussion of the matter we 
would readily see the error of our position. Laboring under 
false impressions, we often do things to retaliate, and con- 
sequently cut prices, or do something that will decrease our 
profits, and cause our competitors to do the same thing, and 
as a consequence both do business without a_ reasonable 
profit. 
“. THE MANUFACTURERS’ POSITION, 


I believe if it had not been for the co-operation of manu- 
facturers through their association that our stock of goods 
would be worth much less money than it is today, the direct 
result of What proper co-operation will do. I believe if it 
had not been for the. effort of this association, with that of 
the National Hardware association, that axes would be worth 
much less than they are today. By this one action of co-op- 
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eration the jobbers have saved many thousands of dollar. 
on this one item alone, and I fear that had not these results 
been accomplished through the efforts of association work 
there would have been a general break in the market o: 
many lines, causing the jobber many thousands of dollars 
additional loss, But the manufacturers realized the strengt! 
of these associations. As this and other associations hay: 
and are continuing to do great work and accomplishing 
much in the interest of our business, local associations should 
accomplish much more for us, because they would be local. 
and the work accomplished would directly benefit us more: 
besides they could handle local questions, which could not 
otherwise be handled. Some cities have such associations 
now; I understand they are very satisfactory indeed, in- 
creasing the profit on staple and other goods, a direct result 
Doubtless some one is ready to say, “Such associations would 
be good if the other fellow would be honest and truthful and 
live up to his agreement.” I frankly admit that this is a 
great obstacle, but I wish to suggest to you, before you make 
this remark, to be absolutely certain you are’ not “the other 
fellow.” Does any one think that the manufacturer is any 
more fallible than the jobber? 


, WIRE AND NAILS. 

We all know that the independent wire and nail mills 
have been cutting prices on their products for quite a while, 
but don’t you know that the American Steel and Wire Com- 
pany knew it just as well as you did? What would have 
been the result had the American Steel and Wire Com- 
pany met these prices? The independent mills would have 
still cut prices in the same proportion, and as a consequence 
there would have been a general decline in all their products, 
and possibly the beginning of a decline in many other lines. 
Then is it not more profitable to us to sell 1,000 kegs of 
nails at 30 cents per keg profit than 2,000 kegs of nails at 15 
cents per keg profit? Evidently the American Steel and Wire 
Company thinks so. 

POSITION OF THE SALESMAN. 

1 believe that our salesmen are to some extent responsi- 
ble for the present demoralized prices, not through any de- 
sire upon their part to decrease profits, but for lack of proper 
discipline by the sales manager, and to the fact that they are 
allowed to use their own discretion in making prices, thus 
regulating our profits. I have often heard salesmen make 
this remark: “That Mr. A. will not buy from me because he 
is wedded to Mr. So-and-so, but I am determined to get 
some of his business and to see that Mr. So-and-so makes no 
profit on his sales until I get a portion of Mr. A.’s business.” 
Now this is just one illustration of what we are permitting 
day after day. That a remedy is essential is self evident. I 
believe that if we would employ our traveling salesmen upon 
a basis whereby their remuneration would be based upon the 
percentage of profit, as well as net profit, made upon their 
classified sales, and so classify our business, and figure the 
percentage of profit on each class, and require each salesman 
to make a certain percentage on each class in certain classi- 
fied territory, and when he fails to make the required per- 
centage have a clause in his contract that he is to receive no 
credit for such sales, and require him to send in a copy of 
all quotations left with his customers upon a form furnished 
for that purpose, and keep in touch with his work, that this 
would to a great extent eliminate this trouble, and soon the 
salesman would be as anxious to make a good profit as we 
ourselves are. I realize that this is a great undertaking, but 
by proper organization and co-operation it can be done, and 
the increased profit would much more than pay the extra ex- 
pense. 

THE RESALE PRICE. 

I believe that in a great many instances restricted selling 
prices or the resale plan established by the manufacturers on 
certain articles or classes is another and very effective plan of 
increasing profit on certain lines of goods. But this is more 
practical for goods of well established brands, and in such 
cases where the manufacturers are thoroughly organized and 
control the situation. Wherever practicable for them to fix a 
resale price, they should be encouraged to make such a dif- 
ference in price to us as will yield us a good margin of 
profit. We should not only encourage them with our patron- 
age, but maintain the prices established by them, and be 
loyal to them in every way. To do this we must be honest, 
truthful and in control of our own business. If we are not, 
such a plan is detrimental to our business. We cannot leave 
it to the dictates of others, though when properly carried out 
and when all the jobbers are honest and truthful, it is an- 
other very effective way of increasing profits on staple goods. 
But I fear that in a great many instances, the manufacturers 
think we do not desire a good margin of profit, because we 
do not take advantage of our opportunities. 

SACRIFICING PROFIT. 

In order to increase volume we too often sacrifice profit 
in many ways; for instance, by invading territory on staple 
goods when the rate of freight is prohibitive and where it is 
not practical to sell at a profit. There is no excuse for this. 
because we all know the approximate cost to other jobbers in 
competing cities, which is governed entirely by the differential 
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in freight rates. Instead of sacrificing profit in order to sell 
staple goods in such territory without a profit, thus prevent- 
ing the jobber located at a point with more advantageous 


freight rates from selling at a profit, it would be much better . 


to put forth all our energy in selling goods that will bear us 
a good margin, on which there is no such differential in 
freight rates, and let the other fellow sell the staple goods at 
a reasonable profit to himself, in which case he might be satis- 
fied and content with our selling the class of goods which 
bears a better margin, as many of us seem to be satisfied 
with volume rather than with profit. 
REDUCING CREDIT TIME LIMIT. 


We should all co-operate to reduce terms on staple goods 
from sixty to thirty days, and in many instances to a cash 
basis. There are a. great many advantages to be accom- 
plished in this. We would limit to a considerable extent our 
losses on bad accounts. We would be enabled to turn over 
our capital oftener, thus enabling us to do more business 
with the same capital, and it would enable us to take advan- 
tage of all discounts ourselves, or else save interest charges, 
all of which add to our net profit. I think another way of in- 
creasing our profits is to keep up our stock, so that we will be 
in position to fill all reasonable orders promptly. Let our 
trade realize that they can get from us what they want and 
when they want it. They will naturally send us many more 
mail orders and in a great many instances in ordering staple 
goods will order others which will bear us a better profit. By 
being in the position to fill orders promptly we will reduce the 
selling expense, thus adding to our net profit. 

THE EXPENSE QUESTION. 

In considering the method of increasing profits we should 
not lose sight of the very important item of expense. We 
should arrange our stock of goods so as to reduce the cost of 
handling and selling them to the minimum. Goods ordinarily 
classed as staples can be handled by a much cheaper clerk 
than can other classes of goods, such as sporting goods, 
cutlery, guns, builders’ hardware, shelf hardware, etc. There- 
fore we should so arrange our stock so that we will not have 
a $100 per month clerk handling nails, bar iron, pipe, roof- 
ing, etc, when a $9 per week porter could get out twice as 
much or more in the same length of time. Have our stock 
so arranged that the $100 clerk or the $9 porter can easily 
locate what is wanted without loss of time in trying to find 
out where each article is kept. Our bins and racks should 
be labeled with number and size of each article, which will 
save a great deal of lost time, which will reduce errors, 
save return freight, dissatisfied customers, and add to our net 
profit, There are many other methods of increasing profits, 
of which I have not the time to discuss, but sincerely trust 
this association will take steps looking towards a plan which 
will enable us to do so. 

The session of Wednesday afternoon, June 10, 
was a joint one of jobbers, manufacturers and their 
representatives, the Southern Hardware Jobbers’ As- 
sociation being the guests of the American Hardware 
Manufacturers’ Association. [An account of the pro- 
ceedings is given in the report of the convention of 
the American Hardware Manufacturers’ Association 


elsewhere in this issue. ] 


THURSDAY MORNING, JUNE II. 


The closing session of the convention of the South- 
ern Hardware Jobbers’ Association was held on 
Thursday morning, June 11. Considerable time was 
taken up by visitors talking and the paper prepared by 
Mr. J. Van Dorkum, of Fones Bros.’ Hardware Co., 
Little Rock, Ark., on “The Compensation of Traveling 
Men, and the Best Method of Handling Them,” was 
not read. It will become a portion of the record, 
however. 

Mr. Van Dorkum’s Paper. 


When Secretary Kersey’s letter of April 9th, advising that 
the executive committee requested that a member of our firm 
prepare a paper on this subject to be read at this convention, 
reached my desk, it had a notation on it in our Mr. Mandle- 
baum’s hand-writing which read as follows: “Van, I want 
you to do this,” which in our house means “Do it.” I regret 
exceedingly that this subject has been assigned to me as I do 
not feel equa) to the task. This is my thirty-third year in 
the hardware business and is the first time I have ever at- 
tempted to do anything of this kind, so if there is nothing 
worthy of consideration in this paper, pass it by with as little 
criticism) as possible. Of the thirty-three years that I have 
spent in the hardware business about one-third has been spent 
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on the road, and I have the kindest feeling and highest regard 
for the traveling man—the man who makes the money for us 
I never forget in my dealings with our traveling men that | 
was once a traveling man myself and try to treat them as if | 
were in their place. If I could outline a set of rules for the 
compensation of all traveling men, in all territories, in all 
houses, selling the different kinds of hardware, that would 
be equitable to both the house and the man, I think I could 
Say without egotism, that this paper would be as interesting 
as any read at this convention. But I cannot do so, nor do | 
think it possible for any one to do’so; however, I will try 
briefly to give you my idea as to how we should pay and 
handle our traveling men. 
COMPENSATION 


I honestly believe we pay some of our men too much and 
others not enough, based on what they earn for us. I think 
we should be liberal with our men, paying them every dollar 
they earn and not wait for them to ask for it, or wait until 
one of our competitors takes them from us. The traveling 
man dissatisfied with his salary will not and cannot give you 
the best that is in him, but a man who knows you pay him 
every dollar he earns, makes every effort to serve you to the 
best of his ability. I have that confidence in the average trav 
eling man. Scrutinize his profits carefully, not at the end of 
the year, but weekly, and when you see he is selling profitable 
goods, tell him you have noticed it, and assure him that if 
same is kept up, he will be paid accordingly. But the man 


~ 





’ 
Robert Garland, Pittsburg, Pa., Vice-President, American Hard- 
ware Manufacturers’ Association. 


whose profits are not satisfactory—what will you do with 
him? My plan is to call him in the office and piace the facts 
before him; give him not to exceed sixty days to make a dif- 
ferent showing, telling him plainly if he cannot increase his 
profits, you will have to reduce his salary, not at the end of 
the year, but at once. When you make yearly contracts with 
your men, this is not possible, but with us it is, as we make 
no such contracts. We employ our men for life if they are 
satisfactory, but when not satisfactory, we reserve the right 
to give them 30 days’ notice, and if they are not satisfied with 
us we give them the privilege of giving us the 30 days’ notice 
GROSS SALES NO SALARY BASIS 

Our experience in making contracts with our traveling 
men for a stated period has been unsatisfactory, and we have 
concluded under no circumstances to make such contracts. I 
do not approve of paying men a salary based on their gross 
sales, although my first experience on the road was on that 
plan, I being paid a certain percentage of my gross sales 
That was in 1882 when my house had two’ sets of terms, 60 
days or 2 per cent for cash in 10 days, and 30 days net, nails, 
wire, horse shoes, horse nails and such goods being in the 
30-day-net list. We received no credit for sales in this class: 
but to-day with nothing but 60 days or 2 per cent for cash 
terms, I think it is folly to base a man’s salary on his gross 
sales for he will perhaps spend $25.00 to sell a car of nails and 


wire while there is not $20.00 profit in the car. I never was 
so impressed with the folly of paying a man on a basis of his 
gross sales as I was several years ago. A young man whom | 
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had known when he was in the retail hardware business, se- 
cured a position as traveling man for a hardware jobber. I 
met him about eight months after he had secured his position 
and, being interested in him, I asked him how he was getting 
along; he said “fine.” He said, “I get a certain salary if I 
sell a certain amount of goods and a cémmission on all sales 
beyond that amount, and by the first of next month, I will 
have sold the amount necessary to get my salary, all the goods 
I sell in the last quarter of the year will be on a commission 
and I am going to do well.” I then understood why our man 
in his territory had just cause for his complaint on account of 
the prices made by this man, as his idea was to make sales, 
not profits. I hardly think many of us pay our men, basing 
salary on their gross sales. I do not approve of basing a 
man’s salary altogether on the profits that the profit book 
shows he makes, for I do not think it possible to keep that 
book so that the profits shown are absolutely correct; if there 
is such a way to keep that book, I have not been able to dis- 
cover it, and if any member of the association has discovered 
a way to keep this book to show the actual profits, I would 
like to have him outline the plan. A man whose salary is 
based on such a plan might be tempted to pay cash rebates to 
his customers. 
MR, MANDLEBAUM’S PLAN. 

Several years ago, our Mr. Mandlebaum returned from a 

convention of the Southern Hardware Jobbers, with a plan 





Henry 8. Lupton, Pittsburg, Pa., Member Convention Commit- 
tee, American Hardware Manufacturers’ Association. 


outlined to pay the traveling men on a basis of a certain per- 
centage of the gross profits made by them, they to pay their 
own traveling expenses. My recollection is that they were 
to get 40 or 45 per cent of the gross profits, they to receive 
credit only for sales made by themselves. I did not approve 
of the plan but Mr. Mandlebaum insisted that we place the 
matter before our men, which we did. Our men agreed to 
this plan provided they received credit for all orders from 
their territory whether mail orders or sales made by the 
house salesmen. To this Mr. Mandlebaum would not agree, 
and our Mr. D. G. Fones fearing it would cause a decrease in 
our mail-order business, which is large, vetoed the plan, as he 
understood that our men in place of asking their customers to 
send the orders direct to us, intended to ask their customers 
to hold their orders for them. We therefore, never adopted 
this plan. I mention this matter as I understand some of the 
members did adopt this plan and I would like to know with 
what success. I would hardly think it would prove a success- 
ful plan for the jobbers. 
FLAT SALARY AND PROFIT SHARING. 


Ihave stated the two plans I do not approve of, and I wil! 
now state as briefly as possible, the plan I do approve. I be- 
lieve in paying the traveling men a flat salary and sharing the 
profits ovgr a certain amount with them, giving them credit 
only for sales made by them. And while I have previously 
stated that I do not approve of basing their salary on their 
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gross sales, I would nevertheless, base their guaranteed sa 
ary on their gross sales, at no time said salary, together wit 
their traveling expenses, to exceed 5 per cent of their gro: 
sales, with the exception possibly of boys taken from stoc! 
out of whom we are trying to make salesmen. I would th: 
determine what percentage of my gross sales I would co: 
sider a legitimate profit for the house. I do not consider 


proper to name what I think that profit should be, as it would 


naturally vary according to the number of times you tu: 
over your working capital. The house turning over the 
capital only two or three times would naturally want a larg: 
percentage than the one turning over their capital five or si 
times. After deducting from the gross profits, the expense « 
doing business plus the house percentage of profit, the ba 
ance, if there be a balance, I would divide among the traveling 
men according to the profits made by each; the mail-orde: 
sales, together with the sales made in the house and regi: 
tered as house sales, to be a party to share in this profit. 
make the house a party of the profit-sharing, as the house 
salesmen do not share in this profit, they being paid a flat 
salary, but I would give them at the end of the year, as ; 
bonus, a part of this house profit. I do not know as I hav: 
made the idea clear but will try to do so by illustration. 
ILLUSTRATES A PLAN. 


We will say that my gross profits for the year are $100, 
000.00, and that after deducting all expenses plus what we will 
call the house-profit, we find we have $3,000.00 in profits to be 
divided among the men, the house counting as one man. We 
will say we have seven men whose profits for the year have 
been as follows: Four men, the amount of each man’s profits 
being $5,000.00 would total $20,000.00 which would entitle 
these four men to one-fifth of the $3,000.00, which would be 
$600.00 or $150.00 for each man; one man whose profit was 
$10,000.00, would entitle him to one-tenth, which would be 
$300.00; one man whose profit was $12,000.00, would entitle 
him to three-twenty-fifths, or $360.00; and one man whose 
profit amounted to $8,000.00, would entitle him to two-twenty- 
fifths, or $240.00. The house, whose profit was $50,000, would 
be entitled to one-half, which is $1,500.00, making a total of 
$3,000.00, this bonus to be paid at the end of the year. | 
wish to state here that our mail orders, together with our 
house sales amount to 50 per cent of our gross sales. Of this 
$1,500.00 that I have credited to the house, I would give at 
least a portion to the salesmen in the sales-room and their 
assistants. I hope I have made my idea clear. 

SELLING STOCK TO TRAVELERS. 


There is one feature in our plan of compensating the 
traveling man that I have not embodied in the plan just out- 
lined, but as it does not apply to the traveling men only but 
to our office force as well, I have not mentioned it before. 
At our reorganization six years ago, we agreed to sell stock 
to six of our men and since that time, we have permitted 
three more to take stock. We sold them the stock at book 
value; to those not having all the money to pay for the stock, 
money was provided them by our Mr. D. G. Fones at a very 
low rate of interest. At the end of the year, onlv such divi- 
dend is declared as will cover the interest, the balance going 
into the surplus. When the book value of the stock is worth 
double the amount paid for the same, or cash is paid fon the 
stock, a certificate of stock is issued to them. Our reason for 
doing this was three-fold: First—We wished our men to 
have a personal interest in the profits. Second—We like to 
see our men increase their standing in their community. and 
we felt this would tend to do so. Third—We thought we 
were only giving them what they were entitled to, taking their 
long and valued service into consideration, by which we were 
only applying the golden rule to them, and I want to say our 
plan has proved a success, 

HANDLING THE MEN. 


_ I have now come to the second part of the subject as- 
signed to us—“The Best Method of Handling Traveling Men.” 
With your permission, I will change it to read “Our Way” 
of handling them, as I do not feel equal to the task of out- 
lining the best method. As I have already taken too much 
of your time, I will be as brief as possible. There should be 
no friction between the house and the traveling man. When 
you find you cannot control a man, let him go. I realize it is 
hard to get good traveling men but I prefer to be without a 
man than have one I cannot control. Do not hamper your 
men with too much red tape; let your rules be few and plain, 
so that your men can devote their time to selling goods— 
what you pay them to do. Have confidence in your men and 
let them know you have. Encourage your men to talk to you 
freely of their troubles on the road; you will often be able 
to straighten them out. Never be too busy to talk to your 
men. Insist on having their route at all times so you can 
reach them by wire or phone at any time. Insist that all 
letters be answered promptly. Impress upon them that they 
cannot. sell everybody everything, and that it takes a good 
salesman to pass an order, when there is no money in_ it. 
Impress upon them that the house makes the prices and not 
the competitors. Impress upon them that they cannot be 
buyer for their customers and a successful salesman for you. 
Send them frequent stock lists of seasonable goods so that 
they will sell only goods in stock. Impress upon them that 
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goods having a restricted selling price must not be sold at a 
jess price. Impress upon them that a violation of such prices 
will be followed by your request for their resignation, and 
explain all re-salé agreements thoroughly to them. Impress 
upon them that you will pay no attention to a complaint that 
a competitor has violated a restricted or re-sale price, unless 
positive evidence accompanies their complaint. Impress upon 
them that your private-brand goods, having your name and 
trade-mark on same, are as good as the best; that you cannot 
afford to put your name on any other kind of goods, as you 
are just as jealous of your good name as any manufacturer. 
Impress upon them that under no circumstances will you per- 
mit prices on your private-brand goods to be cut, and that it 
pays to sell good goods and talk quality. Keep them posted 
as to market changes, whether an advance or decline, and 
do not humiliate them by forcing them to get this informa- 
tion from their competitors or the merchant. Show your con- 
fidence in them by giving them the true cost f. o. b. your city. 
I believe in giving them true costs as I have more faith in 
our men’s intelligence than in their ignorance. Impress upon 
them that they are not making any money for you unless they 
are getting a profit beyond their cost and the expense of doing 
business. Keep them posted as to freight rates from all com- 
peting points so that they can figure intelligently in meeting 
competition. When issuing prices current, give them the 
weight of the goods where possible, and the freight classifica- 
tion, as many a dollar will be saved in meeting competition. 
Scrutinize each order each day and if any cut prices, no mat- 
ter how small, insist on an explanation. If we find we cannot 
impress these things on a man, we get rid of him. In con- 
clusion, I regret this subject was not assigned to a house hav- 
ing a large territory, for we are local jobbers and do not go 
into a territory that- we do not consider our own. When we 
find we have to sacrifice profit on account of freight rates, we 
cut that territory out. We find we can do all the business 
our capital will permit in profitable territory. 


A general discussion then took place on the subject, 
“What Is the Best Method of Computing Profits, and 
the Arrival at the Cost of Doing Business?” After 
the transaction of miscellaneous business and the pres- 
entation of reports of special committees, the commit- 
tee on resolutions submitted the following report: 

RESOLUTIONS ADOPTED. 

We, your committee on resolutions, beg leave to 
submit the following report: 

Resolved, That we extend to President J. S. Don- 
nan and Secretary-Treasurer C. E. Kersey, and to the 
officers of the executive committee, our hearty thanks 
for their faithful service during the past year. 

Resolved, That we extend to the entertainment com- 
mittee through its chairman, Mr. Irby Bennett, our 
sincere thanks for the interest they have shown in 
helping to entertain our members and guests, thereby 
making our leisure moments pleasurable ones. 

Resolved, That we cordially thank Mr. H. H. Beers 
for the special manner in which he has dispatched the 
duties assigned him as sergeant-at-arms. He is the 
right man in the right place. 

Resolved, That the unqualified and sincere thanks 
of the convention be extended to the Arlington Hotel 
management for the hospitable manner in which we 
have been entertained, and to further say that in the 
many conventions held by this association, the kind- 
ness and courtesies and good attention have never been 
equaled. We shall always look back at the few days 
spent here as the most pleasant in our history. 

Resolved, That we thank most heartily the Ameri- 
can Hardware Manufacturers’ Association for the de- 
lightful tally-ho ride, giving those who participated 
an opportunity of seeing some of the most picturesque 
scenery in our fair country. It is with pleasure that 
we note the large attendance of the manufacturers 
who have come from such a great distance to be 
with us. ; 

Resolved, That we extend to the ladies in attend- 
ance at our convention a vote of thanks. Their pres- 
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ence is always an inspiration and their influence up- 
lifting. We are always glad to have them with us. 
Resolved, That the members also wish to express 
their thanks to the citizens of Hot Springs, and to 
C. F. Cooley, secretary of the Business Men’s League, 
for the many tokens of deep interest taken in making 
this meeting pleasant and agreeable to one and all. 
Thanks were also extended to Rev. Mr. Manville 
and Mr. Behler for their addresses at the convention. 


ELECTION OF OFFICERS. 


The officers elected for the ensuing year were as 
follows: 
President—W. L. Sanford, Sherman, Tex 
First Vice-President—H. R. Miller, Memphis, Tenn 
Second Vice-President—S. C. Dinkins, Atlanta, Ga 
Secretary-Treasurer—To be appointed 
Executive Committee—O. B. Barker, Lynchburg, Va.; J. 





Fred S. Merrick, New Brighton, Pa... Member Executive Com- 
mittee, American Hardware Manufacturers’ Association. 


D. Moore, Birmingham, Ala.; F. A. Heitmann, Houston, Tex. ; 
Bruce Keener, Knoxville, Tenn. 
Next Place of Meeting. 
The 1909 convention will be held at Pittsburg, Pa. 
The eighteenth convention was voted to be a great 
success, the entertainment features proving especially 
enjoyable. The balloon ascension planned as a feature 
of Thursday had to be dispensed with owing to rain. 
diinsahaniinasdhdiihipieanhe 


If you have the blues, read the twenty-seventh 





psalm. 

If your pocketbook is empty, read the thirty-seventh 
psalm. 

If you are discouraged about your work, read the 
one hundred and twenty-sixth psalm. 

If you are all out of sorts, read the twelfth chapter 
of Hebrews. 

If you are losing confidence in men, read the thir- 
teenth chapter of I Corinthians. 

If you can’t have your way in everything, keep 
silent and read the third chapter of James.—Graphite. 
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Convention American Hardware 
Manufacturers’ Association 








The fourteenth convention of the American Hard- 
ware Manufacturers’ Association was held at Hot 
Springs, Ark., on June 9, 10 and 11, at the Arlington 
Hotel. Though other conventions have been held at 
which there have been larger attendances than at this 
one, there was nevertheless no lack of enthusiasm dis- 
played by the members who took a keen interest in 
the various proceedings. The addresses that were 
delivered were full of valuable and timely suggestions, 
and were exceptionally interesting and instructive. 

The arrangements for the convention included joint 
sessions with the Southern Hardware Jobbers’ Associ- 
ation, which was in session at Hot Springs concur- 
rently with the Manufacturers’ association. These ses- 
sions proved to be extremely pleasant and profitable 
to members of both organizations, and a noticeable 
spirit of co-operation and good-fellowship prevailed 
at all times. 

The entertainment program that had been arranged 
for the Jobbers and the Manufacturers was carried out 
in a manner satisfactory to all. 

The first session was a joint one which the Manu- 
facturers attended at the invitation of the Southern 
Hardware Jobbers’ Association, a report of the pro- 
ceedings appearing elsewhere in connection with the 
account of the Jobbers’ meeting. 


TUESDAY AFTERNOON, JUNE 9. 


The session of Tuesday afternoon was an executive 
one. After the roll call, President Asbury delivered 
his address. 


PRESIDENT ASBURY’S ADDRESS. 


President Charles W. Asbury then delivered the 
following address: 


American Hardware Manufacturers’ Association.—Gen- 
tlemen : 

This is our semi-annual meeting, at which it is not cus- 
tomary to submit formal written reports, but I do so in this 
instance, in order that the matters which have been engag- 
ing the attention of your officers since November last shall 
be put before you as a matter of record. Your president 
was instructed, at the ‘last annual convention, to attend a 
conference of employers in New York City, in order that 
the matters to be considered could be more fully understood. 
Your instructions were followed; and a report made to the 
executive committee. The executive committee was divided 
in opinion as to the advisability of this association becomng 
active in the work. The whole matter, therefore, has been 
held in abeyance. 

THE DEEP WATERWAY QUESTION. 


Your president, acting in your behalf, attended the con- 
ference of the Atlantic Deeper Waterways Association, act- 
ing also as chairman of the delegation representing the Na- 
tional Association of Manufacturers. The doings of this 
coyference can best be summarized in a report made to the 
canna Association of Manufacturers, which was as fol- 
Ows: 

THE REPORT. 

“I kave the honor to submit a report of the delegation 
appointed to attend the Atlantic Deeper Waterways Confer- 
ence on Noveniber 19 and 20. The conference was attended 
by prominent and influential citizens, as well as by official 
representatives of the following States: Maine, ~Rhode 


Island, Massachusetts, Connecticut, New York, New Jersey, 
Pennsylvania, Delaware, Maryland, Virginia, West Virginia 
North Carolina, South Carolina, Georgia, Florida, and th 
District of Columbia. The object of the conference was to 
create public sentiment in favor of a chain of navigable canal- 
along the Atlantic seaboard. It was pointed out that th 
accomplishment of this desirable object necessitated the cut 
ting through of only four necks of land, aggregating a dis 
tance of about sixty-six miles, the result of which would bx 
the opening up of a great inland tidal waterway about eight 
hundred miles long. The benefits resulting from such an 
undertaking would not only be greater facilities for the trans- 
portation of freight, but the safe harboring and easy ma 
neuvering of the navy in times of war. 

“Tt is pretty generally understood that the railroads have 





Charles W. Asbury, Philadelphia, Pa., President, American 
Hardware Manufacturers’ Association. 


for some time been confronted with the serious problem of 
transporting a great volume of merchandise with inadequate 
facilities. One of the greatest railroad men in the country 
today has stated that the railroads would have to expend a 
billion and a half of dollars per annum for five consecutive 
years in order to provide themselves with facilities adequate 
to the present requirements, and that the task was too large 
to be assumed by them under existing conditions. Such a 
statement would illustrate clearly the necessity for the use 
of natural waterways, and the necessity for constructing 
canals to link these waterways together in such a way as to 
provide continuous movement by water. It will readily be 
seen that such a continuous channel of waterways along the 
Atlantic coast could, at comparatively small expense, be con- 
nected with the great internal waterways of the West. For 
instance, if the Delaware river should be connected by a 
navigable channel to New York harbor. the Erie canal could 
be used connecting the waters of the Hudson with the lakes, 
throwing open a continuous passage from Duluth in the 
far northwest to the entire channel of waterways of the At- 
lantic coast. 

“To my mind there is no more important subject than 
the one considered by the conference. The delegates who 
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attended were splendidly entertained and educated by ad- 
dresses from ‘those who possess such information as to be 
classed as masters: After two days’ serious consideration of 
the entire subject a permanent organization was formed, and 
the Honorable J. Hampton Moore, member of Congress, was 
elected president. Mr. Moore is an extremely energetic and 
able representative, and there is reason to hope that tangible 
results will be attained. All sessions of the conference were 
very well attended, there being an average number of dele- 
gates of probably between three and five hundred. The entire 
session was closed by a banquet attended by governors and 
senators of several states, representatives in Congress, and 
the most prominent active business men who had shown an 
active interest in the doings of the conference. I beg to 
thank you for the honor you have conferred upon me, and 
permit me to express the hope that you will approve of the 
action of your delegates.” 

Your executive committee was duly advised of the for- 
mation of the Atlantic Deeper Waterways Association, and 
approved of this association becoming a member thereof, the 
annual dues for the body being fifteen dollars. 

THE EXPORT BUSINESS, 

Your president and secretary responded to an invitation 
from the American Exporters’ and Importers’ Association of 
New York to confer with a committee from that body upon 
certain phases of the export business and its relation to the 





F. DB. Mitchell, New York City, Secretary-Treasurer, American 
Hardware Manufacturers’ Association. 


manufacturers. As a result of this conference a statement 
will be submitted to you in a communication subsequently 
received from the American Exporters’ and Importers’ Asso- 
ciation setting forth one of the points upon which they desire 
your co-operation. Their reasoning seems to be sound, and 
I submit for your consideration with a favorable recommen- 
dation, the passage of a resolution which will fairly meet 
their requirements, confined, however, to export transactions, 
and having no relation.to the previous position you have 
taken with respect to transactions in general. This recom- 
mendation is based upon the apparent fairness of the com- 
mittee representing the American Exporters’ and Importers’ 
Association, and- I suggest that a closer conference with them 
would prove of mutual value. It is to be noted that the 
happy tendency of the times seems to be toward closer con- 
ferences with allied associations, which conferences cannot 
fail to be of benefit to all. 


FRIENDSHIP TO ALLIED ASSOCIATIONS. 


As another illustration of this, one other meeting, which 
was Officially attended by your president, was the convention 
of the National Retail Hardware Association, which was held 
in St. Louis in March, at which your representatives were 
accorded a friendly reception. I have, therefore, pleasure in 
reporting that the relationship of your association to allied 
associations is of the friendliest character, and I recommend 
the continuance of such a course as will encourage this co- 
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operation and good will. Fairness of spirit and action seems 
to be the only requisite to such a desirable outcome. 
GOVERNMENT CO-OPERATION. 

Another subject of considerable importance was the in 
vitation of the secretary of Commerce and Labor to the 
principal business associations to appoint representatives to 
confer with him as to the best means of bringing his de- 
partment into closer current touch with the business world. 
The conference was held in Washington with the secretary 
of Commerce and Labor, December 5 and 6, 1907. Not only 
the secretary of Commerce and Labor, but also the president 
of the United States and the secretary of state had a keen 
interest in this conference. As a result of it the National 
Council of Commerce was formed for the purpose of collect- 
ing information as to the needs of the business interests, 
which information is-to be submitted to an advisory com- 
mittee of fifteen members, which committee will frequently 
confer with the secretary of Commerce and Labor in a hope 
of securing from that branch of the administrative forces 
of the government such co-operation in important matters as 
will be beneficial to the council and all business interests. 
Your officers have not as yet taken action upon the question 
of this association becoming a member of the National Coun 
cil of Commerce, and this question is submitted to you for 
final action. 

COST-KEEPING SYSTEMS, 


Your officers have not forgotten your instructions rela 
tive to continued attention to cash discount abuses, and to the 
encouragement of the installation of cost-keeping systems 
among your members Yow have been currently advised, by 
circular letter from the secretary’s office, of the steps taken 
in these matters, and I can only add that your officers will 
keep themselves in position to willingly and actively pursue 
any course which you may outline. There have been quite a 
few of our members who have expressd an active interest 
in the matter of providing adequate cost-keeping systems in 
their respective plants. Quite a few have adopted the sug- 
gestions made by this association, and I am confident they 
have done so with large advantage to themselves. This line 
of activity will be continued in the hope of removing some 
of the primary causes for destructive and disastrous com- 
petition in certain lines of hardware. This kind of compe- 
tition can best be controlled by knowledge. [¥ actual costs 
can be determined by positive rule and method, imstead of by 
estimate, these costs will naturally be a guide in making up 
selling \prices. “We especially invite correspondence with any 
of our members upon this subject, as we feel confident we 
can be of service. 


KEEPING TAB ON LEGISLATION. 


Your officers have found it advisable to keep in touch 
with general legislation at Washington, because it is naturally 
true that many bills are introduced into Congress at each 
session which affect the interests of manufacturers generally. 
Your officers have assumed the responsibility of using the 
influence of this association for or against legislation which 
might affect the membership favorably or unfavorably. It 
now appears as though a readjustment of schedules in tariff 
will be effected shortly after the opening of the new Congress 
in March next. I recommend such steps as your wisdom 
will dictate to provide against disastrous alterations in those 
items which might affect your interests. This is a large 
work, and should be approached from the busness viewpoint, 
rather than from the political. 

The reading of the minutes of the last convention 
was dispensed with. Secretary-Treasurer F. D. Mitch- 
ell read his report, which showed the organization to 
be in a flourishing condition and the finances in good 
shape. The report of the executive committee was 
made by Mr. C. A. Earl. Mr. N. A. Gladding, chair- 
man of the convention committee, presented the report 
of that committee and announced certain arrangements 
for the convention at Memphis in November. The 
Jobbers will be located at the Hotel Gayoso, and the 
Manufacturers at the Hotel Peabody. The meetings 
of both associations will be held at the Hotel Gayoso. 

The grievance committee had nothing to report. 
President Asbury made a report for the freight com- 
mittee, and told how it had assisted in having recalled 
the threatened advance in freight rates on Western 
railroads. F. Herbert Smith presented the report for 
the credential committee. 

There was no session of the Manufacturers on the 


forenoon of Wednesday. 
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WEDNESDAY AFTERNOON, JUNE 10. 


A joint session of the Manufacturers’ and Jobbers’ 
associations was held on Wednesday afternoon, Presi- 
dent Asbury calling the meeting to order at 2:30 
o'clock. The subject, “Is the Policy of Protection in 
Its Broadest Sense, as Viewed by the Business Man, 
Detrimental or Advantageous to the Allied Hardware 
Interests of the Country?” was opened by a represent- 
ative of the Manufacturers’ association. Mr. W. W. 





F. E. Muzzy, Chicopee Falls, Mass., Member Executive Commit- 
tee, Ameriean Hardware Manufacturers’ Association. 


Webber of Fort Smith, Ark., a member of the Jobbers’ 
association, followed with a paper upon the subject. 


Mr. Webber’s Paper. 


Mr. Chairman and Gentlemen: 

I am to address you on the following subject, to-wit: 
“Ts the Policy of Protection in its Broadest Sense, as Viewed 
by the Business Man, Detrimental or Advantageous to the 
Allied Hardware Interests of the Country?” As a naked 
question it is not detrimental but is advantageous, but it de- 
pends on how far the government goes, as to which it is! 
Under the present schedules I do not hesitate to say that it is 
detrimental. 

THE TARIFF QUESTION. 


I will not tire you with a rehearsal of the various du- 
ties on raw and finished products, but will content myself 
with pointing out the effects resultant upon the present tariff 
rates. I am not content to adhere strictly to a discussion of 
the effects on the hardware business, but must be permitted 
to take a wider range, and prove, if I can, the iniquity of the 
present tariff by comparison. It is a generally accepted fact 
that the tariff is responsible for the existence of what are 
termed the “Trusts.” The proper definition of the word 
“Trust” is, “an aggregation of capital, or an agreement be- 
tween two or more makers of identical articles that the 
price shall not be less than a certain sum.” There was a 
time, in the early history of manufacturing in this country, 
when makers of similar or identical articles sought patronage 
on the grade of the article offered, but that day has passed, 
because all, or almost all, interests of a similar nature are 
pooled, and a buyer is left to pay his money and take his 
cHwice, and very frequently no choice is left him. This 
condition could not prevail but for the present tariff schedule. 
We have trusts, large and small, chief among them being 
the steel, leather, sugar, meat, tinware, graniteware, gal- 
vanized* ware, tobacco, fusel oil, oil, powder, paper and 
match trusts. If the tariff offered incidental protection only, 
it would be practically impossible to maintain the high scale 
of prices now prevailing on the manufactured articles enu- 
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merated above. As it is now, all that is necessary is to nam 
a selling price just under what foreign goods of like char 
acter will cost with the duties added, and no particular con 
cern need be felt as to where the market is.to be found. | 
is right here under their nose and cannot be elsewhere, b« 
cause of the tariff. 

THE TARIFF AND POLITICS. 

It has been: said that if the tariff is revised, the revisio: 
should be made by its friends, but I am wholly unable t 
grasp the wherefore. It were like having a jury of relative 
sit in the trial of a criminal. It is a patent and conceded fac 
that tariff revision, looking to a reduction, has long bee: 
demanded, especially is this true in the west, northwest an 
the south.. One reason it has not come is because of th: 
antipathy of.the now dominant political party to any politica! 
move that will endanger its supremacy. The tariff shoul 
not, but is, regarded as a political question, when it is purel\ 
one of business. If any factory, just beginning the manu 
facture of some new and untried item of trade needs pro 
tection, it is right that they have it, but when one has grow: 
great, powerful, and rich, and has taken advantage of th 
conditions created by the tariff to the extent that our peopl« 
at home pay more for the same goods than said goods sell 
for abroad, then it is time a halt was called, and a reckoning 
had. The first promoters of the tariff had no conception, | 
opine, that its duties and operation would ever result in onc 
section of the country, and one class of people, using it to 
the detriment of the remainder, but that it is done now, and 
has been done for long years, is not subject to successful de 
nial. These arguments that we know exist have no place in 
an open market where the question is the survival of the 
fittest, and if we continue to hedge them about with a tariff, 
we will be doing an injustice to the public at large, and 
render the coming generation of manufacturers less able “to 
paddle their own canoe.” They will come to regard govern 
ment favors as their due, and will not be qualified for a 
change when one does come, and it will come. Protection 
is not now administered in its broadest sense, but in its nar- 
rowest, and so long as it is so administered our government 
cannot escape the indictment that it is playing favorites. 

NECESSITY FOR CONSCIENTIOUS MEN. 
All good citizens, irrespective of party affiliations, will 
hail with delight the day when we will be represented by 


C. A. Earl, New Britain, Conn., Chairman Executive Committee, 
American Hardware Manufacturers’ Association. 


men who are sovereigns of their own conscience, and masters 
of their own judgment, who do not wait to hear the crack 
of the party whip, nor wait until the leader takes snuff ere 
they sneeze. When this time does come, the millennium 
may arrive with it, but we wish for it just the same. In view 
of all that can be truthfully said anent the unfair workings 
and effects of the tariff, when we consider that it is re- 
sponsible for the existence of the great trade octopi, the 
trust, when we consider that it is national law that makes 
it possible for a few men to dictate the price we must pay 
for the vital necessaries of life, we cannot say that it is 
administered in its broadest sense, and are forced to the 
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conclusion that it is detrimental to the allied hardware in- 
terests, as well as all allied interests, unless they are in posi- 
tion to avail themselves of the advantages the present sched- 
ule gives. I may be charged with seizing this occasion to 
make a political address, but such is not my desire. I have 
only attempted to state some wholesome truths, and if do- 
ing so brings down condemnation on my head, it is the sub- 
ject that is responsible and not myself. I did not care to 
present a labyrinth of figures which are tiresome, but deemed 
it sufficient to treat the subject in a general way. I have 
done so without animus, and if some of my terms and ex- 
pressions appear harsh, I can account for it only on the ground 
that no other words would properly set forth my opinion. 
The tariff creates an unfair condition between citizens of the 
same country, and that is enough to condemn it. I thank you 
for your attention. 


W. F. Stephenson of Memphis, Tenn., and R. F. 
Bell of Fort Worth, Tex., took part in the discussion 
of the question, “Should Not Associated Manufactur- 
ers Who Control Prices, Protect the Jobber Against 
Decline on Stocks on Hand?” A general discussion 
took place on this subject. 


THURSDAY, JUNE II. 


There was a short executive session held on Thurs- 
day morning, June 11, at which committee reports 
were considered and some miscellaneous business 
transacted. A meeting of the executive committee of 
the association was held in the afternoon. 


CONVENTIONALITIES. 





The Dana Mfg. Co. of Cincinnati, O., distributed or- 
namental match boxes as souvenirs. 





W. H., (“Pop”) Bennett, Chicago, Ill., Member Executive Com- 
mittee, American Hardware Manufacturers’ Association, 


“The Foolish Dictionary” was the souvenir of the 
J. D. Warren Mfg. Co. of Chicago. 

The Evansville Stove Works of Evansville, Ind., 
distributed hammers. 

A pocket manicure file was the useful souvenir given 
away by the Delta File Works of Philadelphia. 

The badges worn at the convention were of differ- 
ent colors. The members of the Manufacturers’ asso- 
ciation wore a blue one, the members of the Jobbers’ 





association a red badge, while ladies and other guests 
wore white badges. It was very easy to distinguish 
anybody by the colors and names on the badges. 

The O. K. Stove & Range Co. of Louisville, Ky., 
gave away liquid stove polish. 

Stick pins and hat pins were presented by the Si- 
monds Saw Works of Fitchburg, Mass. 

The American Can Co. of New York distributed or 
namental ash trays. 





Cc. M. King, Pittsburg, Pa., Member Executive Committee, 
American Hardware Manufacturers’ Association. 
A pocket mirror was the souvenir of the Meriden 
Cutlery Co. of Meriden, Conn. 
The souvenir of the Lufkin Rule Co., Saginaw, 
Mich., was a tape measure. 


_-* 


ARKANSAS RETAIL HARDWARE ASSOCIATION 








The Arkansas Retail Hardware Association held its 
convention at the Majestic Hotel, Hot Springs, Ark., 
on June 9 and 10. There was a very large attend- 
President John A. Plummer of 


ance of members. 
Marianna called the meeting to order and Mayor M. 
H. Jodd of Hot Springs delivered an address of wel- 
come. Mr. W. G. Simmons of St. Louis and Mr. G. 
A. Haralson of Augusta, delivered responsive ad 
dresses. 

The session of Wednesday morning was open to the 
public. Mr. O. B. Barker of Lynchburg, Va., deliv- 
ered an address on “The Value of Confidence in Busi- 
ness.” “The Local Jobber and What He Deserves” 
was the subject of an interesting address delivered by 
Mr. W. L. Sanford, Sherman, Tex. Mr. Chas. H. 
Ireland of the Odell Hardware Co., Greensboro, N. 
C., then delivered the following address : 

Address of Chas. H. Ireland. 


In the readjustment of many material things that is now 
taking place, it is but fitting that we should stop and,ponder 
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over the meaning of these things and ask ourselves two ques- 
tions: What? Whither? That there are momentous changes 
going on no one can question; that they are claimed by the 
pessimist and agitator as portending evil and evil only, we 
have only to pick up the daily papers or listen to an ordinary 
demagogue speaker. That they are the first rumblings prior 
to the dawn of a new and better day, I verily believe—a time 
for which the race has sighed, dreamed and hoped for, but as 
with children who cry for a dangerous toy, it may necessitate 
the pinching of many fingers before we learn the use of the 
toy. It is, therefore, no time for those who have neither iron 
in their blood nor nerve in their make-up, and like shooting 
the rapids, before we can hope to reach the smooth waters 
below, it takes a cool head, a quick eye, a steady nerve and 
considerable skill to pass over them safely. Many boats will 
of necessity be wrecked and boatmen lost, but: we dare not 
turn back. The trip of the iron hand of destiny draws us 
unrelentingly toward the vortex, and we could not turn back 
if we would. We must go forward with a brave man’s cour- 
age, or go down midst the awful roar of the world’s onward 
rush, and our feeble cry will be unnoticed in the cataclysm of 
contending forces. Only the mounds of time will some day 
reveal the evidences of our work as in the case of Babylon, 
Greece, Rome and Spain, but the keystone of “Eureka” will 
not be among: the buried treasures that shall tell of our part 
played in the great game of the world’s destiny. 
PRAISES THE COUNTRY. 

I lift my head, bare my brow and expand my lungs in an 
effort to do justice to my appreciation of being an American 
citizen of the twentieth century. I honor the memory of the 
dear old mother country, her noble queen and her illustrious 
son, but to be an American citizen is the greatest honor ever 
conferred upon man. Nor do I believe this to be an accident. 
I am not a Calvinist in any sense of the word, but an Armenian 
to the heart’s core. The decrees of God are eternal and sure, 
and nothing happens by chance. And I believe not as Mordecai 
said to Esther: “It may be that for this purpose ye are come 
into the Kingdom,” but it is for a wise and well wrought out 
plan that we are come into the kingdom of this world. Theo- 
dore Roosevelt is not a chance but a destiny; William J. Bryan 
is a voice crying in the wilderness, a true voice and one might- 
ier than that of a prophet. William H. Taft is but the length- 
ening of the fulerum which shall lift the race a step further 
in the onward march toward that goal whither we are tending 
these days with marvelous rapidity. The great bird of our 
national emblem is stretching her wings that she may lift her- 
self up from the miasmal swamps of dead issues and defeated 
hopes to the exalted heights of the brotherhood of man, the 
fatherhood of God, and in the blue azure of this exalted free- 
dom where its pinions-can stretch from pole to pole and from 
the green shores of old England where it enlivens the hopes 
of the contending sons of Erin for the priceless boon of home 
rule, covering the head and famning the cheeks of the dingy 
inhabitants of India with zephyrs of the budding hope of lib- 
erty. Many governments are in a state of unrest and are 
crying out for the privileges which we as a nation too often, 
I fear, appreciate as but a cheap bauble to be trifled with to 
suit the whims and fancies of any passing agitator. Dynasties 
and thrones tremble today on their insecure foundations, while 
ignorance, superstition and helplessness struggle on in the 
terrible wake of want and famine and of bad government of 
the many by the few. This nation possesses 5 per cent of the 
world’s population, only 5 per cent of its area in square miles 
of territory, yet produces 22 per cent of its gold, 35 per cent 
of its silver, 57 per cent of its copper, 37 per cent of its coal, 
has 29 per cent of railroad mileage. produces 62 per cent of its 
petroleum, 42 per cent of its iron, 71 per cent of its cotton, 20 
per cent of its wheat and 78 per cent of its corn. Thus we 
stand equipped with the resources to feed, clothe, warm and 
nourish the people of the earth. She stands today at the 
portals of time with the golden key of destiny dangling at her 
belt. It is for her to say: “I open wide for the enlargement 
of the hopes and destinies of the other nations of the earth,” 
or else to withhold that key, refuse to unlock the door of hope 
or to open it only wide enough to admit herself into the possi- 
bilities within her grasp, and thus retain the things which the 
infinite God intended for the race. But if so, let us beware, 
for the very riches themselves will become leaden weights to 
clog our feet in the fleet race of life, and the sweet manna, sent 
for our strength and.sustenance, will, when unlawfully and 
selfishly used, become festering worms in the kneading trough. 
We must enlarge our sympathies to embrace the world’s needs 
or another shall claim our crown. Let not your hearts “be 
troubled when your vigorous president wields the big stick. 
His hand is steady and his aim is good. Despair not of the 
exposures of stock-gambling, insurance scandals and graft 
among official dignitaries who complain because interfered 
with in their nefarious plans. Lose not your nerve when rail- 
road operation and government administration is demanded 
to be run upon an honest basis, for the benefit of the many 
rather than for the few. These are but boulders in the rapids 
which we are now shooting. The pilot is onto his job, and 
will bring thé old ship of state through. Let not your cheeks 
blanch nor your nerves grow unsteady because of the attempted 
regulation of department store and catalogue house competi- 
tion, Those are but the bubbles which arise before the smooth 
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water of commercial integrity is reached. We live in a vig- 
orous age, but we have sprung from the loins of sires who 
knew how to achieve. 

FUTURE FOR THE SOUTH. 


This brings me to the consideration of a side of this ques- 
tion that I wish to dwell upon for a moment. Not that I 
would have you think me narrow, sectional or bigoted in my 
application of it, but in the great part which this nation shall 
play in the world’s progress of the future, the South will 
perform the most prominent part, for it has sprung from a 
lineage that never knew what it was to submit, except by ex- 
termination, and it has been developed in a soil in which the 
plant of liberty saw its supreme growth, confirmed in its faith 
by a baptism of suffering such as few others have ever known. 
It has kept alive and untarnished the traditions and faiths of 
a civilization that is acknowledged today by all’as the highest 
attainment in civilized government. Its stock of the purest 
Anglo-Saxon extant today has been kept through these gen- 
erations for the wise purpose of furnishing a parent stock 
with which to lead this nation back to the heights from which 
she was drawn when she selfishly expended her great wealth, 
worth and attainments, upon opulence and pleasure. She was 
driven forth to eat grass as Nebuchadnezzar of old, but now 
chastened, enlightened and awakened as to her duty to the 
world, she returns to her wider mission of exemplifying the 





Chas, H. Ireland, Greensboro, N. C. 


highest achievement in behalf of others, for hear me, the 
South will yet again lead this nation in those things that will 
contribute to its widest and best progress. Standing today 
on the promontory of a great opportunity, the Isthmian Canal 
shall be the high-way of the seas, and the tides of immigration 
which shall swirl at the feet of this promontory, will be such 
as to make a feeble civilization stagger and to engulf any 
other than a virile people thoroughly grounded in the faiths, 
customs, habits and laws of all that serves for the uplift of 
humanity. God has spared the southern people as the strong- 
est and best to combat this oncoming tide of immigration, and 
here on these shores shall be wrought out that doctrine of 
the true brotherhood of man and fatherhood of God. The 
question that concerns you and me personally is: Are we 
equal to the task? Do we shrink back or are we afraid? It 
is for each man to decide and on that decision rests the degree 
of success, for this must after all be an individual matter. 
THE HARDWARE BUSINESS. 


Where does the hardware business come into this? Why, 
everywhere. I would have you sweep away the walls that 
surround your business, enlarge the scope of your vision, and 
cease to be a grind and become a part of a world’s gréat 
movement. I. am aware that the usual address for an oc- 
casion of this kind is expected to run in the channels of pre- 
dictions as to the probable outcome of what the great com- 
mercial aggregations will possibly do in the next few weeks 
or months, and to grow eloquent in the assurance of the 
preferentials that shall ever be shown by the jobber to the 
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retail dealer, over the general store buyers in the distribution 
of our lines. I have only this to say, the great aggregations 
(and, by the way, they are not an undesirable evil but are 
here to stay, for without their steadying hand in the recent 
financial panic this country would have fared infinitely worse, 
and no doubt the sheriff or Mr. Successor would be occupying 
the seat of some of us who are here content and happy) will con- 
tinue to get as much for their product as they will bear. The 
: obber will see to it that the prices will not be over-burdensome 
a8 long as he cam secure a supply by fortunate purchase or 
blanket orders. The jobber will become oppressive only in 
the event of a lack of competition, while the retailer, like the 
farmer, must ever be the bone and sinew of the country, and 
must, by a due appreciation of his true worth, fortify himself 
against undue competition by the observance of the following 
rules, which I here suggest: 
SUGGESTIONS FOR THE RETAILER. 


First: By a settlement in his own mind of the dignity of 
his calling, he should never forget that he is not a junk-dealer, 
and the meritorious act of passing an article across the coun- 
ter and sending it out wrapped in paper with his imprint upon, 
should add materially to its intrinsic value. Don’t buy junk 
if you don’t run a junk shop. 

~ Second: If he is not a junk-dealer then it should be his 
aim to let the community know it. Profession amounts to 
nothing unless the life back of it bolsters up the same. The 
correct social and commercial position for the hardware man 
in any country is among the banks, factories, railroad presi- 
dents and merchant princes of the community, and if he hap- 
pens to have his lot cast in a community where none of this 
class resides, he should embrace all and feel perfectly easy as 
to his right to maintain the dignity of his position. 

Third: By all means he should belong to his local and 
state associations, because in union there is strength, and he 
should lend his aid in the effort to control department stores 
and catalogue houses. But he should ‘take care, while his 
eyes are raised to see the dangers that threaten him from the 
large catalogue house, that his place of business is so clean 
and attractive that ladies will resort thére rather than shun it, 
not forgetting that the department store makes a specialty of 
household goods and. ladies, almost exclusively, buy these 
goods. He should not forget that women are interested in 
fancy china, cut-glass and silverware rather than in steel plow 
shapes and trace chains, that a cook stove will look just as 
well exhibited in the back of the store as in the front, that 
women do not cook by choice but perforce, that when they 
go out for a little pleasant shopping they do not want to be 
reminded of what is awaiting them at home, and that drug 
stores sell razors and pocket knives. The law of the Medes 
and Persians is no longer applicable, hence a man can afford 
to put in a supply of cut-glass and sterling silver and chafing 
dishes for the purpose of cultivating the best patronage in his 
town. The best way to oppose a catalogue house is to carry 
a well assorted, up-to-date, carefully selected hardware stock 
in your own town. It will not harm your business to display 
your goods, and you need not fear competition by plainly 
marking prices on the same. This is the twentieth century 
and things move on apace. Tubal Cain, the father of this 
business, was well enough in his day. Louis the 16th of 
France was a workman whose skill was famous. George 
Sargent was once a manufacturer and jobber, but the day for 
that combination is passed. E. C. Simmons is perpetuating 
his name in the halls of hardware fame as the greatest ex- 
ample of an idea stuck te until worked out. These men 
served their day and generation worthily and are entitled to 
be revered. The duty of the present hour is personal, and 
upon the manner in which we discharge it rests the destiny of 
this great land of ours. 


At the afternoon session of June 10 the question of 
hardware mutual insurance was discussed. Mr. Geo. 
R. Belding of Hot Springs delivered an address on 
“The Development of the State,” and several other in- 
teresting talks were made. 


<> 


OLD GUARD SOUTHERN HARDWARE SALES- 
MEN. 








There was formed on June 10 at Hot Springs, Ark., 
an organization known as the Old Guard Southern 
Hardware Salesmen. It will be composed of salesmen 
who have called on the southern hardware trade for 
fifteen years or more, and the object of the organiza- 
tion is for protection, mutual benefit and friendship. 


| aa 
‘t 1s proposed, whenever necessary, to care for the 
‘ick, bury the dead and erect suitable memorial after 


any of the Old Guard have passed away. The presi- 
dent of the association is H. H. Beers, sergeant-at- 
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arms Of the Southern Hardware Jobbers’ Association. 
The following were the officers elected: 
President—H. H. Beers 
First Vice-President—C. F. Forsyth 
Second Vice-President—O. C. Mead 
Secretary-Treasurer—F. M. Huggins. 
Executive Committee—W. A. Chenoweth, chairman; D 
K. Stucki, P. C. Canthorn, T. H. Gossett, John K. Wilson, 
F. S. Seeley and John Hoen 
The next meeting of the Old Guard will be held at 


he ae "Te. 
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H. H. Beers, Richmond, Va., President Old Guard Southern 
Hardware Salesmen. 
Memphis, Tenn., during the meeting of the National 


Hardware Association in November. 
-oo 


CATALOGUE OF “YANKEE” TOOLS. 


North Bros. Mfg. Co., Philadelphia, Pa., have just 
issued a catalogue in which are illustrated and de- 
scribed “Yankee” tools manufactured by the company. 
It measures 3%4x6 inches and contains 48 pages. The 
company has embodied a new feature in the prepara- 
tion of this catalogue by presenting photographic re- 
productions of the full “Yankee” line of sizes and 
styles, thus enabling the trade to see readily the rela- 
tive sizes and get the actual size of each tool. North 
3ros. Mfg. Co. still maintain that ““Yankee’ tools are 
the newest, cleverest and quickest selling tools of the 
kind so far offered to the trade.” They say that more 
mechanics than ever are using them, as they find that 
these tools perform their functions quickly and effi- 
ciently. “Yankee” tools are simple in construction, 
strong and durable, and are guaranteed not to get out 
of order. The company asserts that they are made of 
the best quality of materials, handsomely finished and 
thoroughly tested and guaranteed in every particular 





as to quality. 
The “Yankee” ratchet screw eye driver and the 
“Yankee’’ magazine ratchet screw driver are two new 
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styles which North Bros. Mfg. Co. have recently added 
to their extensive line. In addition to these they have 
put on the market a bit with screw holder, a bit with 
screw eye holder, a slotted or bicycle bit, and a num- 
ber of attachments for “Yankee” spiral ratchet screw 
drivers, all of which are new products. “Yankee” 
ratchet screw drivers are said to work easier and to 
be more convenient than the ordinary screw driver. 
In these tools the friction in the ratchet mechanism 
is said to be so slight that it can hardly be noticed. 
The construction of the ratchet and pawls is said to be 
such that neither can bend or break. The blades of 
“Yankee” screw drivers, the makers assert, are of the 
best cast steel, made to order from stock specially 
imported, and are properly tempered, ground and pol- 
ished. The other metal parts are nickel plated and 
buffed, the handles being made of hard wood, smoothly 
polished. Pages 4 to 23 of the catalogue are devoted 
to the description of “Yankee” ratchet screw drivers. 
Other articles listed include, “Yankee” magazine pocket 
screw drivers, spiral screw drivers, chucks, counter- 
sinks, and several styles of automatic drills. The cat- 
alogue which is a very complete one may be had on 
application. When writing for it kindly mention Tue 
AMERICAN ARTISAN, 


++. 


W. & M. TELEPHONE WIRE. 








The W: & M. Telephone wire manufactured by the 
American Steel & Wire Co., Chicago, New York and 
other cities, is drawn from either steel or iron stock 
made especially for the purpose and rigidly inspected, 
the spelter being carefully laid on with uniform thick- 
ness. Ample protection and long life for this wire 
under the most’ exacting conditions, is guaranteed 
through the employment of the most recently im- 
proved galvanizing processes. In point of electrical 
conductivity tHis wire is said to have attained the 
highest possibilities of electrical science. The com- 
pany states that its three brands, “E. B. B.,” “B. B.,” 
and “Steel” are the best that can be produced. When 
writing the American Steel & Wire Co., kindly men- 
tion THE AMERICAN ARTISAN. 
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WISCONSIN RETAIL HARDWARE ASSOCIA= 
TION. 








The Wisconsin Retail Hardware Association is send- 
ing out a folder telling some of the things that the 
association has accomplished, some of the things that 
it proposes to accomplish, and offering some spicy 
suggestions which if acted upon will be the means of 
bettering trade conditions. The executive committee 
held a meeting in Milwaukee on May 20, at which a 
number of important matters were taken up and passed 
upon. It was decided that the association manage the 
exhibit feature next winter. It was further decided to 
admit traveling representatives of legitimate jobbers 
and manufacturers of hardware and kindred lines to 
associate or honorary membership in the association, 
upon the payment of $1 per annum, and admit them 
to all the privileges of the association except attend- 
ance at executive sessions. A trade mark was adopt- 
ed by the association. It is of a triangular form, the 
words, “Manufacturer,” “Jobber,” “Retailer” appear- 
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ing on the three sides of the triangle, respectively. Un- 
derneath the base of the triangle are the words, “We 
Weld These.” 

The association proposes to have the constitution 
amended next winter so that the last three ex-presi- 
dents shall constitute an advisory board. The officers 
of the Wisconsin Retail Hardware Association are: 
President, Jas. Murphy, Racine; vice-president, H. F. 
Krueger, Neenah; secretary-treasurer, C. A. Peck. 
Berlin. 


GEARING FOR WASHING MACHINES. 








Alexander F. Victor has been granted a patent on 
gearing for washing machines, assigning the same to 
the White Lily Washer Company of Davenport, Iowa. 
In the mechanism for driving the machine combined 
with a vertically disposed rotary reciprocal shaft, a 
transverse rotary reciprocal shaft operatively connect- 























Washing Machine Gearing. 

ed thereto, and a gear on the outer extended end of 
the transverse shaft, are an operating lever having its 
pivoted end extended beyond its bearings, a horizont- 
ally disposed segmental rack carried thereby and adapt- 
ed to engage the under segment of the gear, a hori- 
zontally disposed fly-wheel, and means operatively con- 
necting the extended end of the lever and fly-wheel. 

Suitable bearings are provided for .the fly-wheel, 
the axis of which aligns with the axis of the vertical 
shaft.. The horizontally disposed fly-wheel is placed 
below the vertical shaft, there being a horizontal shaft 
to actuate the fly-wheel, the former being provided 
with a crank on its outer end. The wrist-pin of the 
shaft is designed to engage a slot in the lower end 
of the lever. Mr. Victor applied for the patent in 
March, 1907, and on May 6 of this year it was 
granted. 


o> 


“FLEUR DE LIS” SURFACE BUTT. 


—_—_—— 


The Griffin Mfg. Co., 1500 Cherry street, Erie, Pa.. 
calls the attention of the trade to its “Fleur-de-Lis” 
surface butt, which is said to be very artistic in de- 
sign. The chief advantage of this butt, the manufac- 
turers say, is the ease with which the door can be 
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hung. All that is necessary is to mortise the square 
end of the butt in the jamb, set the door in place and 
fasten the ornamental end of the butt on the door. By 
the use of these butts, it is said any handy man can 
hang a door in less than half the time that it would 
take a skilled mechanic to hang it with butts of the old 
style. The butts are reversible for right and left-hand 
doors by changing the knob to the opposite end. The 
“Fleur-de-Lis” surface butt is made in all the popular 
finishes. They are packed one pair in a box with 
screws, 100 pairs being packed in a case. 

The Griffin Mfg. Co., also manufactures the “Fleur- 
de-Lis” surface hinge which is made in all finishes, 
and which is said to have no superior for high-class 
work at a moderate price. Both the “Fleur-de-Lis” 
surface butt and the hinge are patented by the com- 
pany. Descriptive literature on application. When 
writing for the same, kindly mention THE AMERICAN 


ARTISAN. 
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THE “LIBERTY” BELL. 





The accompanying illustration represents a_bell- 
shaped card which is being sent out by the Simmons 
Hardware Co., St. 
Louis, M®., to its cus- 
tomers to hang in their 
stores for the purpose 
of advertising “Lib- 
erty” lanterns. The 
“Liberty” is a new line 
that the Simmons 
Hardware Co. has re- 
cently added to its line 
of lanterns. The “Lib- 
erty” bell sign is evi- 

The “Liberty” Bell. dently intended to ring 
out the merits of the lantern, which is said to be made 
of the very best material and to possess a number of 
desirable features which are not found in many other 
makes of lanterns. The burners are said to be sup- 
plied with air in just the right quantity to insure good 
combustion and a clear, white light. 

The. “Liberty” bell will be sent to dealers and 
others who handle “Liberty” lanterns. When writing 
for it, kindly mention THE AMERICAN ARTISAN. 


liberty 


anterns 
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THE STURGES MILK CAN. 








Sturges & Burn Mfg. Co., 233-237 So. Green St., 
Chicago, makers of milk cans, packing cans, freezers, 
griddles, sheet iron specialties, etc., call the attention 


of the trade to their Sturges milk can, which they 
say is made of the best quality of steel plate by the 


most expert workmen. Every inside seam of this can 
is smoothly soldered, there being no crack or crevice 
in which the milk may lodge and turn sour. It is pro- 
vided with a seamless neck, a sanitary cover, and a 
solid one-piece round handle. Sturges milk cans are 
tinned and retinned in the company’s own factory. 
Being very substantially constructed they are guaran- 
teed to withstand the hard usage which they are fre- 


quently subjected to by dray-men, baggage men and 
milk buyers. Catalogue 75 which gives further in- 
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formation about the Sturges milk can may be had on 
application. When writing for it kindly mention THE 
AMERICAN ARTISAN, 
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DICKEY PLANISHED SHEET STEEL. 





The No. 27 Dickey planished sheet steel, manufac- 
tured by the Ward-Dickey Steel Co., Indiana Harbor, 
Ind., possesses a number of features which have been 
the means of rendering this steel very popular. Tests 
that have been made from time to time, the manu- 
facturers assert, have proved the capacity of this steel 
to withstand intense heat. The fact that it is guar- 
anteed not to break is another important feature. 
Dickey planished sheet steel has the imported Russia 
iron finish and will, it is said, hold its color under the 
most severe tests. Booklets and quotations may be 
had upon request. When writing kindly mention THE 
AMERICAN ARTISAN. 
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RETAIL HARDWARE DOINGS. 








NEW FIRMS AND INCORPORATIONS, 

3ronson, Minn.—-Bronson Hardware & Implement Co., 
incorporated with a capital stock of $25,000 

Harmony, Pa.—Harmony Hardware Co., 
with a capital stock of $20,000. 

Cameron, Tex.—Cameron Hardware Co., 
with a capital stock of $10,000 

Atoka, Okla—The Atoka Hardware Co., 
with a capital stock of $10,000. 

Coweta, Okla.—The Coweta Hardware Co., incorporated 
with a capital stock of $5,000. 


incorporated 
incorporated 


incorporated 


BUSINESS CHANGES. 


Stella, Neb.—J. C. Reimers has sold his interest in the 
hardware and furniture business. The new firm name will 
be Vaught & Co. 

Cameron, Mo.—I. D. Cottey has sold his hardware stor« 
to G. A. Easterday. 

Americus, Kan.—Gibson & Miller have sold their hard 
ware stock to Sam M. Biddison. 

Topeka, Kan.—W. W. Wheeler has 
hardware stock of T. J. Coughlin. 

Tuxedo Park, N. Y.—MacLaclan & Oram have pur 
chased the hardware store of Wm. Vail 

Barada, Neb.—W. J. Martin has sold his hardware busi- 
ness to W. W. Nixon. 


MISCELLANEOUS 


purchased _ the 


Mason City, Ia—The store of Bailey-Downing Hard 
ware Co., was burglarized. 

Creston, Wash.—Laber & Worby, hardware dealers, suf 
fered a loss due to fire. 

Columbus, O.—The Payne-McDonald hardware store 
was damaged by fire. 

Kalamazoo, Mich—The Edwards & Chamberlain Hard 
ware Co. has moved into its new building on Main and Port 
age streets. 

Montclair, N. J.—The hardware store of Irving C. Smith 
was damaged by fire. 

Carthage, N. Y.—The hardware store of J. E. Strickland 
& Son was damaged by fire. 

Cooksville, Ill—The hardware store of Thos. H. Pizer 
was damaged by fire. 

Goldendale, Wash—The hardware store of W. A. Mc 
Kenzie was destroyed by fire. 

Vergennes, I]l—The hardware and furniture store of 
W. Floyd was destroyed by fire 

Omaha, Neb—The Dunning Hardware Co. has leased 
larger quarters for its business. 
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Advertising Department 


Our readers are invited to send in copies of their adver- 
- tisements in the local press for criticism. All communica- 
tions should be addressed to the ‘‘Advertising Department” 
of THE AMERICAN ARTISAN. 








The advertisement of i Teen’ 1& Colling of Win; 
chester, IIl., is a-fairly good one in some respects. It 
is well printed, and the matter appearing in good, clear 
type can be read without much difficulty. The distri- 
bution of white space throughout the ad is another 
prominent feature. The display feature, however, is 
a weak one except in connection with the firm name 
appearing at the top and bottom of the ad. Two un- 
fortunate typographical errors were overlooked, a mat- 
ter which will not tend to make a good impression on 
the reader. The two errors weterred: he are in the 


“+ 


words “galvanized” and “solicit,” a “t” appearing in 





TIN Townsend TIN 
SHOP. & Colling SHOP 


DEALERS IN 
































Tin Roofing 
Different Grades Galv. Iron Roofing 
Duck Brand Rubber Roofing 
Asbestos Fibre Roofing 
Tin and Galvanized Iron Guttering | 
Galvanized Ridge Rool and Cresting 
Tin and Galvanized Iron Cutoffs 
Galtanized Iron Cistern Filters 
GASOLINE STOVES REPAIRED 
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YOU FIRST-CLASS WORK | 
| 
| 








YOURS FOR BUSINESS 








Tin | Lownsend 
SHOP.| & Colling | SOF 


























the former word where the letter “v” should be, and 
the letter “1” is omitted from the latter word. That 
Townsend & Colling conduct a tinshop cannot possibly 
be open to doubt, for the four corners of the ad bear 
ample testimony to this fact. The unfortunate omis- 
sion of their street and town address is a matter which 
is open to criticism. The advertisement appeared in 
the Winchester (Ill.) Times of April 17, 1908, and 
occupied 6 inches of space, 2 columns wide. 
+s 

Clapp’s “Reliable Stove Store,” 610-614 Summitt 
St., Toledo, O., has an advertisement which, of its kind, 
is pretty hard to beat, and it may be conjectured from 
it that Clapp’s paint possesses all the good qualities 
attributed to it in the advertisement. The selection and 
arrangement of the type are very prominent character- 
istics of the ad, which shows up to much better advan- 
tage than the average newspaper advertisement does. 
: The text is written in a way that is sure to inspire con- 
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fidence in those who may be in the market for paint, 
Toledo, however, is quite a city, and Mr. Clapp by no 
mentioning the city in which he does business has pos. 
sibly made a mistake, for the Toledo Daily Blade ;, 
which this advertisement appeared on April 17, 1908 
probably circulates outside that city, and prospective. 
ee: of paint who may be located in territor, 
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PAINT UP 


Make old things look new and have an air - of 





cleanliness and good cheer about the premises. 


GET PURE PAINT 


Because it looks better, lasts longer, is cheaper in 
the long run and you will not be annoyed by an un- 
sightly peeling off. Go to 


Reliable 
Stove. Store 
610-614 Summit St 
Opp. Steedmaa 
Monument 
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contiguous to Toledo, can only surmise from the paper 
in which the advertisement appeared, that Mr. Clapp’s 
store is situated in Toledo, though this does not neces- 
sarily imply that it is located there. The advertisement 
occupied 4% inches of space, three columns wide, in 
the paper mentioned above. 

* * x 


The advertisement of The Priestley Hardware Co., 
of Princeton, Ill, in which “Pearl” screen wire is 
specialized, is of a very. satisfactory character, and 
is one which, in course of time, usually “brings home 
the. bacon.” The printer who set it up evidentl; 
showed some care in selecting suitable type from his 





Our aunt has been, is, and will be, t sel] 
the best goods made. We believe that 
people of Bureau county recognize this 
as The of Quality. Keeping that 
ia view, we were fortunate ten years 
ago to secure the exclusive agency for 
the sale of 


Pearl Screen Wire 


As an evidence of its quality. our competitors clas m 
that they do not sell “Pearl,”’ but something “just 
as good.” We guarantee “Pearl” for five years. In- > 

vestigate it and you will buy no other screen wire a 


The Priestley HardwareCo wae 


North Princeton Telephone No. 6 STEEL WIRE ~ METALLIC 
EA Ae 





* RENT PENNE 








cases, though there is space enough provided for even 
a larger style than has been used. The policy of th: 
advertiser in keeping in stock the best goods pro- 
curable, as stated in the advertisement, is alway: 
worthy of mention. The advertisement appeared i 
the Bureau County Record of Princeton of April 1 
and took up 43% inches of space, with a width of three 
columns. 
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Heating and Ventilating 


CONDUCTING THE FURNACE BUSINESS. 





BY ABRAM C, MOTT, 
OF THE ABRAM COX STOVE CO., PHILADELPHIA. 


At the last meeting of the Midland Credit Club, 
held in Cincinnati, O., on May 20, Mr. Abram C. 
Mott of the Abram Cox Stove Co., of Philadelphia, 
delivered the following instructive address on the 
necessity of adopting and enforcing certain methods 
of conducting the furnace business which have been 
recognized as good and proper, but which through 
lack of foresight have not always been carried out 


in actual practice: 
To the Officers and Members of the Midland Club—Gen- 


tlemen: 


I answer you that I appreciate most profoundly the personal 
compliment implied by the fact that you have fixed a date for 
this meeting that would make it possible for me to be with 
you. If the considerable personal inconvenience entailed upon 
me by attending this meeting were ten times as great as it is, 
I would forget it all, provided anything I may say to you on 
this occasion would prompt you to such action as would bring 
some measure of improved conditions to the business in which 
you are engaged. It would be idle to ignore the fact that in 
some way you must have received the impression that I can 
accomplish some good for you by addressing you and by con- 
ferring with you today. But any good that may result from 
my visit will not be due to the truth or correctness or force 
of any statements I may make, or of any plans I may propose 
regarding the furnace business, but will come to you only 
from your individual application of policies and methods 
which should always have been perfectly plain and apparent 
to you, but as you have been so busy hunting unprofitable 
orders, you have overlooked it. It is my purpose merely to 
exhort you to adopt and to rigidly enforce certain methods 
of conducting the furnace business which you should always 
have known to be good and wholesome, but which you have 
lacked the nerve and determination to carry out in actual 
practice. 

* EDUCATION AS A FACTOR. 


In our business careers, as in our personal lives, we err 
and sin in spite of our knowledge of right and wrong rather 
than from any failure to know the right from the wrong. It 
matters not how good may be the advice and suggestions you 
will receive at this meeting, they will avail you nothing if you 
do not actually apply them to your business. Much has been 
said and written lately about elevating and improving the fur- 
nace business and placing it in general estimation upon the 
level it should occupy as the best and most practical method 
in existence for heating residences and other buildings of 
every kind and class. This work is a worthy one and ought 
to be accomplished. I have faith to believe that it will be 
accomplished. But the task of educating the installer of fur- 
naces, the architect and the public, and more than all our- 
selves, to an appreciation of the true merits of furnace heat- 
ing is a stupendous undertaking. For the deplorable condi- 
tions into which the furnace business has fallen, the manu- 
facturers of furnaces are themselves responsible. They are 
now awaking to the necessity of educating the trade, the arch- 
itect, the builder and the owner to a knowledge of the merits 
of furnace heating, and there can be no doubt that the suc- 
cess of this educational movement would be of great and wide- 
spread practical and sanitary benefit. It is eminently appro- 
priate that furnace manufacturers having first convinced them- 
selves of its propriety should carry forward this work of 
education in favor of the warm-air furnace, for it cannot be 
denied that they have been industriously engaged for the past 
decade or more in successfully educating the trade and the public 
to believe that warm-air furnace heating is an inferior and in- 
adequate method of heating. Furnace heating has been betrayed 
in the house of its friends. In truth, it has been degraded 
and disgraced in the home of its progenitors. Deluded by 
the false idea that the public desired cheapness, the furnace 
manufacturers have undertaken to supply this fictitious de- 
mand by cutting the price and at the same time the profit, 
and searching the country for customers on the one plea of 
cheapness. With a very few shining exceptions furnace man- 
ufacturers have sold their furnaces at such low prices that 
they have been kept busy preventing the financial grindstone 
from cutting through the skin of their noses, and have had no 
time nor energy, nor did they receive sufficient profit to 
enable them to follow their furnaces out into the market and 
see that they were properly installed and given some chance 


THE AMERICAN ARTISAN 





AND HARDWARE RECORD 43 


to do their intended duty. Every tinker was persuaded that 
he could install, ete, 


POINTS OF IMPORTANCE, 


The manufacturer of a furnace should know its capacity 
and should understand how to install it, and he should furnish 
complete and specific information on these points to the dealer 
to whom he sells it. Yet most furnace manufacturers sell 
their furnaces as though they were marketing nails, sand or 
potatoes, and assume no responsibility whatever, nor do they 
apparently care for the fate of the apparatus after it leaves 
their hands. A furnace is not a mere piece of merchandise; 
it is a part, and a part only, of a heating plant, and in order 
that right results may be secured from the plant, the other 
parts thereof must be correctly constructed and properly re- 
lated to the main apparatus. The trade has received almost no 
instruction from furnace manufacturers in correct methods of 
installation, and you have nobody but yourselves to blame for 
the appalling ignorance that exists among the installers of 
furnaces regarding the installation and capacities of furnaces. 
By your carelessness regarding your goods, by your failure to 
instruct your dealers, by your passive acquiescence in the 
miserable furnace work that has been so largely prevalent, you 
have practically led the public to regard a “bum” heating job 
and a warm-air furnace job as being synonymous 

OVERCOMING PREJUDICE. 

The task of reversing yourselves on this matter and of 
exercising paternal and protective responsibility for the in- 
stallation of your goods, is no light one. This task must be 
supplemented by the making of furnaces which are strongly 
built, permanently tight and reasonably durable. The poor, 
light, flimsy furnace is an evil, and an imposition upon the 
consumer for which there is no excuse. 


THE QUESTION OF PRICES 


Until you get adequate prices for your furnaces, until you 
discard from your lines the cheap and nasty constructions 
which disgrace the name of the warm-air furnace, until you 
appreciate the dignity and importance of your business, you 
cannot take the first step toward elevating the furnace busi- 
ness. It has been the fashion lately for furnace manufac- 
turers to hold up their hands and deplore the lack of trade 
and public appreciation of this inherently superior method of 
heating, as though this state of affairs was in the nature of an 
unexplainable calamity which had mysteriously befallen the 
business and which must be deplored but could not be pre- 
vented. But the reason for this lack of appreciation is plain 
and obvious to any thoughtful observer of the situation. The 
warm-air furnace is the child of the furnace manufacturer, 
and the latter has been a cruel and unnatural parent in that 
he has thrown his child out intg the rough world without any 
parental care or supervision. ecently on shipboard a gentle- 
man called my attention to the fact that he had known me about 
twenty years ago, and had purchased hot-air furnaces from 
me. When I asked him if he was still in the furnace busi- 
ness, he replied, “No, thank God, I am not,” and explained 
that he was now engaged in a business that paid a great deal 
better than the furnace business, otherwise it would have 
been impossible for him to be where he then was, spending 
his good money on a pleasure trip. He stated that at the 
time he entered the heating business he received from $175 
to $225 for installing a warm-air furnace job for heating an 
ordinary nine or ten-room house. The price was gradually 
reduced by competition and when it got down to $120, he was 
aware that he had reached his station—and so he got off. 
Think of it, gentlemen, he got off at $120. And he seemed 
paralyzed when I told him that the same job was being done 
today for $60. But I did not tell him what I now tell you, 
that the persons responsible for this degradation of the fur- 
nace business are the furnace manufacturers themselves. At 
one time the dealer was getting fairly good prices for install- 
ing hot-air furnaces and the manufacturer was receiving fairly 
remunerative prices from the dealer. The debauchery of the 
business began by the manufacturer getting out constructions 
in imitation of his competitors’ goods and telling the dealer 
how much lower he could sell him these goods and persuading 
the dealer to a belief that he could increase his trade by grab- 
bing contracts on price. This was done on the mistaken no- 
tion that the manufacturer could, by this method, increase his 
sales of furnaces and the process has continued, until today 
many of you are selling furnaces on a pound basis the same 
as brake shoes or sash weights are sold. Those of you who 
pursue this plan are not selling furnaces, are not selling heat- 
ing apparatus. but are marketing castings at so much per 
pound. So far as the dignity and permanence and standing of 
your business is concerned, you might as well be dealers in 
second-hand scrap-iron and old horseshoes. And so long as 
you put this low estimate upon your business, the general pub- 
lic. will accept the position to which you relegate yourselves, 
and you will continue to constitute an active force operating 
for the degradation of the furnace business. 


GETTING OUT OF THE RUT. 


So far as the operation is concerned, it is always easy to 
go down grade, though conditions at the foot of the grade 
may not be pleasant. You have been going down grade for 

































































































years, and I think you have reached the bottom. Now comes 
the time for the ascent. Of course you have your choice; you 
can sidetrack the movement for the upliftment of the furnace 
business and stay where you are, or you can get on the right 
track, put on steam and climb up to the summit of business 
success. The decision is up to you. If you decide to adopt 
the better way, the task ahead of you will reqiure the exercise 
of your best powers and most persistent application. But 
there is no question of your success if you firmly adhere to 
proper and enlightened business policies, and it must be re- 
membered that real success is never attained by doing the 
things that are easy to do. 


HOW TO IMPROVE CONDITIONS. 


I will venture to indicate to you some of the specific plans 
and measures, which, in my opinion you could adopt and 
operate as an organization and as individual concerns for in- 
creasing your profits and elevating the furnace business to a 
higher plane: 

First—While “freak” constructions are rarely successful 
and should be avoided, yet it is desirable that your furnaces 
each have some distinctive and original points upon which 
you can each make individual claims for excellence. Do not 
follow each other’s constructions and finally degenerate into 
mere copyists. The furnace manufacturer who has no higher 
ambition or pride than to file up castings of a popular furnace 
for patterns, or who copies conventional constructions is on 
the toboggan that will convey him swiftly into the unwhole- 
some valley of “No profit,” nothing but price. Have some 
features about your furnaces upon which you can at least 
make plausible claims of superiority. 

Second—Exercise brains and attention and originality in 
your furnace literature. Explain and advocate your con- 
structions and furnish your trade with effective argumentative 
literature for distribution to consumers. Much of the fur- 
nace literature issued by manufacturers is crude, inadequate 
and ineffective, in fact, a copy of some other fellow’s. 

Third—Make good furnaces. The architect, the owner 
and the furnace dealer have a right to demand furnace con- 
structions that are tight and sound and durable from those 
manufacturers who advocate warm-air furnace heating as 
being superior to direct steam or direct water heating. 

Fourth—Push the sale of your good furnaces and dis- 
courage the use of poor, light, flimsy goods. Try to persuade 
every dealer who handles the cheap goods to abandon the evil 
practice and to advocate better grades of furnaces. 

Fifth—Repose the utmost confidence in your secretary. 
Give him freely the information he needs to enable him to 
know the conditions that actually exist in the trade and to 
serve you properly. The extent to ‘which your secretary can 
be of use to you will be determined entirely by your attitude 
toward him, and the use you. make of him. If you wish him 
to serve you and will provide him with the means for doing 
so, he can bring about vastly improved conditions. On the 
other hand, if you allow your petty prejudices and your mis- 
taken notions about secrecy to prevent you from giving your 
secretary full information regarding your transactions with 
the trade, you will hamper him in his work, and will abso- 
lutely prevent him from using his power to increase your 
profits for you. Your secretary is worthy of your confidence, 
and no information you give him will ever be used except 
for your benefit. But he must know what conditions actually 
are if he is to work intelligently and effectively in your behalf 
to improve them. 

Sixth—Stand by your organization. Build it up and 
make it a strong and permanent agency through which to 
effect the reforms so sadly needed in your business. Do not 
consider the work you do in, and through, and for the Mid- 
land Club as being of any less importance than the most vital 
duties which you perform within your own concerns. Learn 
to appreciate and understand the enormous importance of the 
results you can attain through this organization and which 
can be secured in no other way. Do not hesitate to devote 
to the club the attention, time and serious work which you 
ought to give to any feature of your business, which can lift 
you from a non-profitable to a profitable basis. There is no 
possible way to increase profits except through organization, 
and elimination of competition as to price. 

Seventh—As a step toward improving trade conditions, 
you should classify all of the furnaces made by members of 
the club and should then fix and equalize the selling prices 
on them. It requires but slight consideration of the matter 

’ to bring you to understand the importance of such a classifica- 
tion and equalization. This work must be done before you 
can intelligently arrange to improve the conditions of com- 
petition among yourselves or to adjust your relations wisely 
to the competition of those outside your organization. 

Eighth—To each member of the Midland Club I wish to 
say in the strongest manner I can command—get rid of the 
idea that you can make goods any chéaper than your com- 
petitor can make them. Get rid of the idea that because some 
other manufacturer is offering furnaces somewhere at prices 
that seen entirely too low, therefore, you can afford to sell 
at those prices also. If you think that you have enough ad- 
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vantage in the cost of making your goods over any competito: 
in your field, to enable you to make a reduction in the sellin; 
price that would attract even the passing notice of the mos 
penurious buyer, you are deceiving yourself and sooner o 
later you or the sheriff will find it out. One of the curiou 
mental twists of the average furnace manufacturer, and thi 
applies particularly to the small manufacturer, is the firm! 
rooted fallacy that he can make goods a little cheaper thai 
his competitors and that he can therefore afford to match, o 
if necessary, even shade the prices reported to him by hi 
salesman and by the trade. 

Ninth.—Whether through your organization, under it 
rules in your association territory, or under any other condi 
tions or in any other territory, never sell your goods with 
out a reasonable profit. It matters not what temptations ma 
come to you to meet prices which would mean a loss to you 
under correct and honest figuring, do not yield to them but 
hold yourselves rigidly to the absolute determination to sell! 
no furnaces at unprofitable prices. This policy may lose you 
a sale now and then but in the end I do not believe that it 
will decrease your total volume of business, but will surely 
increase your profit. You will notice that by the operation 
of some business law which you perhaps have not fathomed, 
the houses that get profitable prices for their goods are not 
the houses that have the smaller volumes of sales, and the 
notorious price cutters are not the concerns that succeed in 
gathering in the bulk of the business. 

Tenth—And now I will recommend to you a measure 
which may be too advanced for the state of co-operation to 
which you are educated at this time, but which, if carried into 
effect, would increase the power of your secretary to bene- 
fit you more than any other one plan you could adopt in the 
present stage of the development of your organization. Let 
each member of the club file with the secretary, daily, a copy 
of each order accepted for furnaces with the true and correct 
prices and terms upon which said order is accepted, and 
also a copy of each order which is offered to the member 
but rejected because of unsatisfactory terms or prices. This 
information would enable the secretary to locate the bad spots 
of competition, to eliminate profitably the unwise and waste- 
ful features of competition existing between members, to 
adopt means to lessen the force of outside competition and 
to serve the members more effectively than he could serve 
them without this information. This data would not be used 
by your secretary except for its legitimate purpose and no 
harm could come to you from filing the reports as proposed. 
I have tried the plan and I know. Do not dismiss this sug- 
gestion lightly, gentlemen, but think it over and if it appeals 
to your judgment, do not be deterred from adopting it by any 
false idea that such reports would be in violation of the 
privacy of your business. 


SUPERIORITY OF FURNACE HEATING. 


The opportunities for developing first-class, highest- 
grade warm-air furnace heating were never so great as they 
are to-day, if we will but rouse ourselves and take advantage 
of the situation which has developed in the heating world. 
Steam and hot-water heating have been debauched and de- 
graded by the same forces that have been long in operation 
for the degradation of the furnace business. Proper warm- 
air furnace heating is immeasurably superior, from every 
practical and sanitary standpoint, to any other known method 
of heating. Steam and water heating have sharply defined 
limitations of capacity. These systems are rigid, without 
elasticity, without reserve power. Either they will heat the 
house or they will not, and the dividing line is sharp and 
definite. Therefore, there are more bad failures with what 
were for a time supposed to be the “panaceas for all heating 
ills,” than there are even with warm-air heating, badly as 
the latter is frequently installed, because warm-air heating 
has great elasticity, responds with greatly increased power 
to heavier firing, and gives a range between ordinary ca- 
pacity and maximum capacity of many times that attainable 
with either steam or water. 


DISSATISFACTION PREVALENT. 


It is a fact that the people of the United States, as a 
whole, are absolutely dissatisfied with the heating of their 
houses. Fix this fact firmly in your minds, because it is a 
salient and important feature of the heating situation of to- 
day. Go upon the street and ask each of the first ten pros- 
perous loking men you meet whether his house is heated sat- 
isfactorily, and if one of the ten responds affirmatively you 
will have a larger percentage than I would have expected on 
that side of the question. Dissatisfaction with present heating 
methods used in the better class of residences as well as in 
all other classes is general, and the furnace manufacturers 
of the United States have before them the opportunity of 
removing this dissatisfaction by placing warm-air. furnace 
heating in the position it should occupy as the one acceptabie, 
satisfactory and healthful method of supplying artificial heat 
for the homes of the people. But you cannot do this by in- 
stalling furance heating jobs for $75.00 against a cost of 
$475.00 for the steam job, and you cannot do it by selling 800 
pounds of castings in the crude likeness of a furnace to any 
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man who is willing to pay you $24.00 for the junk. It must 
be done by furnishing first-class furnaces and by having them 
installed so that the apparatus and the installation constitute 
a properly proportioned, adequate, correct and efficient warm- 
air furnace heating plant. 

AN EXAMPLE OF ORIGINALITY. 

There is a notable example among you which should 
serve as a strong indication of what can be done when fur- 
nace manufacturers generally awake to their duty and their 
opportunity. This example is a house that not merely builds 
a furnace, but adopts original and advanced methods of pro- 
moting and marketing its production. It makes an original 
construction, adopting under-hand methods for supplying 
same with fuel, and devotes the most painstaking and search- 
ing care to drilling its customers in correct methods of in- 
stallation; and even more, where it seems absolutely neces- 
sary to right results, this company installs furnaces itself in 
order to assure to the house owner a correct and sanitary 
heating plant. This house goes even further and frequently 
combines a formal ventilating scheme with the heating plant. 
I rather think that you will find that this company is one of 
the most prosperous and successful of your members, and 
that it occupies an extremely enviable financial position; 
and all this because it has struck out on original, logical lines 
to conduct the business as it should be conducted. This 
house would not be injured by the success along the same 
lines of other furnace manufacturers. On the contrary its 
success is now limited and restrained by the bad reputation 
of furnace heating which so widely prevails because of the 
poor furnaces and the poor installation which are the rule 
rather than the exception. 


IMPROVING THE BUSINESS. 


I have endeavored to point out the way for you to im- 
prove your business and your profits. That they both need 
improvement cannot be gainsaid. You have been going your 
own way, without plan-or chart, and you are not happy. It 
is a good plan when things are at their worst, to make a 
change. For heaven’s sake make that change, for when things 
are at the worst any change must be for the better.- I have 
a firm conviction that if you proceed along the lines I have 
indicated you will all be greatly benefited. Advance your 
prices so that they will yield you a reasonable profit, stand 
sponsor for your furnaces and for the method of installing 
them, improve your constructions and the details of making 
them, adopt original and enlightened means of promoting 
your business, and you will find that the furnace manufac- 
turer will come into his kingdom of peace, happiness and 
prosperity. 

oa 


“IDEAL” WATER HEATERS. 


The American Radiator Co., 282-284-286 Michi- 
gan avenue, Chicago, has just issued a 56-page cata- 
logue covering “Ideal” water heaters. In the preface 
of the book the company says: “No other branch of 
heating work has depended so much upon individua! 
judgment and experience, rather than upon established 
basic principles or data, than has that of imparting 
heat to bodies of water used for storage tanks or 
other like purposes.” It has been the object of the 
company to incorporate in this catalogue for easy, ac- 
curate reference such data as that referred to. The 
water heater capacities appearing in tabulated form 
in the catalogue are arranged in sequential order, from 
the smallest capacities to the largest. By referring to 
the tables, the prospective purchaser may be able to 
learn what any given pattern of heater will perform. 
The table on page 35 and the chart on page 37 which 
are for capacities beyond the power of water heaters 
proper, show the work that “Ideal” house-heating 
boilers will perform when used for water-heating pur- 
poses. The tables and charts in the catalogue have 
been prepared, according to the American Radiator 
Co., from exhaustive tests made upon each size of 
heater and conducted at considerable expense in the 
laboratories of the company. These tests were made 
to conform, it is stated, to ordinary working condi- 
tions, and on that account are said to be as nearly cor- 
rect as it is possible for such data to be. 
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“Ideal” water heaters, the makers assert, are made 
throughout of cast iron from the best selected brands. 
That cast iron is superior to steel and wrought iron for 
this purpose is evidenced, the American Radiator 
Co. says, by the fact that at the present time at least 
95 per cent of the house-heating boilers and radiators 
used are; constructed of cast iron, while only a few 
years ago practically all such products were made of 
wrought iron or steel. During the last 25 years the 
demand has almost completely reversed in favor of 
cast iron productions. “Ideal” water heaters are 
tested before leaving the works of the American 
Radiator Co., at upwards of 80 pounds hydrostatic 
pressure, and are guaranteed to be free from me- 
chanical defects. Instructive paragraphs are given in 
the catalogue on the principles of circulation, fuel- 
holding capacity, connections and grates, and on the 
erection and operation of “Ideal” water heaters. When 
writing for this catalogue kindly mention THE AMErR- 
ICAN ARTISAN. 


ee: a 
PARAGRAPHS. 

The Federal Furnace Co., of Chicago, has increased 
its capital stock from $800,000 to $1,200,000, and have 
added another director, making six in ail. 


The factory of the Columbia Heating Co. of Belvi- 
dere, Ill., was burned on June 9. The loss is esti- 
mated at $55,000, half covered by insurance. 


Bartlett & Co., Inc., Camden, N. J., have been in- 


corporated for $100,000 to manufacture furnaces, 
heaters, etc., by C. F., J. C. and C. E. Bartlett. 


The Windber Heating Co., of Windber, Pa., has 
been incorporated with a capital stock of $20,000. 
Frederick M. Cowen is one of the incorporators. 


The King Heating Mfg. Co., of St. Louis, Mo., has 
been incorporated for $20,000 by Lewis W. Hemp. 
Jos. L. and Wm. H. Hemp. The company will man- 
ufacture sheet metal goods. 


The plant of the United States Radiator Co., at 
Dunkirk, N. Y., was closed on June 6, and will prob- 
ably remain closed until the differences between strik- 
ing molders and the company are settled. 


The Garner smokeless soft coal heater, manufactured 
by The Garner Heating Co., Lansing, Mich., is made 
in three sizes. It is guaranteed to burn soft coal with- 
out soot, and besides being credited with being a pow- 
erful furnace it is also said to be very economical. It 
heats with hot air only, or in combination with hot 
water. The magazine feed, it is said, gives a very 
steady heat. The company is so confident that the 
Garner heater possesses all the good qualities at- 
tributed to it that the first one ordered by any re- 
sponsible dealer may be returned to The Garner Heat- 
ing Co. in 30 days if not found to be as represented. 
Circulars will be sent and prices quoted on request. 
When writing kindly mention THE AMERICAN 
ARTISAN. 


ee — = a 
Probably you have nodded your head in agree- 


ment many a time to the statement that the modern 
business problem is how to avoid waste. 
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SOLUTION TO “E. Z. R.’S” PROBLEM. 
In THE AMERICAN ARTISAN of May 23, “E. Z. R.” 
of Lancaster, Pa., wishes to be informed how to lay 


out a 6-inch collar on a 12-inch pipe with an opening 
12 inches long and 6 inches wide, as shown in the ac- 
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6-Inch Collar on 12-Inch Pipe. 
companying sketch. The following solution to this 
problem from “San Francisco,” we take pleasure in 
publishing with accompanying diagrams : 





To THE AMERICAN ARTISAN: 
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problem propounded on page 27 of the May 23 issue 
of THE AMERICAN ARTISAN. Taking the measure- 
ments given by “E. Z. R.,” draw an outline of the side 
elevation as represented by the figure NaS TiVQ 
W, in No. 2. Below it draw the rectangle RR RR 
(No. 3) in its proper relation to represent the outline 
of the plan. On the same horizontal level draw No. 1, 
or the end view. Draw profiles of the intersecting 
piece at the top, dividing the same into an equal num- 
ber of spaces, projecting those in No. 1 to the profile 
of the large pipe, and in No. 2 to the line S T. It is 
now necessary to find the plan of the intersection. 

In No. 3 draw through the center the line a 1 X Qi, 
indefinitely. Project the line from the center of the 
profile to cross the last drawn line at X. X therefore 
is the center of the plan of the top of the intersecting 
part, and a circle drawn the same size of the profile 
of the top will be the plan of the top also. It is also 
quite evident that that part of the bottom of the in- 
tersecting part to the right of the line A B of No. 2 
has the same plan. That part of the bottom to the 
left of A B must, of necessity, be half of an ellipse. 
Therefore, place one half of an ellipse, drawn true, 
not approximate, in position as shown. From the 


I submit the following as an answer to “E. Z. R.’s” points in the plan of the bottom part of the intersect- 
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ing part represented by half of an ellipse and the half 
circle which is numbered by letters, erect perpendicu- 
lars cutting the horizontal line similarly lettered, from 
points in No. 1. Then.a line drawn through the inter- 
sections of these lines will give the miter, or inter- 
section in elevation. It will be noticed that the part 
to the right of the line A B is simply a small pipe in- 
tersecting a larger one at right angles, and that the 
halves on each side of the line a 1 X 9 i (No. 3) are 
similar. The problem, therefore, resolves itself into 
obtaining a pattern for that part represented in No. 
zbyabcde5 43214. 

As the ellipse has been developed from the plan of 
the profile the several points therein are proportionate 
to the points of the circular plan. Connecting the 
points in the quarter circle and quarter ellipse it will 
be seen that they are parallel to the vertical plane, their 
elevations being true lengths. In No. 2 connect the 
points from the miter lines with points drawn from 
the profile to the line S T. These lines are the eleva- 
tion of the plan lines in No. 3 and are true lengths of 
the plan lines. In No. 2 draw dotted lines as shown. 
These lines now become bases of sections, the true 
lengths of which must be found. Draw in No, § the 
line Z Y indefinitely. Erect a perpendicular from Z. 
Take the distance e 4 of the dotted line in No. 2 and 
place it on the line Z Y in No. 5. Now in all the 
heights of the several sections on these dotted lines 
take the measurements on similarly numbered or let- 
tered points perpendicularly from the line a 1 X Q i 
(No. 3) to the point wanted in the plan of intersec- 
tion of No. 3. Having placed the distance e 4 on the 
line Z Y of No. 5 place the distance from e to the 
line a 1 X Qi on the perpendicular from Z (No. 5). 
Erect a perpendicular from 4 of the line Z Y, and on 
it place the distance from 4 to the line a 1 X 9 i of 
No. 3. Connect e with 4 and this distance is the true 
length of the line e 4 of No. 2. The balance of the 
dotted lines should be similarly treated. 


Now having the true lengths of the dotted and solid 
lines which this particular problem permits in eleva- 
tion, we now proceed to develop the pattern. De- 
velop that part of the pattern to the right of the 
line A B of No. 2 as usual for “Tee” joints, where 
miter lines are used. Then on the line e 5 of No. 6 
from e strike an arc the radius of which is the dis- 
tance from e to 4 of No. 5. From § strike an arc the 
radius of which is the distance from 5 to 4 of No. 3, 
intersecting the previous arc at 4 and thus establishing 
one point of the pattern. From 4 of No. 6 strike an 
arc whose radius is equal to the distance 4 d, or the 
length of the solid line in No. 2. From e in No. 6 
strike an arc whose radius is the distance from e to d 
in No. 3. The intersection of these arcs establishes 
din No, 3, another point of the pattern. Proceed with 
the balance of the lines, using alternately the solid 
and dotted lines, being careful to use the right dis- 
tances in the plan, as you will notice they vary in the 
ellipse. There is more drawing here than necessary 
in the practical use of the pattern, but not too much 
to render explanation. 

Yours very truly, 
“SAN FRANCISCO.” 


San Francisco, Cal., June 1, 1908. 


THE AMERICAN ARTISAN 





AND HARDWARE RECORD 47 





A 6-INCH COLLAR ON A 12-INCH PIPE. 


To THe AMERICAN ARTISAN: 

I am sending you a pattern development of a six- 
inch collar on a 12-inch pipe, 6 inches high, asked for 
recently through the columns of THE AMERICAN 
ARTISAN by E. Z. R. of Lancaster, Pa. The method 
that I have employed is that by triangulation. The 
sketch represents the side view of the collar. Divide 
the 6-inch top into 6 equal spaces, and then divide the 
12-inch circle at the base into 6 spaces. Carry the 
solid lines to the top and bottom, and then proceed 
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from one solid to two dotted, and from two dotted to 
three solid, etc. 
Yours very truly, 
3ENEDICT J. REYNOLDs. 
208 Water St., New York City. 
a 


CASSENS’ “IDEAL” EAVES TROUGH. 


Cassens’ “Ideal’’ eaves trough is designed to over- 
come the disadvantages met with in the old style of 
gutter, for it is said to practically exclude all leaves, 
sand, snow, etc., and to prevent birds from building 
nests therein, thus not only avoiding the clogging and 
rusting of the trough, but assuring clean cistern 
water. 

Another advantage of the Cassens’ trough is that 
it is guaranteed not to freeze up in cold weather 
like an open gutter. The Cassens Mfg. Co. says that 





























































48 THE AMERICAN ARTISAN 
snow, which frequently causes many gutters to clog, 
cannot enter the “Ideal” trough. In case of sleet the 
small opening of about % inch, closes up almost in- 
stantly, thus preventing any possibility of the trough 
bursting. When the thawing season sets in, the sun 
striking the metal cover, melts the ice on it and opens 
the entrance automatically, even, it is said, before the 
water runs from the roof. Cassens’ “Ideal” eaves 
trough is made in the usual semi-tubular form, with 
its rear wall extending upwardly. A shield having an 
inclined upper face is connected to the extended por- 
tion of the trough, with its other edge curving down- 
wardly, terminating within the outer wall of the 
trough, leaving a relatively narrow space for the en- 
trance of the water running from the roof, regardless, 
it is said, to how hard it may rain. The cover is made 
detachable, so that the gutter may be painted at any 
time without removing the trough from the building. 
When writing for descriptive literature to the Cassens 
Mfg. Co., Edwardsville, Ill., kindly mention Tuer 
AMERICAN ARTISAN. 





GALVANIZING WITH ZINC-ALUMINUM ALLOY. 





In order to get a galvanizing bath that shall be quite 
limpid and yield a brighter surface than is attainable 
by the use of zinc alone, Guhrs uses an alloy com- 
posed of about one-half of one per cent of aluminum, 
and one-fifth per cent of bismuth with the zinc. Jn 


order to get this alloy in proper state of diffusion it is‘ 


necessary to melt the aluminum at the same time with 
the zinc; the bismuth can be melted in at the same 
time if desired. It is claimed that simultaneous melt- 
ing of zinc and the aluminum prevents the formation 
of oxide and hard dross. In order to effect this desir- 
able simultaneous melting of these two metals, it is 
best to prepare beforehand an alloy of zinc and alumi- 
num, or of these with bismuth in stronger propor- 
tions of aluminum than is desired in the bath—for in- 
stance, 20 parts of aluminum and the same of zinc, 
with 5 of bismuth, well stirred while melting. This 
“mix” is to be melted with the rest of the zinc, in such 
proportion as will give to the resulting melted mass 
the requisite proportions for the bath. A higher per- 
centage of aluminum can be used than one-half (one 
two-hundredths of the entire weight), but it effects no 
improvement above that brought about by the use of 
the smaller quantity —The Engineer, Glasgow. 





NOTES AND QUERIES. 





WINDOW AND DOOR SCREENS, 


sgt Keplinger & Co., 25-27 East King St. Lancaster, 
“ . 


Please refer us to some manufacturers of window 
and door screens. 

Ans.—E. T. Burrows, Boston, Mass.; Bachman 
Bros., Riegelsville, Pa.; Cortland Door & Window 
Screen Co., Cortland, N. Y.; Hart Mfg. Co., Green- 
ville, ‘O.; Horseheads Screen Door Co., Horseheads, 
N. Y.; Porter Screen Mfg. Co., Burlington, Vt.; Phil- 
adelphia Screen Mfg. Co., Philadelphia, Pa.; Schu- 
macher & Leighly, Hartville, O.; Queen Anne Screen 
Co., Burlington, Vt. 
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ITEMS. 





J. F. Galbraith of Shelbyville, Tenn., will establis! 
a factory in that town for the manufacture of ti: 
shingles. 


C. W. Robinson, of Pittsburg, is said to be one 0: 
the purchasers of the plant of the Guthrie Sheet Meta’ 
Works, Guthrie, Okla. New machinery, it is said 
will be installed. 


Kenbluth & Rosenbluth of New York have been in- 
corporated for $12,000, by Morris Krug, Wm. K!enert 
and Isadore Rosenbluth. Tinsmiths’ and plumbers’ 
supplies will be manufactured. 


The Youngstown Sheet & Tube Co. of Youngtown, 
O., have announced that the report that they would 
erect a tin plate mill this year is incorrect. Such a mill 
may be built next year, however. 


The United States Stamping Co., of Moundsville, 
W. Va., contemplates the erection of a three-story 
addition to its plant, brought about, it is said, by the 
company’s increasing business in stamped and enamel 
ware. 

Plecker’s corrugated expanding conductors, special- 
ties of Clark, Quien & Morse, Peoria, IIl., are made of 
galvanized iron in 1o-foot lengths. They have no 
cross seams and are guaranteed not to burst when full 
of ice. Clark, Quien & Morse report a large demand 
for these well-known conductors, and they say that 
they are receiving more inquiries than ever concerning 
them. 


The Hawkeye Pump Co., formerly of Washington, 
Ia., is now established at Fairfield, Ia., to which town 
the company’s plant has been moved. With the change 
in location, névv Officers have been elected as follows: 
President, W. V. Hughes; vice-president, R. C. Fry; 
secretary-treasurer, B. A. Dill. The products of the 
Hawkeye Pump Co. include galvanized steel pumps, 


tanks, etc. 


The address on “Fire Prevention,” delivered by Mr. 
Powell Evans, president, Mer“hant & Evans Co., Phil- 
adelphia, before the National -Association of Manu- 
facturers in New York City orf May 20, has been 
published in pamphlet form. Th® large amount of 
statistical and other information cc Mtained therein is 
the result of several years of pains‘aking study and 


inquiry on the part of Mr. Evans, wh? is evidently ex- 
ceptionally well informed on matters Télating to fire 
prevention. The address is well worth Y of perusal. 


The design of the Burt ventilator, mac!e by The Burt 
Mfg. Co., 650 Main street, Akron, O., is Sid to be ” 
accord with the newest ideas of progressi ¥¢ ventilat- 
ing and mechanical engineers. Glass top i?utt ven- 
tilators are made up to and including the ©6-inch 
size. The sliding sleeve damper of this ventilator 
is protected by a patent which The Burt Mfg. Co. 
controls. Besides manufacturing ventilators the ©°™- 
pany claims to be one of the largest manufactrTeTS of 
oil filters and exhaust heads. A new 96-page «“atalogue 
giving illustrations of mills, shops, factories’ 494 resi- 
dences where Burt ventilators are installe 4, may be 
had for the asking. When writing kindly mention 
THE AMERICAN ARTISAN. 
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NEW PATENTS. 




















889,356. 











889,194—Wrench. Ransom Y. Bovee, Denver, Colo., as- 
signor of one-fourth to William M. Hardison and one-fourth 
to John S. Settle, Jr.. Denver, Colo. Filed July 24, 1907. Se- 
rial No, 385,274. 

889,236—Oven for Ranges. Henry E. Janes, New York, 
N. Y., assignor, by mesne assignments, to Janes & Kirtland, 
New York, N. Y., a corporation of New York. Filed April 
23, 1907. Serial No. 369,741. 

889,243—Firearm, Benjamin F. Langdon, Utica, N. Y., 
assignor to Savage Arms Company, Frankfort, N. Y. Filed 
May 26, 1906. Serial No. 318,868. 

889,244—Wrench. Mahlon E. Layne and Samuel N. Hall, 
Houston, Tex. Filed Dec. 3, 1907. Serial No. 404,934. 

889,276—Machine for Cutting Vegetables. Gottlieb Vahle, 
Bielefeld, Germany, assignor of one-half to Heinrich Grabe, 
Bielefeld, Germany. Filed March 5, 1906. Serial No. 304,372. 

889,279—Pistol. Jean Warnant, Liege, Belgium. Filed 
May 20, 1905. Serial No. 261,389. 

889,298—Stove Leg. Cleveland G. Davis, Manistee, Mich. 
Filed Dec. 28, 1907. Serial No. 408,417. 

889,356—Guard for Fish Hooks. Charles R. Carpenter, 
Racine, Wis. Filed Jan. 24, 1907. Serial No. 353,879. 

889,419—Support for Lawn Hose. Lawrence E. Whitney, 
Carthage, Mo. Filed May 29; 1906. Serial No. 319,274. 

889,505—Fish Hook. Albert F. Bingenheimer, Milwau- 
kee, Wis. Filed June 8, 1907. Serial No. 377,848. 

889,509—Domestic Cooking Vessel. Alonzo W. Cram, 
Haverhill, Mass. Filed Sept. 27, 1906. Serial No. 336,488, 

889,539-—Hinge. Richard J. Morg, New York, N. Y. 
Filed April 19, 1907. Serial No. 369,103. 





889,194. 




















889,540—Magazine for Rifles. John Mues and John H. 
Matthews, Northcote, near Melbourne, Victoria, Australia, 
assignors to the New Australian Rifle Company, Proprietary, 
Limited, Melbourne, Australia. Filed Aug. 29, 1907. Serial 
No. 390,630. 

889,543—Lock. Theodore Ozorozy, North Braddock, Pa. 
Filed March 12, 1908. Serial No. 420,667. 

889,615—Lock. Randall Johnson, Houston, Tex. Filed 
Feb. 26, 1907. Serial No. 359,378. 

889,656—Rake. Ada S .Burckhalter, Barnwell, S. C. 
Filed Oct. 8, 1907. Serial No. 396,519. 

889,657—Washing Machine. John T. Burkhard, Lewis- 
ville, Ohio. Filed May 16, 1907. Serial No. 373,929. 

889,710—Wrench. Charles O. Morley, Brooklyn, N. Y. 
Filed Sept. 20, 1904. Serial No. 225,251. Renewed March II, 
1908. Serial No. 420,449. 

889,795—Roofing Bracket. James Layfield, Vancouver, 
British Columbia, Canada. Filed Oct. 17, 1907. Serial No. 
397,826. 

889,879—Wire Stretcher. Harvey H. Harris and Henry 
C. Harris, Cowgill, Mo., assignors of one-half to Laura F. 
Harris and Thomas S. Harris, Cowgill, Mo. Filed Aug. 3, 
1907. Serial No. 386,957. 

889,834—Lock Hinge. Joseph A. Waters, Washington, 
D. C., assignor of one-half to Joseph Mathy, Hot Springs, 
Ark. Filed Sept. 28, 1906. Serial No. 336,535. 

889,846—Hot Air Smoke Consuming Furnace. Frank 
Fisher, Des Moines, Iowa. Filed May 18, 1907. Serial No. 
374,518. 
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Trade Report. 


HARDWARE. 
There has been considerable improvement in the 
hardware situation since our last report. Jobbers re- 
port much better demand for goods and seem to be 
fairiy well satisfied with the amount of business re- 
ceived since June came in. Although few of the or- 
ders received are of any great size, still the aggregate 
of medium-sized and small orders is by no means un- 
satisfactory. The demand for seasonable lines of 
hardware still keeps up. Such lines as lawn mowers, 
screen doors and windows are moving briskly, and 
there is a noti¢eable increase in demand for builders’ 
hardware and mechanics’ tools. Prices are being 
well maintained, notwithstanding the announcement 
made during the week by the United States Steel Cor- 
poration that a general reduction in the prices of fin- 
ished steel products, affecting billets, steel bars, plates, 
wire nails, etc., had been agreed upon by the large 
steel interests. The reduction was decided upon at a 
conference held in New York city by the leading steel 
manufacturers of the country. The maintenance of 
steel prices up to the present time has been a benefit to 
certain interests in the trade and has worked no par- 
ticular hardship. It has been the means of enabling 
jobbers, who were loaded up with stocks, to dispose 
of them without particular loss. Referring to the 
question of the matter of prices, Judge Gary of the 
United States Steel Corporation is quoted as saying: 

“The manufacturers of steel have never stood for 
the doctrine of iinalterable prices. What they stand 
for is: stability of prices and the avoidance of sud- 
den and violent fluctuations. I believe that the steel 
manufacturers generally will maintain friendly rela- 
tions and that what they do or decide will be in- 
tended for the best interest of all concerned. Up to 
the present time they have been influenced by the 
majority of their customers.” 

There still seems to be a good demand for wire 
nails. The cut nail market, however, is in a very un- 
satisfactory condition, there being very little demand 
for this product. The activity that was observed ° 
barb and plain wire has greatly diminished, and or- 
ders for these products are now confined to small lots 
for immediate requirements. The reduction in steel 
prices has been the means of a drop of 10 cents per 
hundred pounds in wire nails, and the price now quot- 
ed is $1.95. 

In the Chicago market wire nails are quoted at 
$2.23; painted barb wire, $2.38; galvanized barb wire 
$2.68; smooth annealed wire, $2.08; smooth galvan- 
ized wire, $2.38; galvanized staples, $2.63; and po! 
ished staples, $2.23. These quotations relate to car 
lots ta jobbers. Quotations to retailers in car lots are 
five cents higher and on less than car lots  fifteeen 
cents higher. 

Iron cuf nails are quoted in car lots to jobbers, 
$2.18; to retailers, $2.30; steel cut to jobbers, in car 
lots $2.03; in car lots to retailers, $2.15. 





TIN PLATE. 


Tin plate manufacturers report a heavy demand for 
almost all grades. Mills are running to full capacity 
on rush orders. due to the approach of the canning 
season. Galvanized plates are in good request, but 
black plates are a little slow. Prices are $3.89 for 100- 
pound coke plates f. o. b. New York, and $3.70 at 
Pittsburg mills, with the independents quoting $3.65. 

American coke tins, I. C., from store, New York: 


Bessemer steel, 107 Ibs., 14x20....................4.85@4.40 
Bessemer steel, 100 ibs., 14x20....................4.20@4.25 
Bessemer steel, 95 Ibs., 14x20....................4. 4.10@4.15 
Bessemer steel, 90 Ibs., 14x20....................4.00@4.05 
Am. charcoal terne, 8-lb. coating— 
Worcester grades, 14x20, 107 Ibs.................. 4.30@4.35 
Worcester grades, 14x20, 100 Ibs................. 4.15@4.20 
Worcester grades, 20x28, 200 Ibs.................. 8.05@8.10 
For prompt shipment, f. o. b. mill— 
COME, Ok, Se as is ook dhe ch baie oc ws Sp 3.85@3.90 
Chime CE: Ria RO TO ss kk oc cova kpwecs 3.70@3.75 
Cees, Crh TR hei ass hbo ses on 3.65@3.70 
Goole. : tien, Pe ie oa ons oes cc wae ee ewe 3.60@3.65 
Chaccbal: Serie mete a. Soi ove. kos 5 een 7.30@7.35 
Charodal,’ terme, Dans, 200- 1B. 2 oo. enone 7.00@7.05 


Usual differences for odd sizes and weights. 


SHEETS. 

Quietness is characteristic of the sheet market, and 
jobbers are still carrying low stocks. Mills are not 
running beyond more than 50 per cent of their ca- 
pacity, and it is not anticipated that there will be any 
change in the situation for some time at least. Prices 
continue to remain fairly firm, and only among the 
smaller mills have concessions been reported. 

The schedule of Pittsburg prices is as follows: 





Gauge. nay Em 
IA fo kr Oe hte ee oe ae RAW ates dle ania eae 95 
Be pee hays AER TAS IE: ELT ds Lo eae A see 3.70 
UI ae ek eae ta ay yk pce op kw Seay wet Ca 
BR © ccd Padcile e's likin CARR ey Ie ck oat cowatia Les 2.95 
BEMOE os Obase oe a 8S exe RAR ee . 2.80 
15-16 . . 2.65 
Pre Lo mess Sh ae ee Ald oe PR a een 2.55 
Baap ern 
BE po ux vie be 6 es ROR Seed Ca <a aes Oa ee 45 
10 ETS £0 ORR arte Enh St 2.45 

* COPPER. 


The copper market continues to present a dull and 
uninteresting appearance. Consumers are still run- 
ning light, and orders for finished material do not per- 
mit of heavy purchases for future delivery. The out- 
look is still for lower prices, although it is thought in 
some quarters that the break will not come much be- 
fore the first of July. It is pointed out that the mar- 
ket is now under the greatest strain that it has been 
for some months, and that the stocks of copper now 
being carried in both this country and abroad are 
larger than they have been since the decline in prices 
started in last year. An encouraging feature of the 
situation is the way the exports hold out, nearly 9,000 
tons having been sent abroad since the beginning of 
the month. It is pointed out that if this can be con- 
tinued without detriment to the European markets, 
the American producers will be able to maintain the 
markets in this country. 





Yi 
fo 


mi 


ti 


r¢ 
0} 


cé 








for 
city 
ing 
but 


bo 
ius 7 


ou 
Or ov 


Sioe 


SRRIVES 








Sheet copper is steady and unchanged at 17c base. 
Yellow metal is unchanged at 16c for dimensions, 14¢ 
for sheathing and sheathing nails and keel and stem 
metal, 15¢ for slating nails and 16c for keel and stem 
metal. The latest New York quotations are 12.85@ 
13c for Lake, 12.85c¢ for electrolytic and 12.65@12.70c 
for casting brands. 
Extreme fluctuations for the year: 

Highest. Lowest. 


Electrolytic copper, spot .................. 13% 12% 
Lake * GOS WINE HAGA yAa oct ms Ss os iene 13% 12% 
Casting COpPET, SPOE 2). 4.2.0.0. .wseees.. ee. 13% 12% 


SHEET ZINC. 

3usiness in sheet zinc continues in small propor- 
tions. Consumers are taking nothing beyond actual 
requirements for immediate use, and trading is mainly 
routine in character. Prices are steady on the basis 
of $7.00 per 100 pounds f. o. b. smelter, with 8 per 
cent discount. There is no charge for extras. Prices 
on cask lots are held at $7.05@7.15 per 100 pounds. 


SPELTER. 

Spelter is firm, but no material change is noted in 
prices, New York quoting 4.60@4.75c and St. Louis 
4.52%c. The Boston jobbing price is unchanged at 
47% @5c. London quotes £19 5s. 


BILLETS, SHEET BARS, ETC. 

The situation in billets and sheet bars remains un- 
changed, the demand being very light. In the Pitts- 
burg district the price of the former has been reduced 
from $28 to $25 per ton and of the latter from $29 to 
$27 per ton. Merchant pipe in Pittsburg has suffer- 
ed a reduction of two points or $4 per ton, and plates 
have been reduced from $1.70 per 100 pounds to $1.60. 


PIG IRON. 

The demand for pig iron has fallen off somewhat 
during the past week as far as New England is con- 
cerned, but in. New York and the middle west there is 
still a great deal of activity. Some very good inquir- 
ies are coming forward and these result in a satisfac- 
tory amount of actual business. The buyers seem to 
have satisfied their needs for the moment, and there- 
fore have retired from the market temporarily. It is 
expected, however, that buying will shortly be renéew- 
ed, especially in view of the strengthening market 
which is reported by all producing interests. The 
prediction made by certain interested parties that the 
buying movement would soon flatten out has not been 
fulfilled, and everything now points to a continued 
movement in No. 2 foundry iron until a good part of 
the necessities of the last half of the year have been 
covered. Indeed, there has been considerable inquiry 
for iron to be delivered in the first half of 1909, and 
still more for first quarter iron. It cannot be learned, 
however, that any considerable tonnage has been actu- 
ally placed; indeed, some of the leading sellers say 
that business for 1909 has not yet gone beyond the in- 
quiry stage. Sellers are not anxious to sell so far 
ahead at current prices. For the last half of this year 
a very large tonnage has been placed upon the books, 
and there is a decidedly firmer tone to the market. 
Some of the leading Alabama makers have just ad- 
vanced their asking prices to $12.50, f. o. b. Birming- 
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ham, though it is possible that $12 could still be done 
in a small way. There is also a firmer tone to the 
market for Virginia iron, though some small tonnage 
could still be placed for immediate shipment at $17.50 
@17.75, delivered on the wharf in Boston. - For later 
shipment and for contracts running through the last 
half of the year the quotation is $18@18.25. 
CHICAGO MARKET 
Lake Superior charcoal . .$19.50@20.00 
Northern foundry No. 1 .. 18.00@18.50 
Northern foundry No. 2 ' . 17.50@18.00 
Northern foundry No. 3 . . 17.00@17.50 
Southern foundry No. | 16.85@17.35 
Southern foundry No. 2 16.35@16.85 
Southern foundry No. 3 15.85@16.35 
Southern foundry No. 4 15.35@15.85 
Southern No. 1 soft 16.35@16.85 
Southern No. 2 soft 15.85@ 16.35 
Southern gray forge ..... 14.35@14.85 
Southern mottled als Pens 15.10@15.60 
PITTSBURG MARKE1 
No. 2 foundry $15.65@15.90 
Gray forge 14.90@15.15 
Bessemer ...... oh 16.90@17.90 
aaa a5) wise sv bs 45 dag vee soms> 16.15@16.40 
No. 2 foundfy .......... “# ; Sand 15.65@15.90 
BIRMINGHAM MARKE1 


No. 1 foundry .... $12.50@13.00 
Wo, 1 ae? occ. 12.50@13.00 
No. 2 foundry 12.00 
mo WOR ea St 12.00 


Gray forge 10.00@10.50 


Rogers, Brown & Co., Cincinnati, wiil say in their week- 
ly report: “Continuing good business, with here and there 
an unusually bright spot, is now the rule and not the excep- 
tion. May showed up remarkably and should the same aver- 
age of sales be maintained during June, that month will be 
most satisfactory to all concerned. 

“Furnaces with fairly well filled order books are not 
seeking extended delivery business at anything like current 
prices, preferring to back their judgment of better times 
near at hand when the same tonnage will return a much bet- 
ter price to them. 

“While the reported reduction of 50c per ton in lake ore 
has not been officially confirmed at this writing, yet the fact 
remains that this has been expected by a large number of 
furnace men using lake ores; otherwise, they would not have 
made the prices that have been ruling on Northern iron. The 
reduction, therefore, has been discounted in advance. 

“Production and consumption seem to be going at about 
the same pace, with possibly a greater percentage of increase 
resting with the consumer. 

“A striking exhibit of improvement in conditions general- 
ly is the current reports on the movement of idle cars, of 
which the number has up to a short time ago been great. 
During the last two weeks in May some 22,000 of these had 
been taken from the idle and put into commission, and since 
May first the total improvement in this one branch alone 
has been close upon 31,000 in all. 

“Coke is firmer and the demand increasing, although 
some of the very best brands are still obtainable at what 
might almost be called ‘bargain prices.’’ 





Matthew Addy & Company, Cincinnati, will say in their 
weekly report: “While the past week has been somewhat 
more quiet locally it has been one of interest and the opti- 
mistic feeling in all quarters is more in evidence. The most 
interesting feature as far as sales are concerned was the 
contract for basis which involved 100,000 tons let in the 
Pittsburg territory. Naturally this has given strength to the 
basic market, and it is highly probable that additional large 
contracts for this grade of iron will be made in the next few 
days. A number of our basic iron makers are now sold up 
through the year, and we learn of several furnaces ordinarily 
making foundry iron that are to be turned onto that grade. 

“The inquiry for foundry grades has kept up rather bet- 
ter than was expected and several large orders have been 
placed by pipe and agricultural implement manufacturers. 

“Decided interest is being shown in fourth-quarter iron 
but an effort is being made by the iron-masters to limit sales 
to the third quarter unless a premium can be obtained. 

“There is a remarkable dearth of low-grade iron, and it 
is almost impossible to locate any quantity of No. 4 foundry, 
forge or mottled. 

“In the local markets Ohio furnaces have taken the 
larger percentage of the week’s business. While there have 
been no transactions. of startling size, sales of foundry and 
malleable iron have been very gratifying indeed. 

“Altogether the market is certainly firm and the outlook 
is encouraging.” 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 































































PIG IRON. 


POLISHED SHEET STEEL 





PATENT PLANISHED SHEET 
STEEL 
Dickey Planished Sheet Steel 













METALS. 
FIRST QUALITY BRIGHT 
PLATES. 
Per Box. 
Ic RRA Sara $6 40 
Ix a i's 0 wa 6 9 © kip 7 45 
IxXxX a a é Udell 8 60 
of ES Ae Peery ta 9 85 
se err oe 11 00 
Ic SEG Tive5 acct eee 13 70 
Ix | RE eee 15 70 
IxXxX PR 5 5 5 0-00 wee bus 18 15 
0s Ge re 20 55 
oso & ag "Rae ae base <° 22 95 
COKE PLATES. 
Cokes, 180 Ibs....... IC 20x28 $ 8 50 
Cokes, 200 Ibs....... IC 20x28 9 00 
Cokes, 216 Ibs.......IC 20x28 9 50 
Cokes, 270 Ibs...... IX 20x28 11 25 


North’n Fdy., No. 1... . $18 00@$18 
North’n Fdy., No.2.... 17 50@ 18 
North'n Fdy., No.3.... 17 00@ 17 
Southern Fdy., No. 1... 16 85@ 17 
Southern Fdy , No. 2... 16 35@ 16 
Southern Fdy., No. 3... 15 8@ 16 
Southern Fdy., No. 4... 15 3@ 15 
Southern No. 1 Soft.... .16 35@ 16 
Southern No. 2 Soft... ..15 8@ 16 
Southern Gray Forge... 14 35@ 14 
Southern Mottled...... 15 19@ 15 ¢0 
Lake Sup.Charcoal .... 19 50@ 2) 00 
Southern Silveries, 4% 

BN 3 odsiee aS 17 85@ 18 35 
Southern Silveries, 5% 

AS cic haces 18 35@ 18 85 
Southern Silveries, 6% 

ea 19 35@ 19 85 
Jackson Co. Silveries, 

6 percent.....:..... 18 90@ 19 40 
Jackson Co. Silveries, 

Goercemt:...-........ 20 90@ 21 40 
Jackson Co. Silveries, 

10 per cent.......... 22 90@ 23 40 
Malleable Bessemer.... 17 50@ 18 00 
Standard Bessemer..... 18 25@ 18 75 
Alabama Basic........ 15 85@ 16 35 

BLACK STEEL SHEETS. 
EE 9c ahs ae per 100 Ibs. $2 60 
SS 5. eee per 100 Ibs. 2 65 
eee per 100 Ibs. 2 70 
PRIMER sc v0: wpe 05k per 100 Ibs. 2 75 
SS. pre rere per 100 lbs. 2 80 
Nos. 25-26.......... per 100 lbs. 2 85 
No 27... ...per1001bs 2 90 
No 28 ..per 100 lbs. 3 00 

GALVANIZED 
REIS Paeiedc per 100 Ibs. $2 25 
Mee. 19-04. Se 3 te per 100 lbs. 2 45 
PS  's78 Spiele per 100 lbs. 2 65 
ee Se er per 100 Ibs. 2 85 
Nos. 22-24.......... per 100 lbs. 3 05 
Nos. 25-26.......... per 100 Ibs. 3 25 
5 SSR pe per 100 lbs. 3 45 
No. 28 ..per 100 lbs. 3 65 


Le RTS ey eo per 100 lbs $4 90 
a err > per 100 lbs. 5 00 
No. 27... ..per 100 Ibs. 5 10), 
No. 28... ..per 100 Ibs. 5 20 
SMOOTH STEEL. 
Wood’s Smooth, No. 20.......... $3 05 
“” ee te 
s: “" No. 25-26.......° 318 
# Mer S?.......5.8 40 
7 Se 3 30 
~~ 
PATENT PLANISHED SHEET 
IRON. 
Patent Planished Sheet ~ Iron, 
ys-«Accumals cma aad #A"’ $10.20,“°B"’ $9 20 


SOLDER. 
XXX Guaranteed 3 & }...perlb. 18 ¢ 
Commercial 4 & 4 per lb. 174c 
Be. 5 POON, vip sw Ries Core 15}c 
SHEET ZINC. 
500 Ib. Casks .. . ..case, per cwt. $8 00 





300 Ib. Casks............percwt. 8 00 
Sheets.......... coesee-percwt. 8 00 
COPPER. 

Copper sheet, 100 Ibs. over, base... 2c 
TIN PIGS AND BARS. 
Banca, pigs, per fh.............. Wc 
Straights, pigs, per tb............28¢ 
Straights in bars, per fb.......... 33 c 
LEAD. 

American Pig... osis..6% ci cscasctt © 
aa bar cht oats Upbeat 4c 

National (White) brands (in less 
than 100 fb lots), per tb......... 84c 
Sheet. 
Poll Golds 5 6. oo wo per 100 ths. $9 00 
Cut coils..........per 100 tbs. 9 50 
ADZES 
Carpenters 
BD oxcbsddubednsian bins 40% 
Coopers’. 
Eis 03 240g pues bo bakaa 20% 
Wi bvnictvececcacvectetcsdee 
Ratlroad 
DORR dicasie cs sweowndsisoce 
Ship. 
PD Sin cid wes eaeadaon -- 40% 
Ricco ha ceisandew «++ 012% 
AMMUNITION, 
Caps, Percussion—per 1,000. 
¥ i Waterproof, 1-10s.........40e 
Sissi cctwateis tbe sede> . -85c 
Menkes Dbpatieacen seedy oe. 688 
Shells, Loaded— 
Loaded with Black Powder... .40% 
Loaded with Smokeless Powder, 
medium grade........... 40&5% 


Loaded with Smokeless Powder, 
high grade 40 & 10 & 10% 


Union Metallic Cartridge Co.: 


Arrow, Smokeless Powders. ... 
Mstdsecveavhaebes 40 & 10 & 10% 


Winchester: 

Smokeless Repeater Grade. .40 & 5% 
Smokeless Leader Grade.40&10&10% 
Black Powder...........ses0 40% 


Gun Wads—per 1,000. 
Winchester Gun Wads......... 





ANCHORS 
Expansion Screw Anchors ....... 10% 
ANVILS 
Trenton, 70 to 80 tbs...... 9c per lb 
Trenton, 81 to 150 tbs...... 9ic per tb 
ASBESTOS. 
Board and Paper.............. 334% 
AUGURS. 
Boring Machine.................10% 
EES ERA RI to? 40&10% 
Carpenter's Niib.s.cecncocsvcvecs 70% 
Hollow. 
Bonney’s—list $30.00... - T58&5% 
NS eee 36 00 
Post Hole. 
Digwell, 8inch....... per doz. 12 50 
Iwan’s Post Hole and Well.. 40% 
Vaughan's, 4 to 9-in., per doz. 6 25 
Rafting. : 
Gatinewstshncdasavines 50&5% 
Ship. 
Ford 's,with or wi ‘out screw. 40-124% 
Snell's 40-5% 
AWLS. 
Brad. 
No. 3 Handled....... per doz. $0 40 
No. 1050 Handled.. 80 
Shouldered, assorted, 1 to 4, 
+ MIT TR Ae ahs Be is r gro. $1 20 
Patent asst’d, 1 to 4... ni 85 
Harness. 
COGROR, 0s okn0e css rs 95 
BR ae epee * 90 
Peg. 
Shouldered.......... re 1 20 
py ee renee ” 60 
Scratch. 
No 1 handled.. % 4 80 
No. 15, socket handled per doz. 1 25 
No. 7 Stanley........ 1 80 
a per gro 90 
ey ens . 90 
AXES. 
Bey’s Handled. 
Lippincott, 3 fb.. -per doz. 9 00 
, AEE, 6 00 
Broad. 
Plumbs, West, Pat.......... 


” Can. Pat.. 
= Firemen’s " (handled). 
é'e wed tahoe nae ed per doz $1, 75 
Plumbs, Miners’ (handled) “ 6 75 
Single Bitted (handled) 
Gladiator . 3to4tbs , per doz $11 00 
Flint Edge “ “ 
Standard . 
Elec Chopper, Forest Clipper 
Perfect Premier 
Crown 
Single Bitted (without handles) 
Gladiator. ..3 to 4 tbs. per doz. 
Flint Edge. 
Standard.. 
Electric Chopper‘ 
Perfect..... 


“ “ “ 


ee 
nooco 


“ oy 


me eceene 
RARSSS SSSRR 


Double Bitted (without handles). 


Gladiator... 3to 4lbs. per doz. 11 50 
Flint Edge. e es 9 75 
Perfect..... ys “ 11 00 


The above prices on axes of 3 to 4 Ibs. 
are the base prices. 
3} to 44 Ibs. advance 25c 
4 tof ‘hs. advance 50c. 
4 to 54 Ibs. advance 75c. 


BAGS, PAPER NAIL. 
DNR, «5:5 esas So 2 .- 28 
Per 1,000........ $2.50 3.75 4.50 6.00 

BALANCES, SPRING. 
| SPS OOS eg Sake IS 10% 
Ps cccchemcsnaonedeaeeced 0 

BARS, CROW. 
Pinch or Wedge Point..per cwt. $3 75 
BASKETS. 
Clothes. 
Small Willow........per doz. $7 00 
Medium beng PPE at 8 75 
Large v2! aed ” 10 3 
Galvanized Iron. %4bu. 1 bu. 1} bu. 
| ees 47% 65 800 





BEATERS. 

Carpet. per des. 
No. 10 Coppered Spring Wire. $0 90 
No. 12 Spring Wire.......... 1 10 
No. 10 Preston..........s0¢+ 1 10 

Ege. Per doz. 
No. 50 Imp. Dover ......... $0 75 
No. 102 “ “ tinned 85 
No. 150 “ * ‘hotel. .cs 14 
No. 10 Heavy hotel tinned.. 210 
No. 13 3 30 
No. 15 ” m 9 3 60 
No. 18 +5; 3 i 450 

eee.” 

Blacksmiths’ .. 65% 

Hand. 

ngs obodirs was per doz. $8 50 
NO o's enwacdds oe ~ 10 50 

Moulders’. 

OS See oe 4 12 50 
BELLS. 

Cail. 

3-inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $3 vl 

Cow. 

Kiiote Soret. eas s soi. sis 60% 
Kentucky.......... ~ .65&10%, 

Door. Per doz. 
New Departure Automatic... $6 00 
Rotary. 

3 -in. Old Copper Bell........ 400 
3 -in. Old Copper Bell, fancy.. 6 00 
3 -in. Nickeled Steel Bell..... 450 
34-in. Nickeled Steel Bell..... 5 00 

Hand. 

Hand Bells, =. .. 50&5% 
White Metal.. § ....0% 
Nickel Plated.. .. 80% 
DRG hosp o cea bes oven de 40&334% 
Tver CH ii onc ited cv tey 334 

Miscellaneous. 

Church and School, steel alloy. .50% 

Farm, fbs..... 0 58 7 10 

Each. . $1.25 1.60 2.35 2.85 
BEVELS, TEE 

‘Stanley’s, rosewood handle, new 
pNP Te 2 eae pe IN 25% 

Stanley’s iron handle.. - "25% 

BINDING, OILCLOTH. 

ee day iG x ki ehee ho cee ee 

Brass... 70&10% 

Brass plated. J ecktiee tees hep 75&5% 

BITS. 

Auger. 

Extra Double Spur... . .70&10% 
Ford’s Car and Machine. . - -408&10% 
Triumph... ; aie % 
Ford's Ship.. 40&10% 
| RT ee eee Te 50% 
Russell Jenning’s.......... 25&10% 
Clark’s Expansive.. -00% 
Steer’s “Small ‘list, ‘$22. 00. .25% 

= “ Large “ $26.00 .25% 
Ti ORE ocnkveccc deere 45% 
Ford’s Ship Auger pattern 

TN Sake wil wed ainda ie Ge 40&10% 

SOE NLP AE SE pte 40&10% 

Countersink. 

No. 18 Wheeler’ ts gists per doz. $1 26 
No. 20 1 75 
Asnetieninsiiied.. - 75 
Rose “ - WO 

“** Fiat... me 75 
Mayhew’s Flat....... = 1 25 
et 1 25 

Dowell 
New Jennings............. 0&10% 

Gimlet. 

Standard Double Cut.. -- 60% 
German Pattern...... per doz. ee - 
ess is Salt eKs 

RNS ee er e po 
| RSESE RR SAA t: 80 
Countersink......... * 1 00 

Reamer. 

Jenning’s Square..... o 2 50 
Standard Square..... - 75 
German Octagon..... = 75 
Screw Driver. 
No. 7 Commor.. = 50 
No. 1 Triumph....... ™ 1 2 
ne i2 Bad és.o s —e * 1=— 
oO. epardson’s. - 
No. 1 Smith’s........ 32 -- 
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BLACKING, STOVE. (See Polish). 


BLADES, SAW. 
ote 9 Rie... ween 0% 
Clock Spring.....-+-+++ 5 ae ohne ‘- 
Gear... ccccescevecese vaiwew dae’ % 
Call... eccccsccees ...--.each, $1 50 
Hack. 
Disston’s.....--+seeeeeeee: 25&5% 
Flexible........- iGawe ote 33&5% 
Gtet... vecvcsyeew beens woe. -20K5% 
Wood. : 
Jackson’s.....-.--+++ per doz. $2 25 
mene 6, 16, 26 & 045.. 4 25 
Triumph.......---eeeseeees 3 50 
Forest Clipper.......+- Lcctn S&P 
BLOCKS. 
Snatch. 
Wooden ..e...ssecees ». ++ -0&10% 
Stel, .dsiccasss hidesvs« dows A 
Tackle. 
Iron Strapped........-++.-++5 70% 
Com. Steel. iatidnages»: aie ab 
BOARDS. (New List) 
Stove..... so ckmeen Scie aac ws 50&10% 
Wask. 
Globe, single.........per doz. $2 50 
Globe, double........ my 35 
Peace Maker........ by 3 00 
Crystal Glass........ “3 400 
Brass King.......... ” 400 
Nickel Plate......... i 415 
BOBS, PLUMB 
Carpenters’ . 
Noe. SSeRiiis <:c50 0:0 per doz. $0 65 
WR tak ketenes ur 1 36 
9 tb vai a see gi 1 80 
No. - SON bo sce r 290 
No. eM eR 6 ipa ” 340 
No. 18 brass plated.. 110 
No. N30, nickel plat'd. 4 1 30 
No. N31, “ bed 1 85 
BOLTS. 


Carriage, Machine, etc 
Carriage, #x6 and sizes smaller 


and shorter. . . 70&10% 
Carriage, sizes larger and long- 
or Chee GEO vee osc etic cs oa 60&5% 


Machine, }x4 add sizes smaller 
and shorter..............70&10% 
Machine, sizes larger and long- © 


Wee Ds ovaries sax 5% 
WONoaa crx cenddes 50-10&5% 
WOis eins ct eekeiecs 60& 10% 
eS Oa puede 0d 80& 10% 
ps Sct ee dveseasecen 75% 
\V/agon Box Strap............. 70% 

Mortis, Door. 
GER PIG oii cckianane veces 60% 
Gem, bronze A ..-20% 
Barrel. 
ETS al tet h6a ee ewe oe 60% 
WN inte keira vewieet dus vase 
Wrought, bronzed 50% 
Flush. 
WRMEBiidss eects jayne 56&10% 
Spring. 
WON 5% co aE aes fee's 0 vb eeede 
Wrought, heavy 
Square. 
SE EN Lae 50&10% 
WEP eh Ge'suio ch onc snccencs 
BORERS. 
Angular. 
Miller’s Falls........ per doz. $13 00 
Bung. 
Doz. 
Enterprise Mfg. Co’s No 1.. sane 00 
a ie 18 50 
rey 
p> a rio 2 10 
Per doz . $3. ‘80 5.00 17.50 
iter. 
New Langdon. . -15&5% 
gene in Se . 30% 
Cg Et ee ee ‘each, $1 50 
BRACES. 
Barber’s..... 508&10&10@50&10&15% 
Fray’ s Genuine Spofford’s........ 60% 
Nos. 66 to 146.............50% 
7) Es 6666's oes. $3 5D 
wt REL A kts bad o0o% 2 75 
” ds cww dances ase 2 85 
. BRACKETS. 
Hay-Rack. 
Wenzelmann’s No. 1, per doz. : Ou 
No. 2, 9 60 
Shelf. 
Cast Iron, bronzed... ... .50-10&5% 


Clover Wrought Steel........708&10% 
Clover Folding ..... --.00% 


BROILERS. o% 
No. Cwron,Self-basting, S0dez .. $2 50 





BUCKETS. 
Pump, Rubber 
Wychoff............ per gro. $4 75 
Ne oo ecu cek 475 
Champion........... : 7 
eS eer " 9 25 
Ea aha 'ss oso b's ve 5 00 
i aie ake v's aed oe 6 75 
Well. 
Galv’d Qts...... 10 12 14 
Per doz.. ...$2.90 $3.25 $3.40 
Wooden, top ear, plain, per doz. 4:00 
“swivel, * 5 10 
BUCKS, SAW. 
Sa. wea. 5 sa eee per doz. $2 10 
BURRS, RIVETING. 
Copper Burrs only..............3% 
Tinners’ Iron Burrs only...... .65&5% 
BUTTS. 
ES Seperate. © 708&5% . 
Wrought Brass (New List)........ 40% 
Wrought Steel, Bright. 
Wrought Steel, Japanned. 
en. pee ane - ....edeans 70&10% 
CALIPERS. 
i054: ice v0 080 eee 65&5% 
Inside and Outside........... 65&5% 
i hibsss i0b.04%s cackeneiaee « 10% 
CALKS 
Logger's Boot. 
(Lufkin R. Co.’s), per M...... $3 75 
Toe. 
Shoenberger..........++- per tb 5c 
aie 60 60 Kean ao @ 
DOOM. 5... scvereeee:~6al 8 
NED... 6 a <0 hb wc caleee ci «(te 
CANS. 
Cheese Factory. 
Ontario Pattern. 
Gallons...... 20 30 40 
Hach....... $4.25 $5.00 $6.25 
Milk. 
Holstein. 
Nos.. 4 7 302 
NN 10 
Per doz..... 900.00 927.00 $29.00 
Chicago Pattern. 
ST 108 110 
Per doz..... $19.00 $21.50 . $23.00 
Iowa Pattern. 
Os.. : 408 410 
NS EE ’ $23. 50 $24.50 
New Elgin Pattern. 
BM cons ca58 705 708 710 
Per doz..... $25.00 $27.00 $28.00 
Burn Pattern 
Nos... -- 700 701 
Gals. . : 8 10 
re 2 $2.40 $2.65 
CAN OPENERS. 
See Openers. 
CAPS, GUN, 
See Ammunition. 
CARPET STRETCHERS. 
See Stretchers. 
CARRIERS. 
Hay. 
Diamond, Regular....... each, $3 85 
Diamond, Sling......... “a 6 50 
Myers’ Imperial ........ e 3 85 
Myers’ Clover Leaf..... er 4 00 
CARTRIDGES, 
See Ammunition. 

CASTERS. 
Standard—Ball Bearing...... .50&10% 
CR eS ae eae re 60&5% 
Common Plate y 

Brass Wheel.............. 60& 10% 
Iron and porcelain wheels, new 
i dhte’niss.0 +e od <A se 
Philadelphia Plate, new list.. ...70% 
eae > ae 60% 
i ere 75&10% 
CATCHERS, GRASS. 
Cerroll’s, No. C........ per doz. $4 25 
Wildermuth's, 
Dtiteb. +s vests 1 2 
| rae” $5.60 $5.75 $6.25 
SE dns ptvw.0 oh 4 5 6 
Per doz ..$6.75 $9.50 $10.00 
CHAIN AND CHAINS. 
Breast Chains. 
Doubleslack....... doz. pairs, $5 75 


With Slide... 
Without Slide 


Bright Ox Chats. 


5 
3 
2 
#-in. $7.25; j-in. $6.46 per 100 ibs. 





Cable Coil Chatn. | CLAWS, TACK. 
ON ss Bt th of | cost, wood bile..... ver des.6@Gle 
Per 100 Ibs. $10. ’ 
lech SIS . es = FO OS | Forged steel, wood hdle “ $0.80 
Per 100 Ibs. $6.00 $5.90 $5.75 ae... "q 1 0 
Inch.. ae ; 1 14 | Ss 30 
Per 100 Ibs. Steeesed - 85.55 $5.55 $5.65) : CLEANERS. 
Cable Log Chain. Drain. 
Advance 25c per 100 tbh. on Cable Iwan’s Adjustable............. 55% 
Coil. Iwan's Stationary...........@&b% 
Cow Tie Chains. Pot. 
American, 2 toggle......... .50&5% EE ea ee per doz. $0 55 
” toggle and snap... .50&5% | Side-Walk 
“ open and closed Steel abcd’ wodsnbews per doz. $3 25 
ring............50&5% NUE Ohi dccseites dhwcedebe () 
Halter Chains. 
American, new list............ 334% CLEAVERS 
Ch eons vie vce ese 60% | Family. 
Niagara, new list . ..40% | Griffin, Inch.. 6 
Brown's, oss . 40% Per doz. - $5.50 46.75 96.28 
Picture Chains. 0 per doz. 2 2 
Light Brass, 3 ft...... per doz. $0 65 i 
Heavy Brass, 3 ft Gentes “ 100 Ee ee 25% 
Pump Chain r 
Galvanized, per 100 Ibs........ $5 50 CLEVISES 
Safety Chain. ED Side matsttecdd oben va bic fb 
EES 60% 
Special Steel Loading Chain CLIPPERS 
SS + ts ee ee ee ee $1.90@4.75 
Per 100 Ibs. .... $16.00 $13.50 $12.50 
Stretcher Chains. CLIPS 
¢s-in. $8.50; §-in. $7.75 per 100 Ibs. | Axde......... ccc cceccccccces 65&5% 
Tie-Out Chains. Damper. 
Brown’s...........+se.....--7085% | Standard per doz. 65c 
Trace Chains. ee "I 38c 
Western Standard. Dietnehéns seen eens - 17 
| per pair 30c 
Saget “Bie CLOTH 
liga aise ae ‘ $8 | Bmery 
Ca. re z 38c| Star.. 50% 
Rite dics 400000 “ 4c} B.&A 50% 
7 3 Seecewesereone ‘ = Hardware W iro—tull rolls (100 ft. 8 
«ltt Fah 2 to 3 incl., Galv.—in full roll... 2 75 
Add 2c per pair for Hooks. a 
Add2c “ for Twist Link. ; and 5....... + : = 
oe mrs ae Ss By en : 3% 
Per 100 Ibs. . ..$6.50 $6.00 $5.50 Screen Wire. 
12 mesh, painted, per 100 sq. ft.. 1 35 
CHALK, CARPENTERS". 
Mita dind vip seedes« per gro. 75c COCKS AND FAUCETS. 
a OO ge eee ‘ 65c | Compression Plain Bibbs.. .60, 10&5% 
ee ee - 55c | Lever Bibb Cocks......... .60, 10&5% 
Common White School Compression Hose Bibbs . .50—10&5% 
eas CRG nc o-0.X0 a 8c | Telegraph Faucets (new list). .50--5% 
Racking Cocks (new list)...60, 10&5% 
CHARCOAL. Compression Lock C’ks(new list).70% 
i Bieiis win vos ew ecicss per bag 90c | Andrew's Brass Faucets..... 70% 
Angle Plug Faucets, per doz... .$0 85 
an CHECKS, DOOR 334% Milk Can Faucets, per doz. 2. 60-4. 20 
Serre | Petroleum Faucets... 7585% 
CHIMNEY TOPS. COLLARS, STOVE Pipe. 
, Inches.. 5 7 
Iwan's Volcano.. . 50% Plain Tin. per gro. $1.90 $2 “ $3.50 
CHISELS. Japanned Tin “ 3.00 3.00 4.26 
Box. Lacquered Brass“ 3.00 5.50 4.25 
Inches. . 10 12 14 . 
Round per doz.. ‘$2. 10 $2.25 $2.75 COMBS, CURRY. 
Flat wi . 2.85 3.60 4.20 Nos... 000 11 15 39 89 108 
- Doz..$.37 .60 1.90 .90 1.15 90 
St aati, 4 asim Nos... 299 320 390 532 620 1400 


-pertb. .12c 
Smaller size per dos. jdboot 
Socket, Framing and Pirmer. 

a a 75&10% 
Tanged, Firmer. 

With handles.. ‘ 
Choppers, See Cutters, Meat. 


CHUCKS, DRILL. 
Goodell’s, for Goodell’s Screw 
elia's per doz. $6 25 
Yankee Screw 


CHURNS 
Anti-Bent Wood, 
Gal 7 
"ga: 90 $4.60 “ s 
“ares 


Each. 
Belle, Barrel... acy Wie 
Common Dash, Gal. 4 5 


Per doz.. . $7.75 $8.50 $10 a 

Union, Gal. 7 
ae 4 ks ow os $3.65 $3.90 $4.75 
CLAMPS. 

Adjustable. 

er | 
Carpenters’. 

CS EE er 
Hose. 


Sherman’s, brass, }-in., per doz.. 42c 
Double, brass, }-in., 90c 
Saw Filers. 
Disston’s list, $30.00.. .. .80% 
Stearns’, No. 0, $3 50; ‘No. 1, 
$11.50; No. 3, $5.00 doz. 
oo No. 1, $6.00; No. 3 








| 


Per 
Doz.$1.05 .85 1.35 1.20 .75 1.40 


CORP ASSESS. 
Carpenters’... .. 60—10—10% 


Pencil—Faber's. . .per doz. $1.00 
COPPER—See Metals, 


COPPERS. 
Soldering 
jg 206 eee pertb 30c 
1} th .8le 2b an 
3 tb and larger.. “ Se 
J CORD. 
Picture 
White Wire (new list) ...... 85&10% 
Sash. 
Monarch Braided Flax ...per tb 


Silver Lake. white. 7-32 in. 
Silver Lake, white, 8-32in. “ 


Keystone..........8-32in. “ 2iec 
CORKSCREWS. 
Humason & Beckley....... 334% 
Walker's. ; 334% 
Ww illiamson’ s Regular... 40& 10% 
Willkiamson’s Forged Worm ....00% 
COTTERS, SPRING. 
All sizes—new list.......... .90&30% 


COUPLINGS, HOSE. 
Brass..... per doz. $ 
Brass Plated. hin ws 7, 85 


COVERS, WAGON—See Tcats. 


CRADLES, GRAIN. 
Morgan's Grapevine... . per doz.$22 75 
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CRA YONS—See Chalk. EMERY CLOTH —See Cloth. GREASE, AXLE. HANGERS. 
CROW BARS. EMERY TURKISH. Wood Boxes a ro Door. 7 
‘ Size . ..&lb. pkgs, $ kegs, kegs. py pares a per gro. 50 BMNSEN .ccccnccecseccoesecs 10 
inch or Wedge Point...... oS aad tb 3tc No Ww to | 150, r tb.. a 6c 4c Pree... ses kcbekabene 9 5 | RR gS aay. 70& 10°, 
pe ~ 
CUTTERS. Flour....... 5c = Be—SCs Se | «= Hub Lightning.............. 5 * —_: i ibe 60 
Glass. POM ai sed calgenae oh annem 67 Ofid's Best............4.... 50 
Rah De cosbisic ee ENAMEL, IRON. Wood Pails. Wagner's Adjustable - 70810 
Smith & Hemenway Co........ 50% | Nubian, }-pt.cans......per doz. 165] Frazer's, 15 tb. 80c; 25 tb. $1.30 each.) Warehouse................... 60 
Wood wuied 4256. 6s tie ccanen WPS T PONIES coon conse $ c8%n ede 1 25 a2 ee: 15 th. 55c: 25 Ib. | Conductor P 
Meat. x : each. a eS els awe oaila 70&10 
Enterprise, Nos. 5, 10, 12, 22, EXTRACTORS, PIG. Tie Cane, Iwan’s Perfection.............50' 
SRE nso) cc os e'cnehacne 25% | See Forceps, Pig. hamellene Graphite. Eave Trough. 
: ss) Serre $9 50 | Have 4 rong 
No. 202. list, $1.50 ea...... . .40&74% EYES 31D. ger genes 25 00| Baker’s............. per gro. $2 35 
Pipe. J MD cre 8 5 2 ayn imam aaa aaa Des. 555 oo ie 6 aa eaie 20° 
Stanwoods.No.... 1 3 | Bright Wire Screw—See Goods, B. W. aa ed ack 433 8 Seg “9 WER onc case ceteckwuneste. 334 
III ee $0.85 $1.50 $4.00) Drifting Pick.............. 60, 10&5% GRIDDLES. | ester Dicie 
Slaw and Crout. Hooks and— POOP UOURS 0:'s'. 6 tas 0g Head y-am Sete 1. AGMNO is 6s daa a crater per set, $3 75 
3-knife Crout........ per dos. $9 75} Brass................0000- 50& 10% Ives’ Improved...... “ 95 
COOMA MIOR,. 2. csi e > Fs RE Rs bin hen i shpkavrernal 70% __ GRINDSTONES 5 ashe Mental Tae 6 
2-knife Slaw......... - 2% Family. Rereg = eee TES 
INE Sissies, bade “ 77%§| FASTENERS, STORM SASH. | Inches............ 7 0 1 even. ~ 
Naar or Pa SL werreree 8690 0.8) 2? So 
DAMPERS, STOVE PIPE. ren koi Per ¢ a ng antl is is iva eed %o 
: MSIDIC...- 6+. eevee Oe WE. oak awe $20 00@$2!1 00 
ste Cee rceeseesceseses weer FAUCETS—See Cocks. Mert. HASPS. 
Coecoreesrceseeeeeeses 0 earing........ 1 2 8 . 
_DIRS AND STOCKS FILES AND RASPS. —_|_ Each.............. 9.6. 3.00 3.8] run gin tc 
0% Delta.. rte a . .70&10% | Common Bearing ..... 1 ae 38 i 
tine 4 pe acres sx fe: "* gaagg Kearney & Poot. 5038 psd ghee 75&10% Each..............$3.00 2.80 2.65 HATCHETS. 
FLUE STOPPERS—See Stoppers. GUN WADS inars 50-108&5°, 
DIGGERS (See Ammunition.) eee eee eee eee eee ee (i 
P Hole ?ORCEPS, PIG. Cast Claw....... per doz. $1 20% 1 45 
‘ost FOR! . Pi 
Aetie doz. $9 25 HAFTS, AWL. Cast Shingling.... * 9 9%5@1 2 
A RE at - an 9 00 Superior eoeeserrresere per doz. $4 75 | Brad. Germantown..........+-+ eee -40% 
Eureka) ~~ 7 gg} Whisson’s Imp........ “ 5% ane veeeeeseeees per doz. $0 19 | Plumbs Boe oad Red chentane hil 335&5% 
Hercules...........+ “ 10 25 FORKS. Common............ . 22 | 
Iwan’s Split Handle.. “ 7 50) ny, 4 54 sk the Patent, plain top..... “ 47 | BAY SNIVES. 
Iwan’s Perfection.... “ 9 00 Sthnatreteaetaaaiatiaia: etait oe Patent, leather top... “ 52 | See Knives. 
Iwan's Hercules pattern “ 10 00} Barley. A Sewing. 
De, SE “a 17 00 hig We List.... gh cert Common...........- * 22 | HAY RACK BRACKETS. 
See also A eee H » Stings, Der GOg.......- PR Eo ic Sela ot be Xs 
Dividers, ian sx. ben Coal, Coke, Cottonseed............ 30% a # | | Wenzleman's No. 1..... per doz. $9 00 
Hay. HALTERS. Wenzleman’s No. 2..... 9 00 
DOOR CHECKS—See Door. Eee eee fk) ee Ee per doz. $1 so | 
DOORS, SCREEN. Br: Rea Pik asus cas ov ileaee 60&5% | Sisal Rope............ : 1 85 | HINGES. 
B ~ mes painted...per doz. . 93 Br Ne a aia atta 60&10% | Web..........cc0e0ee "7 2 00 | Blind 
4-panel, painted.. * at MINES O35. cents pesesaae 65&5% | Leather, rope tie....... ° 8 50 1? : 
hh on 3-panel, natural pine, ¥ WE ade. dit oa caw Kaw e 30% | Leather, leather tie..... “ 11 50 eee 9 Gute +++ per doz. no 
AGF 0 on sesso cane _ ae Naan. tie HAMMERS, HANDLED. Shepherd's Noiseless, for Wood 
DOOR HANGERS—See Hangers. | 4 "| ggg, | Blacksmiths’ Hand. Casing............ per doz $1 06 
a a TT aE apae SE ° ns dihetis UES s Cue ened B0K5% | Cate. 
abe marge sees owes ltt wees NE Fidins 05553 srer dtl ange ae ay eoasy | Clark’s............0 1 ge 
Blacksmith's Twist.............. Scio Reeds ow s<s wees one aol oe and es a Hgs & Ltch. . doz. $2.50 2.90 4.00 
Breast. Spading. RRR tees ate 40&10% | Hinges only... “ 1. 2.20 
Fray’s No.9........... each, $1 75 FRAMES. Machinists’. Latches only. “ 0 .% 
Millers Falls No. 12..... rs 2 10 Hack S Plumbs........... PRP SS 60&5% Knuckle........ per doz prs. $6 00 
Hand. ee per doz. $5 75 Nail. Leed’s..+..-++-+ ” ects 675 
G jell's Automatic. Jenning’s adj REE 7 : . cine Gils ececcccece ie — Superior eeeesess prs. 9 3 
es 01 03 3 20 Rieeateéeccstedt, 1) eh eee eee Pree: Spring. 
Perdez.. $7.75 $12 50 $12.50 $11.00 +e RO eke TRS smi 1 ETS LT PRET PET IE Peet 
Goodell’s Single Geas. per doz. 15 75 FREEZERS, ICE CREAM. fin se ee 2: Cleniesiiid bids oe ued one 
Millers’Falls “ “12% P ARR a 40&12 Columbia Dbl. Acting.. * geanensce 
“ ” # Double “ “ 15 5 — eae 2 he ge ie aT dak UE OE RR IOUT iG 25% 
Reciprocating. Each...$1.10 1.90 1.50 1.80 2.90} Cast................ per doz. $0 75| Ideal Detachable. per gro. $11 
ell’s per doz. 16 50 PE pa ee o 2@: 2 OF per dos. 99 3% - sae geen Or Ff 
Goodell’s......00000. pS PENS “2. 95 3.80 4.50 5.20) “Att srom..........4.- . ew CR cccsccaces per gro 
Bit Steck. White Mountain Pol’d Iron, Hickory hal OT, CIID Se ivnas sc cvinwses gue es 20% 
Standard List . . 0&5% @00% @10 20 qt., New Platform.. - each, $19 10 + nado ee a : “y Wrought Iron 
5 at. “ 22 60! Per doz. -.$0.70 .80 1.00| New Lists - 
25 qt.,Sampson Power, “ 43 50 
DRIVERS, SCREW, 40 < “ ae 58 25 Magazine. ida ah itus-6 hha per doz. 4 75| fcKinney 
TE eee eo 65&10% EEE EPRINTS TIRES Oa > 3 25 HAMMERS, HEAVY. Light Strap Hinges.. ° -0% 
| I epee ere 0 Heavy Strap Hinges........... 65% 
Champion............. n+ + + 40810% GAUGES. Heavy Hammers and Sledges. Light T Hinges..,.........+.. 55% 
Champion Pattern ‘ . -10% PGE BM. 00040) aban 80&5% Heavy T Hinges.............. 45%; 
Clark's Interchangeable . 30% ae “7 ag i tbs. and over..........- -.80&10% | Extra Heavy T Hinges......... 60% 
beoes caatowebecocdeeu ree ream asons . 
Reed's Lightning. “ins Fairmont.. ...-per doz. $$ 75| Single and Double Face..... .808&5% | Screw Hook and etna” 
Goodell’s Spiral. . . 80, 10, 5&24% | Marking, Mortise, etc heasee + on HANDLE 6 to 12 in.. “per 100 ths. $3 75 
Yankee Ratchet ............... | Ps to ei eae 50& 10% DLES. 14 to 20 in.. 3 65 
“ Ss iral 508&10%, Saw Auger. 22 to 36 in. Ks 0 Hs ;40 
Smith & H ” a. o Wire Common Assorted.. - per doz. $0 38 
emenway Co........ ire. m 2% Peck’ s Adjustable... 9 10 Screw Hook and Eye. 
Diasten's. ; ves’ Adjustable..... per set, 1 Mes taas sce sexs per 100 ths. $6 75 
EAVES TROUGH, GALVANIZED. GIMLETS. AO. .cecccceccenseereeeesenees 60% | fin.. mnegioce 7 75 
Terms, 2% for cash. Factery ship- Discount 35@40% Chery. T. Firmer, Assorted _— phe: af 
ments generally delivered. eee eee een eee eer enna 3c: rge, per p wm HOES 
See also conductor pipe and elbows. GLASS, WINDOW — Soeees Eeaas: /Reserse, | 
pms eet A ade ce ceess sctusvael I% 
Single....... he ehepdas veh 90&20% Pee shows Panged, Firmer, As- | Pn er —? 
BOG BEATERS—Hoe Bante, § | Doubled os +0005 v0 +» 90825% | ‘sorted, 20¢; Large, 88¢ per doz. MOON clue isis. Sckskgauied 70% 
ELBOWS. Applewood, Socket, Firmer, As-| Hazel............... per doz. $5 00 
Adjustable Stove. GLASSES, LEVEL. eal ‘peuple oer ty Ladies’ and Boys’.............75% 
De i og cae teehee 
Smooth és ae ee GLUE. Drift ng Pick... -.. 0000... 508 10% Planter See oS Baie ts 
per mh 1.80 2.00 2.65 Bulk. File, assorted, 13c; Large, 16c per doz.) Weed ............. ; abs Pe " . 18815 % 
; ; B Amber...........-...perlb. 12 ¢| Hammer. 
Pres Conductor. P| RR ee “ 15¢| Adze Eye........... per doz. $0 40 HOLLOW WARE—See Ware. 
Diacount....sccscoccssoves 75&10% | HS, Amber.......0-.0- “  16§c| Blacksmiths’ . “ 0c@ HOOKS. 
Corrilgated Stove. Liquid. Machinists’.........- ; 45c @70c 
Inches........... 5 6 7 | Army & Navy......ceseeceee- saad (peep nay ; | And Eyes ‘ian 
Smooth, per doz. #8. 85 $1.00 $1.50} Le Page’s— ay and Manure Fork... ee NG sia k 0 iis bua Rae 10% 
Pol'd, ee” at) ae eer 319% | Hoe ond Rake. o..+++++0+0 000+ PER] SHOO--088 5 Spee one ve oesaed wg 
Plan’d, - “ | 2.15 2.65 3.40 Bey, RE I ae 334% ere esecece eee -per doz. $0 75 —_— sooce ereeeececes per gro. $1 00 
—e j : ° RE HP vcctedivecvineevees? 25% s mae eres eae ag 
nenes mipsnrted. . os vcstense = 37 Pence ceedececcevoccens 
Smooth, per doz..$0.00 $0.65° $0.95 Goons. RRR Bette “ Slee. 
++ 1.40 1.70 2.30 | Bright Wive....0...+.ceeeceee++-VO% | Shovel and Spadé....scssses sees 333% | See Stops, Bench, 
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Box. Standard. 
Inch. 6 8 w Nos....... 1 2 |3nBricks wir omens ema | NAIL PULLERS. 
Per doz.....- $1.35 1.65 1.75 2.30 E se eeeeceesses sper crate, 42c | See Pullers. 
0&10”, ; ach... $0.60 1.00 NAIL SETS 
at Humason & Beckley’. pe den. $2 50) Wilcox. MACHINES. See Sets. 
. 60 Bush. . fest. jae : . . 4 Boring. Without With | — NETTING, POULTRY. 
~ De as ee ' Augers Augers vanized beforeweavi 
: _ $7 00 ge eaving wer 
b& 10 oun Axe Handle. per doz. $7 KETTLES ae oi --perdoz, 300 4 40 oy ag after weaving.. aOR 
4 Inch...... Pig es |. ocguaeeea” 15% | Leather Riveting. wreltadyth igh? ky: - - 058:6% 
:.. Per 100. ..$7.60-8.10 9.75 11.50 12.60 | €8 12. M08B% | Chicago, Pomeroy....per doz. 00 NIPPERS. 
10°; Clothes Rdess. PPET.----- ee eee eee eee pertb.,27¢| fF 2 End Cutting. 
i. pines eae SS, ene: ? 2 00 | Stubb's Pattern. Inch 
Gavenised.......- 7 Ua: sé j0-.cctas.cpo tae By) Handy. = 200) Perdozen...... +2... bo 4.25 
$255 Coat and Hat ; KNIVES. fon fener...“ 730 End and Diagonal Cutting. 
. 20 Cast Iron... . per gro. 72c@$1 50) Boe: Toppi Washing Swedish Side................- 
33} Gem Wire.......-.+0-++++e00> o Clyde, sien Seimiter Blade, doz. & 8s ( - | Utica Drop Porge & Tool Co.. ion 
Conde. es 0 Gein... .. ss sce) || Mayetens...........- per doz. 54 00 | Hoof. 
pre 8 Set 25% California iii oo%4 6 ce wenee eae Mayetone.. i252 ..+. 3 54.00! Heller 
$3 75 Wosllieh ce Kae ry tag WO. Mtethi ses vince “ 00! ve B sr eeseesresservocens 40& 10% 
2 Sa __Wivadites ser eneneres ce ots Corn ‘eet, « Se) *---- basarevesToend 55&5% 
30 Common, unpolished, per dos. $1 80] Diston'a 2.2.0.0 2 MAIL BOXES. as ore 
40 Pre: GCleees 2 65 is: 3 25 Barle's... as. ee wi 3 00 See Boxes. ee — Ws 4... per doz. $3 90 
0&5 9 . oodford........... 3 2 251. . trees te 3 66 
fo See Goods, Bright Wire. Drewi arpenters’ | Mystic.. “ 
Grass. ® rater a Fibre Head, Small....per doz. $5 00 | or: naa 3 O 
Common. Nos..... 2 3 1 Adjectabio. eecesesosceveses®@ .170% . > Metium. “ 5 75 NUTS, HOT PRESSED 
40% Por QB: cine. ncovd $1.50 1.60 1.70] Raven's Carpenters rneseeeee 15% ‘ Large... “ 7 00 | Square Blank 
Cotbitincicciticas out dea: 3 a ” rpenters’..........10% | Round Hickory...... “ 2 25 ni 5 i 
Little Giant......... “ 2 75 4 andle............ -25&5% we Lignumvitz2.. . “ 400 _b 43 + it. she be 4 
a : Hay. Square Hickory 2 25 ware " 
ammocr. . Poe at ee ee oe ee! 
ee Won aiiie ss ee ey a Sickle Edge. . -doz. $1050; “  Lignumvite... “ 4 50 et Be "% fe de de be 
“7 4 Wich teaiiih.uc: . n, Sickle Edge... . . Tinners’ . | Ror $f. & Tte 
Rae ge lanes PD Mies. ewer eves “ 800| Applewood o ~ boxes add fc per Ib. 
@i 2» Lambrequin, or Drapery, per gro. .2Ic Iwan’s, Sickle E a pplewood.......... 1 70 | above oe 
Picture...... 50% @50& 10% J cKle dge.. see 9 50 Hickory eoseeccescocres > . 00@1 50 | 
107% Paes ete 708124 % Iwan’s, Impv’d Serrated. “ 1000| Hickory Sheet Iron... 1 50 | OILERS. 
$857, Sonat site sates ttact athe - wow Holt’sGenuine. “ 6 50 | ¢ ‘hase Pattern. 
: tning Pattern....... “ 600 MATS | Brass and Copper.. 60% 
Butts, ..o0.00his Saseute de , | cl 3 : 
"(See Goods, Brigh Wir - 8085 % Wadsworth’s Sp’r Point.. “ 8 50 Door / i Ri Ene «a htekatec oe 64 0% 
sont tien . Bright Wire.) Hedge. National Rigid......... . .50, 10&5% | Engineers’. 
pring .....-....-+--per tb. Bic » = per doz. $6 00 Acme Steel Flexible.......... 334% PRN Gace DG s haeciersien Smad 55% 
; HOOPS, TUB. Disston’s............ 875] ae Tin... ......per doz. $2 00@$2 25 
ie Elastic .. . per case of 2doz.... $1 50 | Mincing. Noi Sienna ee =e y oe 
Co = ‘Spite oS 3 50 | Din anée «cade per doz. $0 58 
9 00 HOSE, GARDEN. eo es - = No. 1 Asbestos Toasters, or | Copper Plated Stel. “100 
ty Sshester 4.Blade a ‘2 ———— Stove Mists, Malleable Iron.......... .60, 10&5% 
sae 3 ply- ? guar. press 55 Ibs. 7c} Streeter, 6-Blade..... * 200| No. 2 Asbestos feted with Be re pre eennnses ees Som 
rane E re 75“ Shc | Putty. ER Re oes .per doz. 60 
s, 9c Poca St S| oom. or agin MATTOCKS. Box rary cae 
-65% Conte ii “i . = "7 os Pr ran RENE a o 1 40@1 75 — .. .--66&10% | Inches......... 0 2 
) ) i % . c ‘raping. tech 64 ne eae ee & F ...-0% Flat per. en. $2.85 3.60 
$1 065 High =e 200 “ 12k | Beech Handle........... 75@1 00 MAULS Round....  “ ‘s 
COTTON COV. RUBBER HOSE. Lander’s..........++++ 5 25@6 00 loon, Ios. sees ~. 10 13 16 18 | Cam Ae ee Se 
High Grade-?”-guar. press. 400 tbs. 11 er doz. 00 4.50 5.25 5.60 Delmonico ...... d 
4 =. Special “ “ “ 300 “ : eww, KNOBS Wood face, Ibs asaee 10 12 14 Never Slip.. 2 tea yy $1 — 
’ loner. “ “300 “ the Mineral per des. 90 90 Weed Chee, loess beds $5.00 5.50 6.00 | Crate. 
eeeeeeaerteenee pers y 
HUSKERS. ae V. & B.......... oe 
= Boss — pr eee a $8 Lake Super’r & Oregon Pat. 75&10% OUTFITS, COBBLING. . 
$75 ee = a free. m3 ga 2. - 2 caninenne MEASURES. eee. bile cued per doz. 11 @ 
7 b | Economy..........+.-- Ps 
9 & Woes. Misctbs L PP Pp K_ | Common Long. LPs 1 pk. bu. Family.. BW ca cate <6 4 4 
Per gros $8. 40 6,006.00 10.50 Per ft. Se @14c Galvanized, per doz. 25 3.00 3.865) a 
ion Ho maki Said i Pr chanlir 6d cdeiends 660s > 64 ee Japanned. . 1.75 2.45 3.15 PADLOCKS. 
5% Per gro..-..++--.-.08.50 9.00 24.50] _ Per ft.. dc MICA Champion.s-sss-s =>: + +++ TSRB% 
Nos...... Step. 20% ean seven 
aon Per de... “i 215.85 1.45] common, per ft. . The Second Quality... ce Tae pir nde at MSOs 
" Brinkerhoff's ‘45! Common, with Shelf, add 10c. si Raed s/o ey ~ ea . 
30°, Per gro $14 40 Keystone.. . ..15c MILLS, COFFEE. Cres PAILS 
POT GTO. +e seen eee rere eeeees ream. 
$8 00 Clark's Triuraph, per ft. Lena ee es BBC Parkers coeeeee . 25% 14-qt , without gauge, per doz. $2 50 
20% Man venaeeiis 1 63 200 400 LANTERNS. MIMO esses ee cer sence M-18A% | 2-qt.. , . 3 00 
Per doz...... $0.40 .75 .75 1.75 Bull’s Eye Police. Arcade. . . .40-124&24% s _— with gauge.... - 358 
OS.......... 2003 40s 9 4s| 3-in. Flash Light... .per doz. $6 00 MITRE BOXES. “0. i 
i Per doz...... $0.85 .60 1.251.25| 2#-in. Regular....... 490 | See Boxes . qt., Galvanized, per 100... .$13 00 
Nos a AB F 3 -in. Regular “ ; 50 ; MOPS hone ‘ owes BOD 
were p Se 16 
00% Per doz...... $3.00 $4.25 $2.50 | Tubular. eT ee per doz. $3 15 16-qt., “ ° 17 4 
65% Buhl. . Ne i Handled Cotton 10-qt.,IC Tin.....  * 10 25 
/ IRO . net prices. 1 “ “ 
55% N. LEADERS, CATTLE Pounds....... 3 :. 2 — Set dete’ Xe . i 
45%, See Metals.— First column Nos esr . . Per dozen....$2.00 2.35 2.65 3.25| 10-at IX "oe . = . 
ao ff inte Per dot...222/11! 9085-70 2.75 MOWERS, LAWN. | Wate Sees. sees 18 
Curling LEATHER, LACE Gladiator—B. B. oan” - 17 0 
2 75 Keeereeeeeseeraede. per doz, $0 40| Cut...........eeceeeseeeenaes EE ~~ n-ngenpcoameti ge, 7, aay] Galva. ats 4 18 1B 
: ) lest nipsh-sncnseshae Wide io ee REC eg «00 0:2 Snninses -50 7.25 8.00| Per doz..... $3.75 4.00 4.75 5. 
3,40 Sal he esate . 58] Ex. Quality. ....... per sq. ft., 27 | Kine Unsversal—B. B. | Wate os 
plinveri: A <M aN vi 100 LEATHERS, PUMP. — en: et 5.25 5.75 6.00 Galvanized... ts. : 10 12 14 
inking... “ CHES... 2. eae 14 «16 18 | POT GOB... ccceces 1.95 2.20 2. 
6 75 Pent 70| Valve and gee wae weeeeeees 10% | Big Giant......... 3.50 3.90 4.25) Wood. ” 
775 Wood Bench . Little Giant . 2.50 2.65 2.75) Cable, 2-Hoop........ per doz. $1 70 
. -20&5% | Stove Cover Cable, 3-H 
Sad 0 + Philadelphia. OOP.<cecces 1 90 
. ed 
Charcoal... Satie IS per doz.$11-00 sraeet....-. per gro. 1 = ~ ne -aannie E, 60, bred Cedar, 3 Hoo Basses 2 85 
mn 2i). aoe we es i, St % bcos ™ 
Common, rackel plated 100%». 450) Alaska, Coppered 400| Style E, itigh \ Wheel... . .60, 1U810% > Aeneas ° 1s 
10% Chinese Notes: -Ber doz. 7 40 Transom. Nickeled. “ 500; Drexels.. 3 % | Dripping ANS enn%, 
uw eeeereeeeeereee eccce 
ad Laundry No. 1 1. : 5 i re — PE cacr cr vcav wud Net Pee FR on 
ts. Pott’s, 2 eee eee NAILS ommon ..... 10% 
ag a $0 J. , Enterprise, per set 93 | Chalk. “LINES. OS Se er rates, $2 50 Poca wdy eae ee ge ee bad ¢ 
10% No. 50 T. > é 7 Twisted in 20-ft. haatin. Cut Irom......+.-02++++++-++- 200) Paxton, 
4% No.55T “* “ 96| Nos 6 7 8 9 | Wie | Nos... 1 =. 
15% No. 50, Bless & Drake “ 93 Gross. . .$1. ‘0 200 225 250 300| Small Lots................. $2 40) Per doz.... $4.75 5.75 6.50 7.50 
re “ “ 09 Ewisted | in 50-ft. balls. : Carload Lots................ 2 35] weveringa 40 4.50 } sang &3 
ilors’ Sad..... perth. §)| Nos....-.-..-- a Cement Coated.............. 2 30 very, NO. s . . per doz. $8.00 
Tailors’ Geese......... Pers Per doz....... "abe 3c B35c 41c | Horse Shoe idee PAPER 
Tgere a Braided in 20-ft. hanks wena ssaesg, | Puildine . 
Duck Nest.... aE 1 2 §, G2 eo ue it oreae er per 100 tbs. $1 25 
0% Deen Duck Nest Pe; ad % = Per doz.. .22c We Bile 85c rg -.. 30%! Tarved........... ni 1 35 
0% tS ci sake eos veach.... : 00 Mansons’, in 100-ft. hanks. . -doz. 80c Pa egy - ey a Felt... ..... < 1 65 
44 Clothes. DE «iseweed hens ease oe pone ©. 20, Red Rosin.. nan roll 40 
Cie 5... pened: Eemiossccsa ss ecebece'nnss. No. 30, Red Rosin.. ° 55 
a 0 eed ae. 
5% eran. . 


thine ee 
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Bay State.......... per dos. $13 00 

Turntable........... ¥ 0 00 

White Mountain..... ” 5 00 

RS “ 7 00 
Potato. 

Goodsell’s Saratoga, 10} in., doz. 6 50 

Goodsell'’s Saratoga, 5 in., doz. 5 50 


PICKS. 
Mind Dye Giiis ccrcckecousvotan 70% 
Drifting and Poll Picks..........70% 
Plumbs, Railroad.....cccsescsees 70% 
PNisincdsicvsnes ve awueese 70% 
PINCERS, 
ae cast — 
Inches. . 8 
Per doz..... * $2°00 2.60 2.98 375 
Blacksmiths’... ....cesseeeees++40% 
FEGHAG'S.. cc cccccoccccccccsctesctea 
PINS. 
Clothes. 
Common.... -per box of Sigro 90 52 
Hoyt’s....+ 31 
fee anasy - F = 
Picket. 
Fluted, 15-in.........per doz. $0 70 
Fluted,.21-in,,....... ™ 1 60 
Spiral...... séneeuile as 190 
PIPE. 
Cond: 
Gal. Steel Charcoal 
L. C. L. to Dealers:-— 
Bastern ...... 70&10% . . .508&10&24$% 
Pittsburgh. .75&10&5%......... 60% 
Central....... 75&10%...... -- 0% 
Northwestern. .75&7}%..........60% 
Western..... 70&124% .... .50&125% 
Tennessee 70&10% ..... 50&124% 
Southern......... TOW escce 50&124% 
Southwestern ....70%.......50&5% 


Terms 60 days; 2% Cash 10 days. 
Factory shipments generally delivered. 


Lead. 
epee Gin eeece wet per fb. Tic 
SM icvtapectsioes Tic 
Stove 
Acme—Inches.... 5 6 7 
Smooth, per jt... 8c 4c 0%c 
Planished, “ Ze Bc Ze 
Peerless—Smooth, 7ic 8c 9c 
Polished........144¢ 16§¢ 8c 
Planished....... 2c Ble asic 
Made-up—Inches.. 5 6 7 
Smooth......... Tie 8c te 
7 to 6 in. Smooth Tapers, pr ys 
6 in. Smooth T’s. 
7 to 6 in. Planished Tapers Sinila we 45c 
Yale Patent Lock Pipe—Stove. 
” 6 7 7*tod” 
Blue Steel: ——Cents———_ 
Battle Axe Blue... 7 7t 9 103 


Can’t Slip “ ..7) 8& 10 
Peerless oe ee 
Duplex ai +10 1l 618) 4 
Yale, Rus. Fin. . 1 17 «18 
Duplex Planished. ~ 310 87 8B 
Galvano,Gal......15 16 17 18 
If wanted made up, add per joint 


ed mae lc; riveted, 1jc. Crating 
e-up pipe extra. 


Wrought Iron Gas Pipe. 
4@}-in., black........diseount, 60% 
#@}-in., black........ “ 00,10&5% 
fin. to 6-in., black... “al 10% 
7-in. to 12-in., black... “ 623% 
4@H-in., galvanized...; “ 2% 
#£@}-in., galvanized.... “ 50% 
f-in. to 6in.,galvan’d “ 574% 
7-in. to 12-in., galvan’d 45 
PLANES. 

Sargent Iron Bench.............00% 
Stanley Iron Bench ...... os '% 
PLATES, TIN. 

See Metals in Column 1. 
PLIERS. 
Button’s—Ins.. 4 8 10 


Per doz..... $2.75 2.35 4.15 5.15 
Button’s Pattern. 
Inches...... 


4. 6 8- 10 
Per doz..... $2.25 2.75 3.26 4.25 


Lodi,.. 
End ond Diagonal Cutting 
Genbdiets DGS, sis ducctdcs 0 ent Hag 
Utica Drop Forge & Tool Co... .50% 
Fencing. 
Farmers’ Choice.... 


Flat and Round Nose. 
Bernard’s........ 
German.....-9... 


- per doz. it 
8 25 





PRINS. cccccoccccesseccase és 


Per doz..... $3 





Ténners’. 


WL gadis cacckedace . each, 5}c 
PLUMBS AND LEVELS 
Qe sd iesis sce ese 60&10& 10% 
CESS Wintec ots cas acne ected 40% 
OE MOD pS bi cexkoe.c 40 o% vee -25% 
Davis’ Inclinometer............. 15% 
POINTS 


Drive Well Points.. 
POKERS, ‘STOVE. 
Wr't Steel, str’t or bent, per doz. $0 55 
Wr't Steel, wood hand’ls “ 80 
Nickel Plated, coil hand’ls “ 65 
POKES, ANIMAL. 
Cracker Jack, wr’t steel, per doz. $4 50 


. 585% 


POLISH. 
Metal. 
Pride of the Bar............ $1 60 
‘utz Cream, 
Re <OReee 6: hoe 
Per doz. ....... $0.80 1.10 1.65 
RP | 2 3 
Per doz..$2.75 4.50 7.50 12.50 
White Silk, half pints, per doz, $2 00 
White Silk, 6-oz. cans, per doz. 1 00 
Wondershine, 
i. ae 1-6 1 2 
Per doz. $0.70 1.35 2.25 3.00 


George William Hoffman 
U. S. Metal Polish Paste, 3-oz 


boxes, per doz , 50c; pergro 4 55 
$-Ib. boxes.......... perdoz 120 
Dis POETS cies 66s ees " 2 25 
U. S. Liquid, 8oz cans, per 

dos , $1.26......... per gro 12 00 
Barkeepers' Friend Metal Pol- 

sted dihbah iatas Warm perdoz 1 75 

AN ai etna athe ik waht per gro 18 00 

Shoe. 
ALB SR per doz..... 36c @50c 
Ph eae be renaed 
5 Ae “  55c@$1 75 
Imperial....... per gro..... 5 


Stove. 
Black Eagle, 1-tb. cans, pr gr, $15 00 
Black Silk— 


Paste, 5-oz. cans... .per doz. 75 
“oe 1 


Paste, }-tb. cans.... 05 
Liquid, }-pt.cans... “ 1 05 
Liquid, 6-oz. cans... = 75 
Steel Range Gloss.... “ 1 25 
Blackene, 1-fb. cans...per gro. 13 00 
Blaekene, 1-tb. cans... per gro. 13 00 
Black Jack, }-tb.cans. “ 9 25 
Dixen’s Card.ofIron. “* 5 75 
Niekel Plate...... ee 450 
POPPERS, CORN. 

Round er Square, 1-qt. per doz. $1 05 
Square, li-qt.......... 115 
Square, 2-qt........... as 1 35 
BARE cc oe te nvnes edad = 3 75 


POTS, FIRE. 

WMG wits vhewtcaeeres each, $3 

Clayton & Lambert’s,each,$4 _: 

ee GI no kc kccceevcnres each, 

DON vive sc can ebeee each,$6 75@8 
POWDER. 

, See Ammunition. 
PRESSES, FRUIT AND JELLY. 


85 
25 
6 25 
8 50 


Enterprise Manufacturing Co..... ae 
Ea tS ae per doz. $1 85 
PRIMERS 
PRUNERS. 

Dissten’s Pole.........per doz. $6 50 
Henry’s Improved. . “ 75&10% 
Water’s Improved..... “ 80% 
PULLERS. 

Cerk. 
NE fin gc vn'sbhikt ect es each, $3 10 
P Dic we ectidicéaawhe 3 1 40 
Quick and Easy........ - 270 
Nail, ra 
Ms kas a cds'ee'ee a doz. 10 
Giant Pattern P ih 6 00 
, RS vee ag 9 60 
Ti Ronséshatnd ” 40 
PULLEYS. 
Awning—Jap’d.......... pence 
COM I. hivikec 6s von tvcak 50&10% 
Hay Fork. 
Iron hone per doz. $1 75 
Wood Wheel, 6-in.... 17 
Wood Wheel, 6-in., pass knot, 
itibversdtiaab~ s< doz, 216 
Het House—Jap’d . -60&10% 
Serew—Jap’d.. ...0% 
Side—Fan’'d.....00 eee eeees 50&10% 
Sash. 


eeeeeet Peeeseeee 








Ks 058 : ee 2 3.4 

ee $1.00 1.15 1.30 1.70 
Spray. 

pS Re per doz.$14 50 

Cyclone, tin......... ng 3 40 

Cyclone, copper...... S 6 75 

PRAT Ey eS © 9 00 

Little Giant......... each,... 2 25 

PUNCHES. 
Conductors’ 

OD BRA Satis per doz $2 25 
MED, 06 ¢ > 6a Ge aah Oe per Ib 19 
Saddlers’ . 

Common per doz 60c@70c 

| AR 7 72c @84c 

PUTTY. 
In Bladders. 
Strictly pure...... per 100 tbs. 2 35 
RAIL. 
Barn Door. 

Matchless, l-in...........000+ ?c 

Matchless, 1}-in.........2-008 sic 

ES ree er 4c 
Sliding Door. 

Painted steel........... per ft. 4tc 

Bronzed wrought iron...per ft. 8ic 

RAKES. 
Coal or Wood......... per doz. $5 20 
Garden. 

SN EPO E Eee ee 10% 

NE OR. oo ns ctiecees see siine 70% 

Malleable iron, heavy....... 60&10% 
Hay 

NS S54 a2 Wee De $1 50@$2 00 
Lawn—Wood 

RRR Serer per doz. $3 00 

Automatic........... + 5 25 

Lawn Queen......... Hy 2 75 

Jumbo, 36 teeth...... ” 5 35 

RASPS—See Files 
RAZORS. 
ne eta cn cee inwn 50% 
Oc ckwe ocovake ky auiea ni 50% 
MT CO 605 ost onde op ouaeees 2% 
REGISTERS. 


List December 5, 1904. 


Black and White Japanned, R 

and Border ... J Pie isle Se 701 10% 
PD sv acenweskeusu 75&10% 

RINGS. 

Bull. . me 
COPPEF..cccccceccccees in 
ogee Sere ee $110 $1 40 
Rea’s Improved Self- 

Piercing copper, pr doz 2 00 aa 
Steel, per doz.........- 85 95 
Nickel plated.........- SH | asa 

and Ringers—Hog. 

Blair's Rings........ per doz. $0 58 
Blair's Ringers....... gs 75 
Brown’s Rings....... 50 
Brown's Ringers..... ss 80 
Champion Ringers se 1 60 
Hill's Ringers........ oe 70 
Hill’s Ring, boxes sd 47 
Major Rings......... . 60 
Perfect Ringers...... ‘5 95 
Wolverine Rings..... . 14 
Wolverine Ringers.... “ 80 

Fruit Jar. 

Serer er per fb...... 30c 

Split, round per doz. $0 17 

Split, square......... A! 32 

Ball, round.........- 7 32 
RIVETS. 

and Burrs. 

Copper Belt........ccsseesses 40% 
Coppered Iron.........- 60& 10&5% 
mg gpemetl .... -60&10% 

Se Saye Sper tb. $0 10 

‘Stoued Clinch per dez_40c@45c 

Tubular 
Nos 1 and 2 assorted sizes, doz, 45c 

RIVET SETS 

See Sets. 

ROPE. 

Cotten. 


3, 5-16 in. Com on reels. -per tb. ll}c 
4, 5-16 in Com. in ceils. . 2c 


3, 5-16 Imperial in coils.. “  21c 
isal. 
Ist Quality ........s.cesceress 2c 
Hardware Grade, rates, per tb...10 c 
Pure Manila. 


So) re per fb. 
Hardware Grade, rates... “ 

























































































eee eee eeeeeee 


SOGNas kan 6d 0s ces wedibvouess oesecce 
SASH WEIGHTS. 
See Weights. 
SAWS. 
Back. 

PO POE Te eee 2% 

Jackson’s..... . 35% 
Butchers’. 

eg PE Serre a -..0% 
Circular. 

Disstan's... oc cccoccdscvcccesee 

ES RS ey ear 50&10% 
Compass. 

Common....... per doz $1 35@1 60 

TNS oo. b bcc secbvccouxnt 
Cross-Cut 

EOE Bic cd wacendben sda ewes 45% 
Dehorning 

ae ee ee per doz. $5 75 
Hack. 

SNE. Santedeb ones cvasbed 25% 

pS ere Pere ee A 
Hand and Rip 

Oy EE re —e 

Dissten’s No. 7.. 

Disston’s Nos. 8, D8, 12, 16, ‘112, 

D100, and 120 (new list)...... 25% 
if Ey erry ry se 30% 
Enterprize, hand.....per doz. $5 00 
Our Saw, hand....... we 40 
Our Saw, rip.... ¥ 4 5@ 

Keyhole—Disston’s.........+++++ 25% 
Kitchen. 

OORT... a citecdcdescecebcede 25% 
COO a cccescsesdevesefatene 0% 
Panel 

NID eo cvedcnccasaees sisuands 30% 

Ser eee 30% 

Dissten’s No. D100............ 2% 
Pruning. 

DOES 05 ck avtcns ipavenbees 25% 

SONS 0.00 c0cseeee ptccacnes 25% 
Wood 

ee RCE CI Oe per doz. % 5 

Clover Leaf.......... ~ € 


SAW BUCKS—See Bucks. 


SAW SETS—See Sets. 
SAW TOOLS—See Tools. 





AW FRAMES. 
Common, plain....... per doz. $1 25 
Common, painted..... “ 170 
SCALES. 
Counter. 
py ee aay ee 0& 10% 
Platform. 
Ribs hice ease Cate ane 0% 
SCOOPS. 
Gratn. 
$-bu. “‘Hercules”’..... per doz. 13 76 
1-bu. “Hercules”... .. 1s 00 
SCRAPERS. 
Box. 
Triangular Lansawaneae per der. $4 00 
Cabinet. 
Cast Steel . per dor , @c@7be 
Read. 
Cubic ff. 7 + 3 
Without run’s,ea. $4.60 3.75 3.50 
With runners,ea.. 4.25 4.00 3.75 
SCREWS. 
Bench. 
Seth Giese cieas 1 % 
$3.50 4.00 4.76 
Wood, white en -per doz. $3 50 
Haud—Wood..  éake 10% 
Pe are 
a sna bad esd eee 70&10&5% 
Lag or Coach—all sizes, gimlet 
PeGE...ncccesses . 1585 % 
Saw—Centennial. 
ae ae ee! See wee Tia 
Per doz. 18c 20c 26¢ We 2% 2c 
Wood. 
F. H. Bright.. 814&5% 
R H Blued... .. 85% 
F. H. Jap’d... . 833% 
F. H. — re fy Se A: 85 
a ie ei cite cataa ts sso oud 
R. H. Nickel Plated........ 75-10% 
SCYTHBS 
Be Ve Be, grass........ per doz. $8 30 
€@lipper, grass.......... 00 
€lover Leaf Dutchman - 8 00 
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SHAVING SETS. 
Smith & Hemenway.........-.. -60% 
SETS. 

a common..... per doz. $0 33 
Square,common.....  “ 42 
Octagon, common.... 9 33 
No. 5, square......-- - 75 
Cup point, knurled. . * 75 

Rivet. 

Farmers’... ......¢es per doz. $1 2¢ 
Tinners’......-. wieder bac: eer 

St¥icen's Pattern...... per doz $3 50 
Common Lever...... “ 1 20 
Disston’s Monarch.... “ 6 50 
Disston’s X Cut ..... ” 12 00 
German.......ssec0¢ - 1 05 
Morrill’s Old Style.... “ 5 00 
Morrill’s Pattern..... “ 3 25 
La a ito can he 80 
Nash’s Hand........ x? 3 15 
Nash’s X Cut........ = 4 20 
Stillman’s Lever..... if 1 30 

2 50 


Stillman’s X Cut... 


SHARPENERS, SKATE. 


Diamman 6s a0 52.05 0% os 


Smith & Hemenway . 


oe SPOKE 


SHEARS 
Pruning 


fe No. 1.. 
Buckeye, No. 2....... 
California Pat., 9-in., 
Cailfornia Pat., 10-in.. 
Draw Cut, No. 3...... 
Draw Cut, No. 4...... 


..per doz 
oe 


voghhe on per doz $1 10@1 8 


2 75@4 75 


z 
a 


SS mon 
Sass 


Henry's Pat. 0 01 if 012 
ea doz..... $1.40 2.10 2.90 2.80 
RT A ers per doz $4 00 
Sheep--No BBA. 
ee eS 6 C« 
Reg. Grip........ $11.25 11.50 12.00 
Nar. Grip.,doz.... 11.00 11.25 12.25 
Tinners’—See Snips. 
SHEAVES, SLIDING DOOR. 
Common. 
SOURED is < 5< ss 00 5 
gt WERE $0.34 .42 .70 
Hatfield's. 

POP RB is owns ae $0.75 1.00 1.60 
SHELLS—See Ammunition. 
SHELLERS, CORN. 

Fae iis ath eon W tied per doz. $6 75 
SHIELDS. 

Expansion as a . .50&10% 

Conductor... -0&10% 


SHOE POLISH—See Polish. 
SHOT—See Ammunition. 
SBOVELS AND SPADES. 


parks new list . 


Tr doz. $5 50 
pe ia 6 00 


....-Discount, 123% 


Per doz. 

‘Neverbreak, hollow bek, blk. $15 75 

National.... ip 14 75 

Buckeye. . - es: 10 00 

Mohawk.. 2 ae 9 00 
Drain. 

Iwan’s Perfection............. 50% 
Railroad, etc. 

Black Diamond......per doz. $1 50 

ee EE eee 5 75 

Keystone. 8 8 75 

Star..... Sse cUs eed - 475 

Vaterland........... rs 9 50 

Hollow Back........ " 475 

Ames, new list ...... Discount, 124% 
Snow. 

Per doz...............$1.65@$9.00 
Alaska Steel. 

ae per doz. $3 50 

Long Handle........ 3 00 

NKS. 

‘Cast Iron. 

POG cb ca waneclncsce 50&10% 

Enameled, White......... .50&10% 
Wrought Steel. 

Painted, new list........ .40-10&5% 

SLEDGES—See Hammers. 


‘Champion... ‘ 
German Pattern.. 


Judd’s Pattern......... 


SNATHS. 





SNAPS, HARNESS. 


SOLDER—See Metals. 
SPRINGS, DOOR. 


sccccee I 2 
Per doz......30c 35 


3 4 
4c (Shc 





Reltance. 
Per doz... light, $1.25; heavy, $2 50 


Per doz . .. light, 90c; heavy, $1 35 


aee-coveie per doz. $1 35 

Wants Weiass¥ss ton 11 13 

Per doz...........+.. Me $135 

SQUARES. 

Steel and Iron...........+++- 70&10% 
(Add for bluing, $2.50 per doz., net.) 
ttre. 

Try 

Try and Bevel. 

Try and Miter. 
es 8 6 per doz. $5 75 
Winterbottom’s............+.. 70% 

SQUEEZERS, LEMON 

Common Wood........ per doz. $0 70 

Porcelain Lined, Wood.. “~* 1 25 

Boss, malleable iron... . x 1 20 

Iron Frame, pore’n bowl “ 1 90 

Iron Frame, glass bowl. “ 2 35 

Little Giant, tin’d iron. “ 4 00 

Drum, japanned....... > 3 60 

Drum, nickel plated ... 4 50 

STAPLES 

Blind. 

Barbed...... per Ib. - 93 @9}c 
Butter Tub....... PP 8 @8kc 
Fence—less than carload. 

Polished......... per 100 tbs. $2 30 

Galvanized....... 7 2 60 
Netting. 

Galvanized........per 1001bs. 4 00 
Wrought. 

Wrought Staples, Hee and 
Staples, Has and 
Staples, 1 e - Hooks and 
on eee 80-10& 10% 

Extra heavy............++-%5&10% 

STEELYARD. 
Discount 25%. 
STONES. 

Axe. 

Hindostan...........perltb }@7c 

More Grit..........: . c 

. Say ni l7 c 
OT Ser 60% @0&5% 
Oil—Mounted 

Arkansas Hard.. “per doz. $23 00 

Arkansas NRE 15 50 

Hindostan ..... -...-per tb 63@6} 
Oil—Unmounted. 

Arkansas Hard....... pertb $2 05 

Arkansas Soft ....... “3 1 10 

BMT WRB ic cewccce " 45 

Queer Creek......... si 15 

SSS" we 38 

RES oage 2 26 

Black Diamond...... per gro. $8 00 

SEIN: « soe cccesde -. 4 25 

Gem Corundum...... rt 7 3 

Green Mountain...... _ 4 50 

DER au00cs wcaled s 7 00 

Quinnebog.......... ri 5 00 

3 eee = 3 75 

STOPS, BENCH. 
ee oso et cane per doz. $3 50 
SS eae - 7 

STOPPERS, FLUE 

ae per doz. $0 40 

Rs SS cecuhs' a a ddro te See 45 

Gem, flat, painted...... = 85 

Gem, cor’d, decorated... " 70 

Mess Scecewtetate i: 90 

Ess 56 ¢. dec tiliaaeel “  W@s 

Skinner’sCommon Sense “ 80 


STOVE PIPE—See Pipe. 
STOVE BOARDS—See Bouwrds 


STOVE POLISH—See Polish. 
STRAPS. 

Scoop...... “per doz prs., $1 85 
BN, os0 as 4 40a “ — 60@70c 
STRETCHERS. 

Carpet. 
ee per doz. $3 90 
dds s ge ees sad 5 25 
Malleable Iron....... > 70 
Perfection...... a 6 30 
Eich a 0'e. ne wain > - 4 50 

Wire. 
N. S. Elwood’s....... per doz. $6 00 
O. S. Elwood’s....... - 6 00 
Little Giant......... rs 5 75 
ER St Aw 6.0.0 9d eet * 10 00 
Se bis 6 25 
Canton Tackle Block. 7 9 5 
og Pe ee - 6 25 

SWIVELS 
Malleable Iron.........perth. $0 70 
Wrought Steel.........per gro. 4 50 
TACKS. 

American Cut...........+-.. 90&15% 

American Wire saa 85&20% 

Bill Posters Cut....¢.......- 90&20% 

Blued Carpet........0+-se0. 90&10% 




















Tinned eee 90& 10% VISES. 

I eiaiiha 6 bps wai 6 ve 04 90&10% | Phoenix............esecece eee 0% 

Upholsters’ eek biek vases 90&20% Pheenix Oval — 

Upholsters’ Wire.......... .90&10%| Inches.. 24 4 

Double Pointed...............+-90%| Each.. 8 | 1.50 vhs aff 

pS eee per tb. 32c| Parker's Parallel. - - 18&20% 

Canvas Nails.................76&5%| Parker's Victor................. 15% 

ar Nails. . 758&10% oer s Combination Pn, 
ungarian Nails. ee SP . 80% ST 0 

TAPES, MEASURING. Adams’ Mechanics’ seeseeee each 2 50 

pa |) eS -A0810% | Williamson's yo baWé eves 60% 

eh ee ee nee - 

Patent Leather.. ce ae | | Stove Hollow Ware. 

ee are 25%| Plain or a eens 50% 

Lufkin’s Metallic................30%| Ground Ware.. 45% 

TEE BEVELS—See Bevels. | Enameled Ware...... 834% 

THERMOMETERS. | Country Hollow W. are, per 100 ths. $3 00 

Tin Case......... per doz. 8ic@$i 25| White Enameled Ware. 

Weed Bask... “ $2.00@12 00 Maslin Kettles... . .0&10% 

GN i sides kcews - 12 09| Covered Ware. 

Tin'd and Turn’d......... .35&10% 

ae TIES. P” ny soi Mivesdenddes<0ese 45&10% 

le. ue Pots 
SD Missed cecccisccc 80&5%| Tinned........ Pe ..-25% 
All otteer BimGO..6ccccc ccc cecse 70% Ph ~ 0000 cecee . .30% 

Cow—See “Chains.” mamered. 

TOOLS. SAW Cherry Blossom and Chrysolite..0% 

Di "5 Uni 0 al AW. o WASH BOARDS—See Boards. 

Ddnienen TIIVOTSAL.. wn eee enwees '% WASHERS. 

: ‘ Standard O G. castiron . . .per th. 2f0 
Smith. & Hemenway...........25% WwW rough foan ion es per ®: 
TRAPS In. 1 
iy. i. jb d- a 4hc d. 34 
ae Ne Se per doz. $1 25 epee steel -. 5- ar boxes, per = 

Ditebexvecstes = 135) In. 

Game the I. i. ste f. Ld 
tins sts Kceeewaee 40& 10% WASHING MACHINES— 
Disses ¥-0cvee’ dace 70&10% See Machines. 

Mole. WEDGES. 
Reddick’s........... PP See, Fs nce nccceccviecase per doz. $0 30 

Mouse and Rat. Cailing: per tb i 
Wood Choker . ‘per: doz. holes $0 13| Saw.. see eeeee 
Tin Choker..... 75 WEANERS. 
a per doz. 1 15| Calf. 
ae 2 6 25} Fuller's, per doz. .....$2 00 to $2 50 
Marty Rat Imitation. “ 350| Tyler's Safety, per doz 1 8 to 2 40 
Marty Mouse 3 00| Carroll's, per doz...... 300 to 3 75 
Siesta Eiken T ° it. ‘ele 2 00 Standard, per doz.. 3 00 

ary MES SETASIONn Hoosier, per doz. "8 50to 4 60 
Hold-em, wire rat.... 3 75 WEIGHTS 

Brick TROWELS. Hitching.. ; ... per tb. 2c 
pot : Leaf 30% Sash—t.o. b. ‘Chicago.. -prton, 26 30 
Brede's eta. Se WHEEL BARROWS. 

: aa, Tee oa, |\Common Railroad.....per doz. $17 00 
ae aati . 30% ama - “ 
one tS 

a : g, |londike Steel Tray... “ 28 60 

ET Bins ss Cosco. 40% 

LG wets ced «9:46:09 25% | Corundum.. WHEELS. .. .70&10&5 
oi | 25% | Emery.... F 7 3a 
x Well. Inches.. 8 10 12 14 

.: TRUCKS. Per doz..... $2.40 3.25 4.00 6.00 
TAN eS Re ae each, 2 75 ’ 

Handy.............-. 7 , & Barbed. -_ Galv'd 

_, “Aaa meee Castonds . - per 100 ibs. $2 ye es s 

Dae Sr cadte-oe 6s y ess than car 2 
Half Ironed.. . $3.00 3.85 5.50 | Brass 
Full Ironed....... 3.45 4.50 6.45 - co. $y roy, ee 

Y y n spoo! Ss, ‘new ist ; 
TUBS, WASH | Broom—Tinned .. . 608 108:108:10% 

—> Wood | Cable—Same price as Barbed Wire 

os 608 a 2 l bers Copper. 

peer: $5.00 6.00 7.00 9.50 i | In coils. sa ' 208 10% 334% 

. new list... . 710 
Per doz...... 5.35 6.35 7.00 9 8 | Fence—Smooth. ’ ¥ 

Cedar. 7 dp s. $2 
Per doz... . 6.10 7.10 7.90 10.90| N°: Bto8; Galva. Lope eS 

Indurated | Hair—New List.. . 0% Jo 
Per doz..... 8.55 9.45 10.80 13.50 | jzarket. 

portend . . Bright, full bdles............ 7085% 

ee 2 Bright, broken bdles.. 
| $6.00 6.75 7.75 Coppered, full bdles........ 70% 

TWINE Coppered, broken bdles.... - 65&:107% 
pit Per tb. | ainned. full bdles , pL sy 

7. ‘ er iD. Ti i, broken bdles 55& | 
tend Contam THEO. «.-..---- +d Picture—In coils . . . . 80% @80&10% 
rR errr 2 In 5-tb. spools...... per tb 26c 
et “* Extra Wrapping....... 27c | Plain—Small lots... 2 10 

Be “ « Hvy. Wrapping... .25c Car lots... 2 05 

4“ “Wrapping on tubes... .27c Small spools 5c per 100 higher 

* = = “ cones.....25c WRENCHES. 

4° “ “ “o 4 .25c | Acme Srapdeed.. veees 60% 

India Hemp, }-Ib. balls ....... Me | Aligator No. 1. eas 
ieee: eh rtte* -» 8 | Coe og Ren gee tee 408 1085% 
io 2 eee doz. 75c | Agricultural............+++: 75&5% 

ply Jute, f1b. * ww cece l4c | Ellis Adjustable 25% 

ee ee a wi deeens 13c | Malleable “‘S’’. per tb. 08c 

Jute Wrapping, }-tb. balls.. . .l4c | Malleable.. 08c 

Jute Wool, 1-tb. balls............ .9}c | Stillson Pipe...... 70% 

Seins. BEMIS & CALL’S Ww ‘RENCHES. 
Nos. to 2 | Improved Adjustable S nut...... 40% 
Soft per tb om 9 2 | Improved See | S pipe 40% 
Saas “a 264 > 25 | Briges’ Pattern nut. 40% 
Hard ORDO 99 st. 7 d 26 [Teme cme rem —: is oor” 

eeeeeee - Combination Blac » 10 & 5% 
Staging, t-Ib. ball, size 21..... 264¢ | Steel Handle nut. es 50% 
“ 94... ....26c | Merrick Pattern nut......... 50% 
e “¥ Mg: > WRINGERS. 
Bagging“ "wee ees os No. 22, Guarantee.. -Per doz, $32 50 
spy “B CR nl dg | No. 110, Guarantee.. 23 32 50 
>". ms se ; | No. 110, Brighton..... ™ 23 50 
yey Ce ‘a | No. 110, Bicycle....... . i 
3“ Silver Finish, in hanks. . .37 | No. 500, _.-- ea ‘ = = 

Fodder or Lath. No. 300; ——-- ~ 30 

EE ee te No. 310, Keystone..... ” 28 60 
No. 100, Rival........ = 22 & 
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ALPHABETICAL LIST. 


Allen Manufacturing Co 
American Radiator Co 
American Shee: & Tin Plate Co. 
American Steel & Wire Co 
American Stove Repair Works 
Armestrong-Blum Mfg. Co... 
Auld & Conger Co........- nevese ences 68 
Avery Stamping Co. 
Baker, McMillen Co 
Barler, C. A. Mfg. Co.. 
Berger 





Watson, James H.Co 
Weiss, H. & Co....... seven seugedbate ri) 
Weller Pattern Co 
Boynton Furnace Co 
Brauer, A. G., Supply Co 
Burt Mig. CO.........cccscccccccecesees 61 
Burton, W. J., Co 





leveland Castings 
Columbus Bolt Works 
Conners, Wm., Paint Mfg. Co.....-... 
Cope, Geo. W., Stove Pattern Wks 
Cox Stove Co., A’ ram. 
Culter & Proctor Btuve Ce... 


Wire & Fence Go 1 Iwan Bros., 





, Henry & Sons .......... eswese Simmons Hdw. Co., 
Dixon, Jos., Crucible Co........... pa 
Dries & ae Mfg. Co. 


ee eee e ee eeeneneeeeeseeee 


: American Radiator Co., 


Enterprise Mfg. ‘Co... seteee 
Bane Stamping & Plating (SSB 
~ = ate gg eddnePiedopeserges 
Forest City Foundry Co 
Foster Co., Wm. & Sons 


Columbus Bolt Wks., 

Oliver Iron & Steel Co., 
Star Expansion Bolt Co., New York,N.Y 
Garner Heating Co 
Gerock Bros. Mfg. Co. 
Globe Ventilator Co. ... 
Green Co., A. H..... ceeeseee 

Furnace 


Pere e eT eee eee rr rrr) 


Green Co., A. H., 





Harrington & King eo Hessler Co., H. E., 
Haynes-Langenberg Mfg. Co 
Hoary & Schelbie Co .....-..+-...-+- ow $8 
HOeNS 6... TH. Bac vcceccvccecvossescce 72 





. . . ‘ 
Hungerford, U.T.,Brass & Copper Co. 

Discs teccvebrctstenccnyenie 
Ideal Epworth Acetylene Co. 
Interstate Manufacturing Co 
Keighley, Metal Cefling Co., 8....... 
Kelsey Heating Co..... Ceuvehodes o0oee 


Delphos Mfg. Co 
Stuper & Kuck, 


Griffin Mfg. Co., 

Lawson Mfg. Co., 
North Bros. Mfg. Co., Philadelphia, Pa 
72) Pullman Mfg. Co., 





Maher & Son Liehtning Rod Co 
Manufacturers’ Stove Repair Co 
March-Brownback Stove Co 


Michigan Safety Furnace Pipe Co.... 
Milwaukee Artistic Metal Ceiling Co. 
Modern Improvements Mfg. Co. 
Monitor Stove & Range Co 
Monroe Foundry & Furnace Co 
Mueller, L. J., Furnace Co 
National Sheet Metal Roofing Co. 
Niagara Machine & Tool Wks. 
Nickel Plate Stove Polish Co. 
North Bros. Mfg. Co 
Obermayer, 8. Co 
Oliver Iron & Steel Co 
Paxton & Gallagher Co 


ROR RRR eee HHO e ween neee 


ed 


= 


= asm: 


Watson Co., James H., 
Wheeling Corrugating Co., whees... 
. a 


Peck-Hamre Co............++« Avs ins oe 
a =. eee adtewer beats 
Pittsburgh Steel Co 
Pullman Mfg. Co 
Quincy Pattern Co 
Rait & Co., Walter § 


Obermayer Co., 8., 


ee fete ee eeeeeeene 
HO eee e eee ee ee eeeeeeee 


2 
Auld & Conger Co., 
Conners, Wm. Paint Mfg. Co., Troy, N.Y 


Chains—Jack and Safety 
Hungerford, U. T. Brass & Co por 


Bish arGs BINGO. cscgldse Hocdscncvescs 
Robingon Mfg. Cvo., J. M 


Schwab, R. J. & Sons Co.. 
Simmons Hagdware Co 
Smith & Hemenway Co 
Smith Stove Co., Chas 


Iwan Bros., 






Martcross Co., 














Standard Horse Nail Co..............- 


White Lily Mtg. Co........ Hoe ay 
80/ Youngstown Furnace & Supply Co.. 





CLASSIFIED LIST. 


Acetylene Generators 


Ideal Epworth Acetylene 
Waterloo Iowa 


and Johnstown, 
Augers—Post Hole 


Bicycles 


Bolilers—Steam 


Boller Handles 


Berger Bros. Co., Philadelphia, Pa 


Boxes—Hardware 


Brackets—Shelf 


lige 


Cambridge City, Ind 
Niagara Machine & Tool Works, 
Buffalo. N. ¥ 


Robinson, Mfg. Co., J.M., Cincinna.i,O 


Brass and Copper 


Hungerford, U. T., » Brose © Gone 


Oans 


Oarpenters’ Tools 


Oarriage Forgings 


Columbus Bolt Works, Columbus, O 
Ceilings 
Berger Mfg. Co., Canton, O 
Burton. W. J. Co., Detroit, Mich 
Canton Art Metal Co., Canton, O 
q| Canton Mfg. Co., Canton, O 
Eller Mfg. Co., Canton, 0 
Foster, Wm. & Sons, Springfield, 1)) 
Friedley-Voshardt Co., Chicago, Ill 


Keighley Met. Ceiling Co., Pittsburg,Pa 
Milwaukee Artistic Metal beter J Cc 

Milwaukee, 
Bradley, ill. 


OCement— Plumbers 


Cement—Roofing 


Chimney Tops 


Olothes Dryers 









Cee eee eeeeeneeee 





Streator, ti 


St. Louis, Mo 


Chicago, Ill 
Co., Chicago, Ill 


Columbus, O 
Pittsburgh, Pa 


New York 


Syracuse, N. Y 


Smith & Hemingway Co.,New York,N.Y 


Sullivan-Geiger Co., The 
Delphos, Ohio 
eure, 41 


Erie, Pa 
Chicago, Ill 
Rochester, N. Y 


La Crosse Steel Roof Co., La Crosse, Wis nm 
Milwaukee Artistic Metal Ceiling Co., |Sycamore Wagon Works, Sycamore, 


Cincinnati, O 


Cleveland, O 


Streator, Ili 


Chicago 








Ooll Springs Enameled Ware 


Standard Register Co....... anlanhsioun 1 Lalance & Grosjean Mfg. Co., Chicago,| 
Star Enameling & Stamping Co ...... Pullman Mtg. Oo., Rochester, .Y Star Bnameling & Stamping Co., 
Star Expansion qdrogeeeseas Conductor Hangers » Pa 
St. Louis Electrotype Fary en 3 Fencing—Wire 
Stove & Range Co. of Pittsburgh... Berger Bros. Co., Phiiadelphia, Pa 
Stuber & Kuck........ ..... oogsegeces 7 American Steel & Wire Co., Chicago, | 
Sturges & Burn Mfg. Co............... Conductor Pipe Denning Wire & Fence Co.. 
g| Sullivan-Geiger Co........ ........+++ Berger Mfg. Co.. Canton, O Cedar Rapids, Is 
Supplee Hdw. Co................++4+- Canton Art Metal Co., Canton, O| Pittsburgh Steel Co., | Pittsburgh, Pa 
Sycamore Wagon Works Canton Mfg. Co., Canton, O 
Sykes Steel Roofing Co........ Clark, Quien & Morse, Peoria, Ill Files 
Tanner & Co... 2. ecccccsene De phos Mfg. Co.. Delphos, Oh 0| Carver File Wks, Philadelphia, P 
Troy Nickel Works .............s+00+ Eller Mfg. Co., Canton, O | Disaton, Henry & Sons, Philadelphia. Ps 
bah av my A senmes Heating & Ven- Friedley & Voshardat, Chicago, Ill 
MEET OG oc cctocceverccvsccccccerhe 8/ La Crosse Steel Roof. Co., La Crosse, Wis Flat Keys 
Uno Ventilator Silis be. ons pecsecabecsney Reeves Mfg. Co., Canal Dover, O 
70| 2 U. 8. Stove Repair Co..............005 Schoedinger, F. O., Columbus, Ohio| Hindly Mtg. Co., Valley Fa Is. R 
Vedder Pattern Works...... odsysveceh 62} Watson Co., James, Bradley, Ill 
Ward-Dickey Steel Co................ 80 rs Forming Rolls 


Hussey & Co., E. G., Pittsburg, Pa| Niagara Machine & Tool beh i. 


Copper and Brass Foundry Supplies 

- image U. f.. acne, ae oy Obermayer, 8. Co., Cincinnati, 0 
Core Compound Furnace Cement 
Obermayer Co., 8., Cincinnati, O | Connors Paint Mfg. Co., Wm., 


8t. Louis, Mo 
Furnaces—Hot Air 


Denning Wire & Fence 
Behar Rapids, Ia | Boynton Furnace Co., Chicago, I) 
Coz Sto e Co., Abram, Philadelphia, Pa 


Oornices Forest City Foundry Co., Cleveland, 0 
Berger Mfg. Co.. Canton,O | Garner Heating Co., Lansing, Mich 
Santen Ast Motel Oo.. Canton, O| Green Fay. & Furn. Wks.,Des Moines, Ia 
Canton Mfg. Uo.. Canwn, O| Haynes-Langenberg Mfg. Co., 
> St. 


Eller Mtg. Co.. Canton, O| Henry & Scheible Co., Cleveland, 0 
Watson Co., James, Bradley, Ill | He+s-Snyder Co., Massillon, Ohio 
Cornice Brakes Merch Browabest Gheve >, ps 
Bertsch & Co., Cambridge City, Ind | Meyer Furnace Co., Peoria, I!) 
Dries & Krump Mfg. Co., whine I | Monroe Fdy. & Furn. Co., Monroe, Mich 
Niagara Machine & T0ol Mueller, L. J. Furn. Co., Milwaukee, Wis 

“Buifalo. N. Y.| Ratt, & Co., Walter 8. Chicago. 111 
Robinson, Mfg. Co., J. M., Cincinnati, 0 | Smith & Anthony Co,, Boston, Mass 
Schwab, R. J. & Sons Co., Milwaukee. Wis 


Corrugated Iron Smith, Chas. & Co., Chicago, 111 
Sykes Steel Roofing Co., Chicago, Ill.| Standard —— poy oreo —— 0. 
& a 
Cotters—Spring Seovee Range Pittsburgh, Pa 
. Co. ) Twentieth Century Hea’ & 
Hindly Mfg. Co., Val ey Falis, R. I Ventilating Co., : Axe . Ohio 
plings—Solderless ungs Furn. & ey 
Mode: 8 sa sg insu J cungetown, oO 
rn Improvements Co. 
Deokiyn, N.Y. Furnaces—Soldering 
Lambert Co., 
Crimping Machines Clayton & MaRS, Oo ast Mich 
Robinson, Mfg. Co., J. M., Cincinnati, 0 Furnaces—Warm Air 
Crow Bars Kelsey Heating Co., Syracuse, N. Y 
Cliver Iron & Steel Co., Pittsburg, P 
isaate Furnace Pipe and Fittings 
oo 7 Green Fdy. & Furn.Wks., Des Moines,Ia 
Droescher, 8. R., New York, N. ¥ | Mueller, L. J. Furn. Co., Milwaukee, Wis 
Simmons Hdw. Co.. St. Louis, Mo Gas Stoves 


Stove & Range Co. of Pine. 
Cut Offs—Rain Water Pittsburgh, Pa 


- | LaCrosse Steel Roof. Co., La Crosse. Wis. G t Acetylene 
Milwaukee Artistic Metal Ceiling Co., 





s Ideal Epworth Acetylene Co., 
a wee Waterloo, Iowa, & Johnstown, Penn 


es Indianapolis, Ind. Grain Grader 
m pers omat 
Howes Co., 8. M. Boston, Mase| *=%a & @ aher Oe. og 

Bete Me ” Grindstones 

nge _ 1 

Griffin Mfg. Co., Erie, Pa| Bicharde Mtg. Co., <aaue 
Richards Mfg. Co., Auroras, Ill Hangers—Door 

Eaves Trough Safety Door Hanger Co., Ashiand, O 
Canton Art Metal Co., Canton, 0 Hangers—Garment 
Canton Mfg. Co Canton, O 
Delphos Mfg. Co., Delphos, Ohio| Pt!lman Mtg. Co., Rochester, N.Y 
sitar haty: So. Santen. 0 Hardware Delivery Wagons 


Milwaukee, Wis H Jobi 


ae Mfg. Co.. Canal ‘over, O 
Schoedinger, F. O., Columbus, O Morse, Peoria, Il) 
Watson Co., James, Bradley, 111| Peston -& Gallagher Co. Omaha, Neb 
Whitacre, J. E. Mfg. Co., Rockford, Ill . 
Wheeling Corrugating Co. Hardware Specialties 
Wheeling, W. Vs a * - 
Hessler Co., H. £., yracuse, N. 
mibews Paxton & Gallagher Co., Omsha, Neb 
Reeves Mfg. Co., Canal Dover, © | Peck-Hamre Co., ois Y 
Pullman Mfg. Co ester, N. 
Elbows—Conductor Pipe Richards Mfg. Co., Aurora, I} 
Canton Art Metal Cd., Canton, O| Simmons Héw. Co.. St. Louis. Mo 
Canton Mfg. Co., Canton, O| Smith & Hemenwey Co.. New York, N.Y 
Dieckmann, Ferdinand. Cincinnati, O 
Eller M fg. Co., Canton. O Heaters—Hot Water 
Milwaukee Artistic ——- Le Co. 
waukee, Wis. Detroit Heating & Lighting ho =a 
Wheeling Corrugat’g On. Whesline, W.Va 
Heating 
Electrotypes Kelsey Heating Co., Syracuse, N. Y 
St. Louis Electrotype Fdry. Co., Hinges 
Bt. Louts. MO! arian stg. Oo. Brie, Pa 
Elevators Lawson Mfg. Co., Chicago, Ili 
Kimball Bros.Co., Council Bluffs, Ia. Hollow Ware 
Enamel Formulas Avery Stamping Co., Cleveland, O 
Peil, John, Columbus, 0} Sperry, D. B. & Co., Batavia, Il) 
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Droescer, 8. R., New York, N. Y 


Horse Nalis 
@tandard Horse as | a Seine 


Ice Cream Freezers 

North Bros. Mfg. Co., Philadelphia, Pa 
Sturges & Burn Mfg. Co., Chicago. Il! 
Kitchen Utensils 


Avery Stamping Co. an, en oO 
jean 
Lalance & Gros} ‘oni mm 


Lanterns 
Berger Mfg. Co., 
Latches 
Peck-Hamre Co., 
Lawn Fence 


Denaing Wise & SUmee Es maptie, 10 


Lawn Mowers 

Suples Hdw. Co., Philadelphia, Pa 

Levels 
Baker-McMilien Co., 


Lighting 
{deal Epworth Asctgteng Oo aie 
and Johnstown, Penna 
Lighting Systems 
Detroit Heating & iS... 


Lightning Rod 

Electra Ligh Co. Cresco. Ia 
Foy, Edw. A. & Cincinnati. O 
Maher & Son Lightning Rod Co., 
Preston, Ia 


Canton. O 


Berlin, Wis 


Akron, 0 


Mich 


Mail Boxes 

Blick- Williams Co.. Indianapolis, Ind 
Peck-Hamre Co., Berlin, Wis 
Meat Choppers 


Enterprise . Co. of Pa. 
ve Philadelphia, Pa 


Metal Ceilings 
Foster, Wm. & fons Co., Springfield. 1.1 
Metal—Perforated 


Harrington & King Co., 
cago, Ill 


; Metal Polish 
Nickel Plate Stove Polish Co., 
Metal Shingles 
Burton, W. J. Co.. Detrott. Mich 


Canton Art Metal Co., Canton, O 
Nat'l sheet Metal aooies Co. 
ersey City, N. J 


» Ll 


Milk Cans 

Sturges & Burn Mfg. Co., 
Miters 

Whitacre, J. B. fg. Co., Rockford, Il) 

Nails and Gee nal 
Hungerford, U. T., sarees gs 

Hussey & Co., C. G., 

Nats 


Chicago, Tl 


ork, a ¥Y 
a 2 ag Pa 


Columbus Bolt Works, Columbus, Q| Harrington & King eee n 


Oil Heaters 
Barler, C. A. Mfg. Co., Chicago, Ill 


Ornaments—Sheet Metal 
Gerock Bros. Mfg.Co., St. Louis, Mo 
Paints and Paint Speciaities 

Connors, Wm., Paint Mfg. Co. 
Troy, N.Y 
Dixon,Jos. Crucible Co..Jersey City,N.J 
Pencils 
Dizon. Jos. Crucible Co., Jersey City N.J 


Perforated Metal 


SerTinGne GR VOCED, m 


Pipe—Stove 
Reeves Mfg. Co., Canal Dover, O 
Pipe—Wall 
Michigan Safety Furnace Tee Co., The 


Plangers 
Berger Bros. Co., Philadelphia, Psa 
Polish—Stove and Metal 
Nickle Plate Stove Polish Co., 
Chicago, Ill 


troit, Mich | Robinson, Mfg. Co..J.M., Cincinnati, O 
Simmons Hardware Co.. 





Columbus Bolt Works. 


Seamless Tubing—Brass & Copper 
Hungerford, U. 


Paxton & Gallagher, 


Bertsch & Co., 


eee ore bas N. y | Brauer, A. G.. Supply Co., st. Louis. Mo 


U. 8S. Stove Repair Co.. 
Minneapolis, Minn 


Stove Trimmings 
Cleveland Nickel Works, Cleveland, O 
Sugar Kettles 

Sperry, D. R. Co., 


American Sheet & Tin Plate Co. 


Berger Mfg. Co. 
Wheeling Corrugat’g Co. Wheeling. W.3 ve 


Punches 


ee em Mfg. Co., Chicago, Ill 
Cambridge City, Ind 
pein & Tool ba ny 


Robinson, Mfg. Co.,J.M., Cincinnati, 0 


Putty—Stove 
Connors, Wm. Paint Mfg. Co., Troy, N.Y 
Radiators 
American Radiator Co., Chicago, Ill 
Kaspe 
Dteston, Tag A & Sons., Philadelphia, Pa 
Carver File Wks., Philadelphia, Pa 


Razors 


Droescher, 8. R., New York, N. Y 
Smith & Hemenway Co., New York, N.Y 


Registers 
Ferrostee! Co., 
Heury @ ocnelbdle Co., Uieveleau, O 
Meyer Bros. Co., F Peoria, Il) 
Mueller, L. J., Furn.Co., Milwaukee, Wis 
Schwab & Sons Co., Wis 
Standard Register Co., Cleveland, O 


Rivets 
Columbus Bo)]t Works, Columbus, O 


cleveland, 0 


Roasters 


wh Corrugating Co. 
— Wheeling, W. Va 


Roofers’ Supplies 

Auld & Conger Co., Cleveland, O 

Roofing—Galvanized 

Delphos Mfg. Co.. Delphos, Ohio 

Boofing—ILron and Steel 
American Sheet & Tin Plate Co. 


Pitteburgh, Pa 
Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Metal Co., Canton, O 
Canton Mfg. Co.. Canton, O 
Eller Mfg. Co., Canton, O 
Follansbee Bros. Pittsburgh, Pa 
Friedley & V: Chicago, Ill 


La Crosse Steel Roof. Co., La Crosse, Wis 
Nat’l Sheet Metal Roof. Co.. 
Jersey City, N. J 

Reeves Mfg. Co., Canal Dover, O 
Schoedinger, F. U., Columbus, O 
Sykee Stee: Roofing Co., Chicago, Il! 

Go., 
Wheeling Corrugating _W.¥s 
Roofing Cement 
Auld & Conger Co., Cleveland, O 
Connors Paint Co., The Wm., Troy, N.Y 
Boof Paint 


Dixon, Jos. Crucible Co., Jersey City,N.J 


Bules 
Lufkin Rule Co., Saginaw,Mich 


Sash Balances 
Pullman Mfg. Co., Rochester, N.Y 








Screen Door Checks 
Pullman Mfg. Co.. 

Screws 
Columbus, O 


North Bros. Mfg. Co., Philadelphia, Pa 


U. T., Beans @* Be So. 


ork, N. Y 
Seed Cleaners 


Shears 


St. Louis, Mo 
Sheets—Black and Galvanized 


ans . 








Tanner & Co. 


Tanner & Co., 


Hungerford, U.T., Brass & Conger Co., 
New York.N, Y Eller 


Allen Mfg. Co., 


lating Co., 


Hemp & Co., 
Stove Pipe Thimbles 
Stuber & Kuck, 
Stove Polish 

Nickel Plate Stove Polish Co.., 


Omaha, Neb Connors Paint Mfg. Co., 








Ward-Dickey Steel Co 


Sheets—Corrugated 

Sykes Stee! Roofing Co., 
Sheets—Planished 

American Sheet & Tin Plate Co., 


Follansbee Bros., 
Indianapolis, Ind 


Indiana Harbor. Ind 
Sheets—Steel 
American Sheet & Tin Pilate Co., 


Amer can Stee’ & Wire Co., Chic go, Ill 
Follansbee Bros. Co.. 
Indianapolis, Ind 


Shelf Boxes 
Green & Co., A. H., 


Shovels 


Avery Stamping Co., 


Siding 


Milwaukee Artistic — Ceiling Co. 


. 
Sifters 
Stuber & Kuck, Peoria, Ll. 
Skylights 

Berger Mfg. Co., Canton, O 
Burt Mfg. Co., Akron, Ohio 
Cantcn Art Metal Co., Canton, O 

Mfg. Co. Canton, O 
Schoedinger, F. O., Columbus, O 
Sykes Stee! Roofing Co., Chicago, Ill 


Skylight Gearing 
Sykes Steel Roofing Co., 
Wes, H. Uo., 


Slate Roofing 


Auld & Conger Co., Cleveland, O 
Slating Nails 
Hussey & Co., C. G., Pittsburg, Pa 
Squares, Machinists’ 
Disston, Henry & Sons, Philadelphia. Pa 
Stampings—Sheet Metal 
Avery Stamping Co., Cleveland. O 
Statuary 
Gerock Bros. Mfg. Co., St. Louis, Mo 


Steel 


American Steel & Wire Co., Chicago, I] 
Stoves and Ranges 


Born Steel Range Co.. 
Champion Stee! Range Co., Cleveland, O 
Cox Stove Co., Abram, Philadelphia, ) a 
Culver & Proctor Stove Uo.. Peoria. Il! 
Landay Stee! Ra_ ge Co., 
Monitor Stove & Range Co., Cincinnati, O 
Snyder & Baker Stove Works, 


Btove & Range Co. of Piperee. 
teburgh, Pa. 
Twentieth Century mans = . Venti- 


Stove Cement 

Dixon, Jos. Crucible Co., Jersey City,N J 
Stoves—Gas 

Stove & Range Co. of i 


Disston, Henry & Sons, Philadelphia, Pa ws gn 
on, Henry . . . . 
Smith & Hemenway Co., New York, N.Y Barer, A.C. Mfg. Co., Chicago, Il 
Stove Mats 
5 Perforated Metal | stuber & Kuck, Peoria, Ili 


Stove Patterns 

Cleveland Castings Pattern Co., 

Cope Pattern, Geo.W.Wks.,Detroit,Mich 

Rochester, N. Y Quincy Pattern 
Vedder Pattern Works, 

Weller Pattern Co. 

Stove Pipe 


Co., 


Stove Putty 
Wn., 


Stove Repairs 
Cambridge City, Ind | American Stove Repair weet. 


New York, N.Y 





Chicago, I} 
Pittsburgh, Pa. 


Pittsburg, Pa 


Pittsburgh, Pa 


Pittsburgh, Pa 


Cleveland, O 


llwaukee, Wis 


Chicago, 11) 
New York, N.Y 


Nashvill, Tenn 
Cleveland, O 


8t. Louis, Mo 


Beileville, Il 


kron, Ohio 


ttsburgh, Fa 


Cleveland, O 


Quincy, Ill 
Troy, ¥ 
Quincy I!) 


8t. Louis, Mo 


Peoria, Il) 


Chicago, II) 


8t. Louis, Mo 


Paal, Minn 


Foy, Edw. A. & Co., 


Supplies— Foundry 


Obermayer Co,, 8., Cincinnati, 0 


Supplies—Stove Dealers’ 
Brauer, A. G., Supply Co., St. Louis, Mo 
Tacks 


Hungerford, U.T., Brass & Copper re 
New York, N 


Tapes 
Lufkin Rule Co., Saginaw, Mich 
Technologist 
Hooper, C. N. Dubuque, lows 


Te egraph and Telephone 
Equipment 


Oliver Iren & Steel Co., Pittsburgh, Pa 
Oven 





Ther 
Evans Stamping & Pla’ “ 
_ Mass 


Tin—Perforated 
Harrington & King ee | Co., 
cago, Ill 


Tinners’ Farnaces 
Clayton & Lambert Mfg. Co. 
Detroit, Mich 


Armstrong, Blum Mfg. Co., Chicago, I1! 
Auld & Conger Co., Cleveland, « 
Berger Bros. Co., Philadelphia. Pr 
Bertsch & Co., Cambridge, Mass 
Dries & Krump Mfg. Co.. Chicago, Il 
Lufkin Rule Co., Saginaw, Mics 
Niagara Machine & Tool Works, 

Buffalo, N.Y 
Robinson Mfg. Co., J. M., Cincinnati, O 
Smith & Hemenway Co., New York RN.» 
Weise & Co., G., New York. N. Y 


Tinplate 
American Sheet & Tin Plate Co., 


Pit teburg, Pa 
Eller Mfg. Co. 


Canton. O 
Follansbee Bros. Co., Pittsburgh, Pa 


Merchant & Evans Co., Philadelphia, Pa 
Schoedinger F. O., Columbus, O 
Tanner & Co. Indianapolis, Ind 


Wheeling Corrugating Co 
Wheeling, W. Ve 


Tinware Trimmings 

Berger Bros. Co., Philadelphia, Pa 

Tools, Eto. 

North Bros. Mfg.Co.. Philadelphia, Ps 

Simmons Hardware Co., St. Louis, Mo 

Tools—See Carpenters’ Tools 
Tools—Linemen’s 

Smith & Hemenway, New York, N.Y 

Trowels 


Avery Stamping Co., Cleveland, O 
Disston, H. & Sons, Inc., Philadelphia, Ps 
Griffin Mfg. Co., Erie, Ps 


Tubing— Brass and seta 
Hungerford, U. T., Brass & .f Coppes 
ork, = Y 


Tubing—Heavy Tin 


Dieckmann, Ferdinand, Cincinnati, O 
Ventilators 
Berger Mfg. Co., Canton, Ohio 
Burt Mfg. Co., Akron, O 
Canton Art Metal Co., Canron, O 
Canton Mfg. Co., Canton, O 
Eller Mfg. Co., Canton, O 
Friedley & Voshardt, Chicago Ill 
Globe Ventilator Co., N.Y 


Merchant & Evans Co., Philadelphia, Ps 
Pullman Mfg. Co., Rochester, N. ¥ 
Uno Ventilator Co., Lynn, Mass 


Wagons 

Sycamore Wagon Wks., Sycamore, Il! 
Wall Register—Fittings 
Meyer & Bro., Co., F. 
Walis—Side 
Foster, Wm. & Sons, Springfield, Ill 
Washers 
Columbus Bolt Works., 
Oliver Iron & Steel Co., 
Washing Machines 


Paxton & Gallagher, Omaha, Neb 


White Lily Mfg. Co., Davenport, Ia 
— & Toledo, O 


Peoria, Ii) 


Columbus. O 
Pittsburgh, Pa 


Weather Vanes—Ornamental 
Cincinnat 
Wire 

American Steel & Wire Co., Chicage. 
Wire Goods 


Denning Wire & Fence Co.. 
Batavia, I!) | Pittsburgh Steel Co.., 


Cedar Rapiés, 
Pittsburgh, 




























































































































































































60 THE AMERICAN ARTISAN 





AND HARDWARE RECORD 





Wants and Sales | _ 





For Paid Yearly subscribers THE 
AMERICAN ARTISAN _ will insert 


under this head advertisements of six 


fines WITHOUT CHARGE for employ= 
ers wishing to secure employes, persons 
seeking situations, parties desiring to 
purchase a business, businesses for sale, 
partners wanted, to exchange, etc. 
Those who respond to these announce= 
ments will please mention that they 
“READ THE ADVERTISEMENT IN 
THE AMERICAN ARTISAN.” 


BUSINESS CHANCES. 
PATENTS WMsenl E, Peck 


Pasko. D. C., Consulti my Bali in rary Cade 
. U.S. and Foreign i mente. Send fer 
rey on “Rejected Patent i Applications.” 

















For Sale—Or trade, 320 acres good Tex- 
as prairie land for stock of hardware. Ad- 
dress Lock Box 664, Clinton, a, a 





For Sale—Strictly up-to-date stock of 
about $5,000, in north central Iowa in 
fine farming country. Honorable com- 
petition. Prices well maintained. A good 
lace to make money and fine town to 
ive in. Store building and lot 140 feet 
> Best location in town and a snap 

t $2,000. Part time if wanted on buiid- 
. mo ‘lot. Annual sales about $15,000. 
No better opening in the state to be 
found. Will give square, honorable deal. 
This will bear the closest inspection. Ad- 
dress M-78, care of THE AMERICAN 
ARTISAN, 255 Dearborn 8t., Chicago. 


24- 





HELP WANTED. 


Wanted—Experienced stove salesman 
for Northeastern Iowa and Southern 
Minnesota. Must be acquainted with the 
territory and control ‘some trade. Best 
of references required. Position open 
July ist. Address Culter & Proctor Stove 
Co., Peoria, Illinois. 24-3t 








Wanted—A_ practical and experienced 
tinner with fair knowledge of plumbing. 
Sober, honest and industrious. One who 
will help clerk when rushed. Steady job 
the year around. State wages. Address 

79, care of THE AMERICAN 
ARTISAN, 355 Dearborn St., ae. 





Wanted—An experienced tinner and 
furnace man; one who can do metal ceil- 
ing work and make up new tinwork in 
winter when it is dull. In general, an all 
around good man in .tinshop. Must be 
married. State age and references in first 
letter. Address - M. : Reinhardt’s Mone. 
Lincoln, Illinois. 23-3t 





Wanted—A_ practical and experienced 
furnace and boiler salesman for Southern 
territory. Address M-72, care 
AMERICAN ARTISAN, 355 Dearborn } o 
Chicago. 23-3 





Wanted — Two first-class at “a 
traveling salesmen. Addre R. 
Schwab & Sons Company, 283 Clinton st. 
Milwaukee, Wisconsin, 23-3 





Wanted—aAn all around experienced fur- 
nace man, who can do tinning, roofing and 
ordinary plumbing. A good steady posi- 
tion for a sober, industrious and capable 
man. No whiskey fighter need apply. Po- 
sition will be open July 15th. State wages 
wanted in first letter. Address M-76, care 
THE AMERICAN ARTISAN, 3655 Dear- 
born St., Chicago. 23-2t 





Wanted—A good all around tinner, un- 
der thirty-five years of age, married and 
of temperate habits. For the right man 
I have a steady position the year around. 
State full particulars in first letter. A 
ply to H. G. Koon’s Hardware, New Ph - 
adelphia, Ohio. 23-2t 





To Exchange—A quarter section of Clay 
County, Minnesota, land for a good pay- 
ing hardware stock. 80 acres seeded to 
flax, balance » fine meadow. Address M- 
77, care THE AMERICAN ARTISAN, 355 
Dearborn St., Chicago. 23-3t 





For Sale—A slate, tin roofing and pump 
business in one of the best towns and 
surrounding countries in Nerthern Ohio. 
Owner obliged to sell on account of being 
crippled with rheumatism. Address J. T., 
care oe c aae & Conger Company, Cleve- 
land, 





For Sale—Will sell my plumbin and 
heating business to a cash buyer if taken 
by July 4th. Doing a good business in 
Southeastern Wisconsin. For further in- 
formation write M-75, care 
AMERICAN ARTISAN, 355 Dearborn St., 
Chicago. 23-3t 





Wanted—To corre spond with working 
foreman who has $500 to $1,000 to invest 
in an incorporated tin, plumbing and 
heating business, guaranteed to earn 
choice | dividends. Addre M-74, care 
THE AMERICAN ARTISAN, 355 Dear- 
born St., Chicago. 23-3t 





For Sale—Stock of hardware, plumb- 
ing and furnace goods. Invoices about 
$5,000. Can reduce. Good reason for 
selling. Clean stock and good tools. 
Good farming country. Address E. 
Bushby, Mount Vernon, Iowa. 23-3t 


TINNERS’ TOOLS. 


= = =3 
Wanted—Second-hand eight-foot  cor- 
nice brake. Address M-80, care of THE 
AMERICAN ARTISAN, 355 Dearborn St., 
Chicago. 24-3t 

















For Sale—Tinners tools, plumbers tools, 
benches, ladders, cash registers, etc. 
State what you want and I will quote 
you a low price. Address F. B. rl, 
Delaware, Ohio. 22-2t 





For Sale—One Ohmstead Double Seam- 
ing Machine with setting down attach- 
ment. Never been used. Will sell at 
right price. Address M-69, care of The 
American Artisan, 355 Dearborn street, 
Chicago. 22-3t 





For Sale*Ten-foot double truss cornice 
brake in good condition. Price $65. Ad- 
dress Remley & Olson, Moorhead, Minne- 
sota. 22-8t 





Wanted—At once, good all around tin- 
ner in country town. Must be steady and 
reliable. No boozer need apply. Steady 
job the year around. Address A. §8. Rice, 
Genoa Junction, Wisconsin. 23-2t 





Wanted—To correspond with two first- 
class all around metal workers and cor- 
nice men, who would appreciate a good 
steady position at good wages. Married 
men preferred. Address Contractor, 1317 
Reynolds St., Shreveport, Louisiana. 23-3t 





Wanted—For Illinois, a good all around 
tinner who can do some plumbing and 
heating. Must be steady and reliable. 
Can give steady work. State wages want- 
ed. Address M-68, care of The American 
Artisan, 355 Dearborn street, eee. a 





Tinner Wanted—One who has had some 
experience in plumbing. Steady job; 
good bin * to the BS er rite at 
once. dress THE 
AMERICAN ARTISAN. 355 Hearbers St., 
Chicago. 22-3t 





Wanted at Once—Tinner on inside and 
outside work. Must be sober and re- 
liable. State wages. Address Indiana 
Hardware Co., Indiana, Pennsylvania. 


SITUATIONS WANTED. 
— 


Wanted—By married man, position as 
clerk in hardware store. Have had four- 
teen years’ experience. Best of refer- 
ences. Will come and show results for 
one month. Address E. E. Wonser, Mur- 
physboro, Illinois. 24-3t 

















Situation Wanted—By an all areund 
metal worker and furnace man. General 
jobbing—city and country are 
American. Age 40. State wa Ad- 
dress M-73, care THE A ERICAN 
ARTISAN, 355 Dearbern St., Cisenge. 





Situation Wanted—Tinner with two 
years’ experience wishes a position. Sober 
and Si ™ honest. Address M-71, care 
THE RICAN ARTISAN, 355 ‘Dear- 
born St., Chicago. 23-2t 





Situation Wanted—By up-to-date me- 
chanic on cornice, al job meee ceiling, 
furnace and general work. Steady 
and active. 12 poe experience. 
on a weer like to le 


As ith steady job. Address 
O Boe 590. BR Rockford, Illinois. 23-3t 








Situation Wanted—In hardware store as 
clerk or general work, such as roofing 
spouting and road canvassing. Have had 
four years’ experience. Steady, reliable 
and not afraid of work. dress D. H. 
Nichols, Mentone, Indiana. 22-3t 





oe at general jobbing, cornice, sky 
furnace work, ordinary plumb: 
pipe work, etc.; 38 years of age. 

r and honest. Understand drafting 
and cutting of patterns. Here gm-edge 
references. Have had full c 
— A WV BF 13 years. Address ei. 

CAN ARTISAN, 355 
Seaxtorn 8t.. Caled 


Wanted, Foremanship—24 years’ ictigh 











SPECIAL NOTICES. 





[= 





Business Location Wanted 


Have limited amount of money toinvest providing 
I can get ition as assistant yanenes:s salesman, 
or as an all around man with reasonable salary in 
a retail hardware arid implement business, or will 
consider partnership. ve had three years ex- 
perience in business mentioned as assistant mana- 
ger and — Must be good business. Answer 
uick. Address, “Business,” care of THE 
MERICAN “ARTISAN, 355 Dearborn Street, 
Chicago. 22-4t 








Salesman Wanted 


for Middle West for an up-to-date 
line of warm air furnaces. Ad- 
dress ‘‘Furnace,’’ caré of THE 
AMERICAN ARTISAN, 355 
Dearborn St., Chicago. 24-It 





WANTED 


A live traveling man for 


Illinois. Address The Toledo 
Stove & Range Co., Toledo, 
Ohio. 24-It 





FOR SALE 


Tin and furnace shop, first-class tools as 

ood as new, 1 horse, 2 wagons, 1 O. K. 
Steel Brake (new). Will invoice $1,200. 
Reasons for selling, going out of ¢ity. 
Will sell for cash only. Address Lake 
View Tin & Furnace Co., 1871 E. 119th 
St. S. E., Cleveland, Ohio. 9-ufn 


PARTNER 


Capable and experienced active partner 
wanted in wholesale and retail stove 
business in New York City. Best loca- 
tion, small capital required. Fine chance 
for right man, Address BORG 

care of THE AMERICAN ARTISAN 

355 Dearborn St., Chicago. 22-ufn 








Sheet Metal Worker 
Wanted 


With experience operating power 
cornice press, one familiar with 


fireproof metal window frames. 


Steady employment. State ex- 
perience and wages expected. 
Address F-10, care of THE 


AMERICAN ARTISAN, 355 


Dearborn Street, Chicago. 17-ufn 
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The Yale & Towne Mfg. Co., Stamford,Conn., using 20 18-inch ““Burt’’ Metal Top Ventilators. 
Among other prominent concerns using “‘Burt’’ Ventilators are: The Florida East Coast Ry. 
Co., ‘Miami. , 48 24-inch; Scoville Mfg. Co., Waterbury, Conn., 10 36-inch (2nd order); 
Corbin Bros. Co., New Britain, Conn., 23 18-inch: The Standard Oil Co., New York City, 
1i various sizes (4th order.) 


Burt Ventilators 


They are the most powerful and efficient ventilators made. They are 
strictly high grade in workmanship, efficiency and material. 

Each Burt Ventilator has a patented sliding sleeve damper, which can 
be adjusted to any degree by a special attachment and is held permanently 
without tying cord to hook, nail or post. The glass top Burt’s make fine 
sky-lights and admit the light whether open or closed. 


Send for our new 92-page catalog giving fine illustrations of mills, shops, 
factories, and residencies where Burt Ventilators are in successful use. 


° S Ak Ohi Notice Sliding Sleeve Damper (patented). Fur- 
The Burt Mfg. Co., 650 Main Jt ron, 10 nished with flat wired glass, up to and including 


Geo. W. Reed & Co., Montreal, Sole Manufaciurers of “‘Burt’’ Ventilators for Canada ‘*#¢ 66-inch size. Metal Tops furnished if desired, 
















As Excellent 


as a Yale Lock 


The Yale & Towne Mfg. Co., makers 
of the world renown Yale Locks have 
purchased twenty 18 inch Burt Ventila- 
tors for use on their new building the roof 
of which is of ‘‘saw tooth’’ construction. 


The ventilation of this factory is of 
great importance as it increases the effi- 
ciency and helps to maintain the standard 
of workmanship of all of the employes. 


























SPECIAL NOTICES. 








SALESMEN WANTED 


To carry a full line of Aluminum 
Baking Pans as a side line. The 
neatest pan on the market today 
and a good seller. Address The 
Standard Aluminum Company, 
Two Rivers, Wisconsin. 23-3t 


SALESMAN WANTED 


For State of Kansas, by a complete 
trade-mark line stove manufacturer. 
Only first-class energetic, experienced 
men need apply. State age and references 
Address “Stoves’’, care of THE 
AMERICAN ARTISAN, 355 Dearborn 
St., Chicago. 22-ufn 


Situation Wanted 


As traveling salesman. Would prefer 
Southern Iowa or Northern Missouri. 
Extensive acquaintance with trade. 
Address K-31, care THE AMERICAN 
ARTISAN, 355 Dearborn St., Chicago. 


SALESMAN WANTED 











To carry a good line of Stove 
Polish as a side line. Cash 
commission basis. Address 
for full particulars, K-25, care 
THe AMERICAN ARTISAN, 
355 Dearborn St., Chicago. 


5-6t 


Wanted to Buy Patent for Sheet Metal Window Frames 


Shop Rights to manufacture in Illinois an accepted fire proof metal 
window frame and sash. Enclose drawing and state price. Address 
“Tllinois”, care of THE AMERICAN ARTISAN, 355 Dearborn Street, 
Chicago. 17-ufn 


BOOKS BY MAIL 











HE Publisher of the American Artisan will take pleasure 
in supplying books of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of 

price. The following are lines specially represented: 


Sheet Metal Working $3 The Foundry 
The Workshop :: Heating and Ventilating 
Plumbing and Drainage :: Bicycle Repairing 
The Store and Office 








DANIEL STERN, 


PUBLISHER AND BOOKSELLER 
355 Dearborn Street, CHICAGO. 














The expense and annoyance of painting will not recur 
every year or two if you use 


Dixon’s Silica-Graphite Paint 
the “Proven Shield for Steel Work.’’ Durability records in 
all climates; write for a few. 


JOSEPH DIXON CRUCIBLE CO. Jersey City, N. J. 
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516-318 No. 3rd St. ST. LOUIS, MO. 


Do you see that address? It’s 
the best place on earth to buy 


Stove Dealer’s Supplies 
Castings and Stove Repairs 


Prices Are Lowest. Prompt Shipment 


A. G. BRAUER SUPPLY CO., 316-318 No. 3rd St., ST. LOUIS, MO, 

















STOVE Repairs 


Manufacturers’ 
Stove Repair Co. 


617-539 Diversey Boul., CHIGAGC 








Prompt Shipments. Give Usa Trie 





U. S. STOVE REPAIR COMPANY 


REPAIRS TO FIT ALL STOVES AND FURNACES 
Prompt Shipments 
Minneapolis, Minn. 


Courteous Treatment 
13-15 South Third Street, 


ae 














——- 
er 








THE RIGHT KIND. 


== Of Oven Thermometer is 




















mave BY EVANS STAMPING AND PLATING CO, taunton, mass. 


Western Agent, C. H. MATTHEWS, Detroit, Mich. 


SPERRY’S CALDRONS 


Full measure, guaranteed perfect, origi- 
nal patterns, with metal distributed where 
it is meeded. Many Caldrons are made 
from our casting as patterns. They are 
inferior to originals, as they have light 
bottoms and heavy sides and hold less. 


. *rounpexs Batavia, Ill. 











Twelve sizes alwaysin stock. 


D.R. SPERRY @C 


We Have a Hardware Delivery Wagon 
That You Can Depend Upon 


Body 20in. from the ground, 
full width; regular height 
wheels, and yet will turn short. 

EASY TO LOAD 
AND UNLOAD 

Durability guaranteed. 

Complete catalogue on re- 
quest. Mention this paper, 
and address in full. 


SYCAMORE WAGON WORKS, 109 Edwards St. Sycamore, III. 














American 
Stove Repair Works 


STOVE AND FURNACE 
REPAIRS 


PROMPT SHIPMENTS 


‘186-188 West Seventh Street 
ST. PAUL, MINN. 














WELLER PATTERN (0 


DESIGNS and ESTIMATES FURNISHED 
FOR ALL KINDS OF STOVE PATTERNS 


QUINCY, ILL. 








|PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co, 


CLEVELAND, OHIO 


w. cored TO V E wetter 
PATTERN 
WORK Sincmcu 


PATTERNS 


For Stoves and Heaters 
First-Class in Wood and Iron 


Vedder Pattern Works, Troy, N.Y. 
Established 1835 











— 


UINEY = TERN(O 


IRONAWOCD 
TOVE PATTERNS 


—— = 


i) 























PTCA E CCE 


STOVE 
TRIMMINGS 





Pokers, Lid Lifters, Knobs, and Malleable Stove WP 
Fittings of All Kinds. 


Troy Nickel Works, Albany, N. Y. 
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Our S'ock Gon 


CUT COPPER NAILS 


Rea! 
Slating 
Stem 
Finishing 
Alco 


YELLOW METAL 


Siating 
Stem 


STOCK SHEET SHOWING 


STAR BRAND ee ae 


COPPER WIRE NAILS 


OF ©) od od 3 Oe pee 


giing 


Boat Work 
Purlin 


Also All Sizes 


NGERFORD BRASS ® COPPER COMPANY Oval and Flat Head 


PEARL ST NEW YORK 37-43 PARK ST. COPPER TACKS 


ASSORTMENT ON HAND. SENT ON REQUEST. 











Made from Galvanized Tin and Painted Tin 
Storm, Rust and Fire Proof 


Do want to increase your business? THs 
mous So Write for catalogue 


National Sheet Metal Roofing Co. 


JERSEY CITY, N. J. 











YALE 


Russia Finish, pat. lock 


ent 
nfty Hy to crate, 
For sale by the job- 





ted States. . by 
HEMP & CO., 
& Chouteau Ave. 
and or LOUIS. 

In the event your 
ibber does not fan- 
le this pipe. send 

your inquiries to us, 











been 
manufacturing 
“Everything you 
need in 


your foun 


A GOOD ROOF 


is a guarantee of long life to any structure. Every property 
owner wants the best he can get when it comes to the 
roof—that is why he specifies 


32 POUNDS COATING 


ROOFING TIN 


“The Terne which turns the elements” 


For all classes of buildings, mills, factories, warehouses and homes— 
M. F. has a proven reputation for thorough protection against water, 
windand fire. Then, too, with the weight of coating clearly stamped in the 
eae of every sheet, you know you're getting exactly what you specify. 
We will gla adly send a sample piece of M. F. that you may examine it 
for ben d= | LF. bears close inspection. 


AMERICAN 
SHEET AND TIN PLATE 
FRICK BUILDING COMPANY PITTSBURGH, PA. 





The F.-V. Co. ORNAMENTAL ONE-PIECE MITRE 


PATENT APPLIED FOR 


Galvanized After 
Formed 


ORNAMENTAL 
DURABLE 
CHEAP 


Send for 
SAMPLES 
and 
PRICES 


FRIEDLEY-VOSHARDT COMPANY 


194-204 Mather Street, CHICAGO 








Since 1874 


Get our 400 page catalog 
No. 40 D. 


The S. Obermayer Co. 


_ CINCINNATI 
| CHICAGO 
PITTSBURGH 





100 Tinners’ Patterns 
Complete for $1.00 


Sent Postpaid on Receipt of Price. 


DANIEL STERN, 355 Dearborn Street, CHICAGO. 
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LOOKING FOR ELBOWS? 


We have them and they are 


GUARANTEED TO PLEASE YOUR TRADE 


THIS IS THE 


DOVER FLAT GRIMP ELBOW 


T is made from one piece of metal, 
leaving no seams to corrode and 
rust. The surface, inside and out, 
is smooth permitting of a high polish. 
This is a jstrong, handsome elbow 
with long ends and true to size. 


Shipped in hox crates insuring perfect goods at destination 
Our Standard Four-Piece and Adjustable Elbows 


are made from extra heavy stock with 
long ends. Our elbows are made for ser- 
vice. -There is no danger of them open- 
ing up at the seams or falling apart. 


They are ABSOLUTELY SAFE. 















= 






<= te  e . - 
_ = 
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= Se nee 
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The Quality of Our Goods Can Be 
Relied Upon. 


The Reeves Corrugated Elbow 


HIS is the strongest, heaviest and most 
perfect corrugated elbow on the market. 
These terms are not too strong to apply to its 
description for IT IS A FACT. It is made 
of one piece of metal. The ends are long and 
the size correct. 





—~ —gees 
ee ae . . — 








ee 





Se 















When you carry a Jine of goods which will sell 
on its merits; which will give perfect satisfaction, 
and will never fail to please, you cannot help but 
BOOST YOUR SALES. That’s the kind of line we 
have to offer you, and besides our SUPERIOR EL- 
BOWS, it consists of THE FAMOUS DOVER 


PATENT NESTED STOVE PIPE, All styles of Painted and Galvanized Iron and Steel 
Roofing and Siding, Charcoal Iron Conductor Pipe and Eaves Trough, Ridge Roll, Valleys, 


Dover Wire Hangers, Etc. 
WE OPERATE OUR OWN CHARCOAL IRON KNOBBLING FIRES 


Write today for our descriptive matter. 
NO ORDER TOO BIG OR TOO SMALL FOR US. 


THE REEVES MANUFACTURING CO. 


CANAL DOVER, OHIO 
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New Design—No. 4379 
Our Ceilings Have the 


reer of Shallow Depth. 
LOOK BEST (But Sharply Defined.) 


— 


New York City - - - 47 Cliff Street 
Chicago - - - 23-27 N. Clinton Street 
St. Louis” - - 1006-8-10 Spruce Street 
Philadelphia - - 402-404-406 Race Street 
Boston, Mass. ~- 132 and 134 Pearl Street 
Chattanooga, Tenn. - - - King Street 





Large stocks of all our Products 
are carried at. the Factory and 
in all the Warehouses. 





We Solicit Your Orders. 
Prompt and Courteous Reply to Any Inquiry 





Wheeling Metal Ceilings 


Wheeling Corrugating Company 


Without Charge. 


What We Can Do for YOU. 


Bold Design 


We Have Small Patterns | We Have Ceilings of Deep, ADAPTED TO ALL 
For LARGE ROOMS. 


Branch Offices and Warehouses : a ——S——————|_=_E 





New Design—No. 4503 


Manufactured by 


Wheeling, West Virginia 


Drawings and Estimates Furnished 


Send Us a Diagram of Room and see 


REQUIREMENTS 
From Vestibules 
to Auditoriums 














There is only one metal ceiling manufactured that 
will stand the test shown by the above illustration and 
that is the “KEIGHLEY LOCK-JOINT,” a 12x12 ft. 
section suspended from two corners held together by the 
seams without any other fastening. 


Send for Catalog ‘‘D.”’ 


S. Keighley Metal Ceiling and Mfg. Co. 
PITTSBURGH, PA. 


13 West German St., BALTIMORE, MD. 
1335 F Street, N. W., WASHINGTON, D. C. 


560 Wythe Avenue, BROOKLYN, N. Y. 
516 Atlantic Avenue, BOSTON, MASS. 





Gerock Bros. 
Mfg. Co. 


Sheet Metal 
Ornaments 


and Statuary 


Detail Work a 
Specialty 





Ask for Catalogue 


1227 Manchester Ave. 


ST. LOUIS, MO 












~~ ELEVATORS 


ing gs, 
Se 


: Improved Quick and Easy, 
Rising Steam, Electric 
and Hand Power. 


> 


‘a SEND FOR CIRCULAR. 


[+ KIMBALL BROS. ‘CO. 
1031 Ninth St., COUNCIL BLUFFS, IOWA 














 simball Elevator CO., 139 Vincent St., Cleveland,0, 

















Peta 





iuinersesaite oe Te 


ee I 5 ft 
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Have You had this 


Berger Book 


of Roofing Plate 
Samples? 


Write for it 
TO-DAY 


GET OUR PRICES. 








GER MFG. CO., Canton, Ohio 


New York Philadelphia Boston Chicago St. Louis Atlanta Minneapolis San Francisco 
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Metal Interior 
Ornamentation 


A covering for the walls and ceiling 
that combines durability and beauty with 
low cost. There is practically no wear 
out and it can be decorated to suit any 
taste. 


The designs and quality of our goods 
are at the top. We put extra work on 
the little details that make our goods 
superior, but which so many other firms 
omit in order to sell their products 
cheaper. Our aim is to sell the best, and 
we are succeeding. 





Our New Catalog shows some designs and prices. but we can make anything special 
for all purposes. Write us about your next job, and let us suggest something appro- 
priate. We are ever ready to help you both in securing the order and doing the work. 


F. O. SCHOEDINGER, Columbus, Ohio 
146—North Third Street—I48 


{ 

















GALVANIZED 


EMBOSSED CORNICES 


MOST ORNAMENTAL AND LOWEST PRICED MADE 





© on Lode 








4 : .. - 4 , ; 
o 4 SI4 a S4 S/d ¥SL SP 
eS py ear STEEL 
NIN DISS SONGS NE 5 CEILINGS 
’ *¢ VAR { ry Ay > | 
WRITE FOR 
C\TALOG 


A TRIUMPH IN CORNICE BUILDING! 





























WRITE FOR PRICES AND CIRCULAR ILLUSTRATING DIFFERENT STYLES. 





MILWAUKEE ARTISTIC METAL CEILING Co. 
MILWAUKEE, WIS. 


————————— 
So 


























f ‘Crosse Steel Roofing and Corrugating Cc Co.| | 


LA CROSSE, WISCONSIN 


MANUFACTURERS OF 








ZAVES TROUGH 
CONDUCTOR PIPE 

CUT OFFS 
MITRES, ENDS AND DROPS 


| Quick Shipments Our Specialty 


———————————————————————————— ee 








[| 


ROOFINGS AND SIDINGS 
STEEL CEILINGS ) 
CORNICES 
SKYLIGHTS 


Send for Catalog | 









H 
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METAL CEILINGS 


you satisfaction. 


WE CAN MEET THE DEMAND 
for “SOMETHING DIFFERENT” in 


Our goods are different. The designs are NEW and ORIG- 
INAL. The PLATES are ACCURATE. The JOINTS fit PER- 
FECTLY. For ECONOMY in the COST OF ERECTION our 
plates lead all others. We are quick shippers and can give 
Write to-day for CATALOG “A.” 


Wm. Foster & Sons Sheet Metal Works, sppucrinty 111: 


AND SIDE WALLS 








PHILADELPHIA 


‘“MERCHANT’S FIRE RETARDING °° 


I4x20 TERNE PLATES 


For Fire Doors and Shutters 


Made to conform strictly to specification of the 
NATIONAL BOARD OF UNDERWRITERS. 





“Reg. in U. S 

















Each Sheet Stamped with Brand and Thickness. 


newvor == MERCHANT & EVANS €O.  cinsis cir 
BALTIMORE Sole Manufacturers DENVER 











When 





ordering Charcoal Iron Conductor Elbows 


Specify With 


Stamped in the 


OL (f\. 
GUARANTEE a Diechman, Metal. 





CHARCOAL IRON 


Makers of the Elbows which can be erected without Refitting and 


Solder, save Labor and Material. 


THE FERDINAND DIECKMANN CoO. 


Station B, CINCINNATI, OHIO 






PATENTED 











Plecker’s Corrugated Expanding Conductors 


Have no Cross 
Seams. Made of 
Galvanized Iron in 
ten-foot lengths. 


CLARK 


Will not burst 
when full of ice, 


, QUIEN & MORSE, 


PEORIA, ILL. 











DELPHOS 


DELPHOS Corrugated, Pressed Standing Seam, V Crimp, Three V 
Crimp, Roll, and Roll & Cap Galvanized Roofings. 


All Roll Roofings Resquared and Double Cross. Locked. 
DELPHOS Galvanized Eaves Trough, Conductor Pipe, Elbows, Etc, 


SOLDER—Faultless, B. T. @ L. and Standard Brands. 


DELPHOS MFG. 


Write for our New Catalogue, 


B. B. GALVANIZED SHEETS 


Absolutely Perfect. 


Roofing Plates (All grades). 


COMPANY 
DELPHOS, OHIO 


Write for Prices 






Roofing 
Slate 


The Auld & Conger Co, 






Manufacturers and Dealers 


999 Prospect St., Cleveland, O. 




















ste 
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ni HARRINGTON KING. PERFORATING CO 


PERFORATED METALS 


a a 
ERAN rts 
ArraAre 
LREENS 


a 








No. 212 NORTH UNION STREET, CHICAGO, ILL. 


New York Office: 114 Liberty Street. 

















YOU SHOULD SELL 


GZ 


WHICH ARF. 


SUPERIOR 


IN EVERY RESPECT 


Drop us a postal NOW and we'll 

send illustrations and tell you 
ALSO 
CORNICES, more about them. 
SKYLIGHTS, 
FINIALS, WE MAKE THEM 
EAVES TROUGH, 
CONDUCTOR PIPE, 


RIDGE ROLL, 
CRESTINGS, The James H. Watson 


ROOF GUTTERS, 
VALLEYS, Company, Inc. 


STEEL TANK, 
ETC., ETC. Bradley, Illinois 


The 
LATEST and BEST 


SEE THAT A 











The Canton’ 


is the stre mgest and 
most economical 


Eave Trough Hanger 


on the market 
Ask for Prices 
The Canton Mfg. Co. 


Canton, Ohio. 


Manufacturers of Cornice, Skylights, Ven- 
tilators, Metal Ceilings, etc. 























will convince you that ‘Canton’”’ 
Metal Ceilings have a construction that 
is unequaled. The alignment is straight and reg- 
ular, which means a saving in time and 
expense in the erection. Expense of erecting is 
where you find your profit. Art in Canton 
Metal Ceilings is one of the features. 
Complete assort ment of classified 
designs. Our Art Metal 
Book ‘‘H"’ for a postal. It’s up to you. 


The Canton Art Metal Co. 
CANTON, O. 
New York Office: 
625 W. 23d St. 


Metal Roofing and Siding. 

Corrugated Sheets, painted 
or galvanized. 

Metal Window Frames and 
Sash Glazed with wired glass. 

Skylights. 

Skylight Gearing. 

Price lists and estimates fur- 
nished upon request. 


Sykes Steel Roofing Co. 
108-120 West 19th Place 
CHICAGO, ILL. 








Porcelain Enamel Formulas 


Any kind or color, for cast iron and 
sheet steel, with full instructions. 


Start new—and i pe pe te quality of ware 
in old plants, 


Thirty-four years’ practical experience. 


JOHN PEIL, Columbus, Ohio 























C. N. HOOPER, Dubuque, Ia. 


Vitreous Enameling 
TECHNOLOGIST 


Designs, builds and starts new plants, 
improves quality and reduces the costs 
in those already established. 





2 INTERCHANGEABLE 

LOCK-CORNER 

SHELF BOXES 
Por the Hardware Trade. 


THE A. H. GREEN CO., 
87-10] Warren St., NEW YORK. 
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With a No.1 fire pot 
you can quickly do 
more and a greater 
variety of work 
with less expense 
than with any oth- 
er fire pot made. 
The superior gen- 
erating power of 
the burner is mani- 
festby highest heat 
effigiency on half 
the gasoline others 
require. Power and 
ality, —_ 
and economy, co 
ee and util 


haracteri 
the No.t. A little 


booklet (free for 
the asking) fully 


ins th 
No. I Fire Pot $6.00 Net. polnts of e many 
Jobbers A. up ‘rept hat have made the 
price, or wl No. 1 indispensable 
cash accom, ship airect. to 


CLAYTON & LAMBERT MFG. CO., Detroit, Mich., U.S.A. 





















20 OLIFF ST., NEW YORK 


Skylight 
Gearing 
and 

Chain Lifts 


Tinsmiths’&Piumbers’ 
Tools 


Cornice Makers’ Tools 


Coppersmiths’ Tools 
Pipe. Threading 
Machines 


egal Sldana” 
a 
Exchanged r 


Slitting Machine for No. 12 Iron 


TREADLE SHEAR 


This Treadle Gap 
«Shear is made in all 
standard sizes for 
No, 14 and lighter 
gauge sheets. With 
it, sheets can be 
squared, trimmed or 
slit. We make acom- 
plete line of shears, 
punches and bend- 
ing rolls, all sizes, for 
hand or belt drive. 


Write for Catalog *'F.” 


BERTSCH & COMPANY 


CAMBRIDGE CITY, IND. 








SS 


Se mnndines 





SS —— oe 
he a = 


cd 





Mimco Solderless Couplings 












NO SOLDER (Patented) NO SOLDER 


Do away entirely with wiping joints. A practical 
article and BIG SELLER. 
Send for Descriptive Circular and Price-List. 


MODERN IMPROVEMENTS MFG. 60. 
466-470 17th Street . BROOKLYN, N. ¥. 





Spring Cotters, Flat Spring and Riveted Keys 
Wire Shapes 


H. WEISS & CO. 

























THE ELLER TRADE-MARK 


is a little thing to look for, but a big thing to find; it appears on all genuine 


ART METAL CEILINGS 


Tin and Terne Plate : Steel Roofing 
Eaves Trough, Conductor Pipe Brick and Stone Siding 
Elbows and Shoes Cornice and Skylight 


ELLER MFG. CO. : : CANTON, OHIO 


LOGAN’S SOLDERING 
seat IRON HANDLES 


This Handle 1s made of Gas Pipe and the best hard wood; By neatly finished; will not heat in 
and will not break. The Irons can be instuntly fast d by turning a@ set screw. 
EVERLASTING. TRY THEM. Wealso keep a large stock of the finest Soldering Irons msde, 


BERGER BROS, CO, sAkencons!ioc-oze4 treads. = PHILADELPHIA 


© FACTORY: 3114-16-18-20 N. 17th St. 


ToolsforSheetMetals 


INCLUDING 


't Tinners’ and Roofers’ Tools, 
Niagara " droover Shears, Punches, Presses and 
Dies, Can-Making Machinery 


MADE BY i Niagara Machine & Tool Works, BUFFALO, N.Y. 
PORTABLE PUNCH No. 20 


Made entirely of STEEL 
Punches }¢ in. hole in 44 in. and equivalent 
Let us send you one on trial. 


Write for circular and price of this and 
other Marvel Punches and Shears. 


ARMSTRONG-BLUM MFG. CO., 
106 N. Francisco Ave., Chicagc, Ill, 


C. G. Hussey & Company 


PITTSBURGH, PENNA. 
Manufacturers of 
Soft Copper Nails and Tacks, Cold Rolled Copper, 
Copper nations, Tinned Copper, Special Shapes Sheared or Stamped 
> a8 Bottoms, Polished Copper, Slating Nails. 


































































MARVEL 






Patent applied for 








ring Irons PROMPT SHIPMENT FROM STOCK. 





Two Reasons Why The Steel Brakes Are Better 


Others Will Follow 


1. By our patented construction we have succeeded in getting the 
greatest amount of strength with the minimum weight. They work 
much faster and easier, and do fully one-fourth more of the aver- 
age work than any other brake, 

2. They are made of Bessemer Steel, and all the working parts 
where strength is required are made of non-breakable steel ngs. 


You will be surprised to find out how cheap you can buy this up-to-date machine 
WRITE FOR CATALOGUE. 


Dreis @ Krump Mfg. Co., Halsted and 52d Sts., Chicago 





iin Fac Metal Stampings 
eo) ll Made of STEEL, 
41) BRASS and COPPER 


HINDLEY MFG. CO.. Valley Falls &. | 




















11 








™~i mz 
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‘‘Pittsburgh Perfect’’ Fences 


The Only Fence of the Kind Made 


This fence has no wraps or clamps to hola moisture and cannot rust because it is 


ELECTRICALLY WELDED 


{t is the strongest fence on the market, the stays cannot be spread by stock 
because where the*wire is electrically welded hoth stay and strand = 
become one piece of steeland the joints are given doubie 261m 
strength. Do you want to eliminate all your fence troubles? 
If you do try the 


“PITTSBURGH PERFECT” FENCE 









3 







any. 


Catalog on application, write for it. 


Pittsburgh Steel Co., Pittsburgh, Pa. 
THE DENNING FENCE -—~ Uno Revolving 


Ventilators 
For yard and pasture has 


no equal. Our Peerless cena ove 
Cabled Fence with barb the tet — naa 
wire in the bottom turns aon 

4" to 30° 
Send for catalogue 


Uno Veatilater Co. 


P.0. Box 209 LYNR, MASS. 











hogs, absolutely. We beat 
the world on Poultry 
Fence. We make perfect 
Barb Wire. We ship 
mixed carsWoven Fence, 
Barb Wire and Nails. 





Write tor Catalog and Prices, 


THE DENNING WIRE & FENCE CO, CedarRapdsoa.] TTAUT WINE BANG 














aoe We hawe the best Pure } 
| Copper Cable 


Lightning Rods | | 


and fixtures on the market, 
and to prove what we say is 
vight, we aie willing to send 
any firm a sample cutfit and 
they can.look it over, and if 
itis not the best they have 
ever seen, and not satisfac- 
tory in every way, we want 
the whole shipment returned at our expense and it costs them nothing. We manufacture all our 
own goods and know just what they are, and we want every hardware dealer to write to us for prices 
and territory. We give a $500.00 guarantee and also one of our improved static machines. 


WRITE TODAY TO 


Maher & Son Lightning Rod Co., Preston, lowa | 
ELECTRA LIGHTNING ROD CABLE AND FIXTURES 


We manufacture Pure Copper Wire Cables, made 
| of 28, 30 and 49 Wires, with complete 
outfit of trimmings. 
E. A. Foy & CoO. . 


NOTHING BETTER PRICES LOWEST ease wana | CINCINNATI, OHIO. 
Trade Supplied at Lo Sen 
ELECTRA LIGHTNING ROD ©O., 220-240 Market Street, CRESCO, IA. | Seep eet tet tr 


YANKEE [All Steel] DAMPERS and CLIPS 
































« 
UY 


e | 
= 


y 
SS 
FOR SMOKE PIPE AND FURNACE PIPE 


THE S. M. HOWES COMPANY, 40-46 Union St, BOSTON 
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CGKFHAIN Measuring Tapes 


are made in every conceivable variety, to suit( [Rj 








Please { Our extensive advertising creates a demand, that every 


superior quality. 


Mention progressive dealer should be able to satisfy. 


The American Artisan 








New York 


qj It takes but a minute and a postal to ask for our catalog— 
it’s more than worth while. 


THE. LUFKIN foULe (0. Saginaw, Mich., U, 6. A- 


Windsor, Ont. 


London, Eng. 


every purse and purpose, but all of the same 





























Run Easiest 
DISSTON SAWS re Fastest 
Last Longest 
To the practical Saw User this tells the full story of HIGHEST PER- 


FECTION in Material, Temper, Design and Workmanship attained for 
the DISSTON BRAND OF SAWS. 


HENRY DISSTON & SONS, Inc. 


Keystone Saw, Tool, Steel and File Works 
PHILADELPHIA, PA. 











A NEW PATTERN STANDARD LEVEL —Twe Level Glasses, One Plumb Glass 





THE BAKER - 


t= -7 


Mc MILLEN COMPANY, Akron, Ohio. 









This bevel forces 

matter how hard attaches 

door is slammed. here the 
- 


7 
This screw (sne ye 4 one not covered when 
latch is locked) removed without 
affecting security of Tietes tn least. 


INSIST that your 
Jobber furnish this 





. 
All that is 
tatch into groove no Padlock before screwing 
in door is to bore holes 
hs ‘ough door here 


The Jewel All Steel 
Barn Door Latch 


to retail 


* For 25c 


Lange manda on och Has many points of advantage besides the price 


or write 


The Peck-Hamre Mfg. Co. 
BERLIN, WIS. 


Side glasses maybe revers- 
ed at any time; all easily ad- 
justable; all glasses in om 
view from both sides; 
trimmings on both sides. 


No. 31—Solid Cherry. 
No. 32—Three-piece Cherry. 
No, 33—Solid Mahogany. 
























SINK 


sient | Bracke t 


Light in Weight 



























Neat in Appearance 
Stronger than Cast Iron 


a This bracket is de- 
tachable and much 
more easily placed 
than the ordinary cast 
bracket. Descriptive 
circulars and prices on 
application. 


Manufactured by 













lick No.3 The Best Box 
é 2 For Raral Free Delivery 


Customers 


H Sell them Blick No. 3 boxes. They 


ones, x 8x19 Shen, 
6} x 8} = 


1 Painted green, new opera. 
ment color. Same shagn end alot 
aS P bey me gg nat 

Signal, Automatic 
Latch, Watertight Qual . Every 
box testei, every box t, every 
box warranted. They get the 
business. You better get them. 
now. 








} 

$5.88 per Doz. 1 
Blick -Williame Co. 
Indianapolis, Ind. 






























The 
of h 
draf 
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Iwans’ Voleano 
Revolving 
Chimney 

Top 


Sizes 
6 to 12 
Inches. 


Sold 

by 
Jobbers 
of 
Hardware 
and 
Tinners’ 
Supplies. 


Notice one of its Strong Features: 
The upward sloping opening in back 
of hood creates a constant upward 
draft, no matter how depressing the 
atmosphere. 


You need it for some of your cus- 
tomers’ chimneys. 
Send Postal for Catalogue. 


IWAN BROTHERS | 


Mfrs. of Hardware Specialties 
STREATOR, ILL. 





PATTERN . SS a a 3 


a Ad 5. 
Sone nent 


UNE FACE. GOTHIC, 


Ize 
Me bace GOTHIC, HAIR-LINE 
GOTHI aD PACE GOTHIC, 
ano REVERSED 
DING IRONS, 


»STLOUIS ELECTROTYPE FOUNDRY / 


214-216 ST.LOUIS.MO.* 








i 
| AFull Lineot Hore Nails | 


] Send for Gatalogue Prices ® Samples. | 


Re ee Oe Prices ®@Samples. | 















W. W. Anderson, Sadorus, 
Ill., writes: ‘‘The tools I ad- 
vertised are now sold, but I 
am still teceiving inquiries 
about them. aAn ad. in Tue 
AMERICAN ARTISAN does the 
business every time.” 

6-7 






The Genuine “Red Devil” Hack Saw 





“It’s all in the teeth.” 


Without teeth they are worthless. Try them. 
Ask your jobber, or write us. 





‘SMITH @ HEMENWAY COMPANY 


! 


108-110 Duane Street, New York City, U. S. A. 


“Yankee Tools” 


New Styles—Have You Seen Them? 





Are 
Without _ — 
Equal in 
Quality 
or 
Efficiency 








= <_— << 


MAGAZINE RATCHET SCREW DRIVER, NO. 65 























in 
' Practical 





se RATCHET “SCREW EYE” DRIVER, NOS. 80 and 81 


ASK YOUR JOBBER ABOUT THEM 
Send for ‘‘Yankee”’ Tool Catalog. 


North Bros. Mfg. Co., Philadelphia 
Why STURGES Milk Cans 





| Are Easiest to Clean and Last Longest 


Every Sturges Milk Canis made sanitary cover—and solid one- 
of A-1 quality steel plate and is put to- piece round handle. 
gether to stay, by expert tinners and That’s why Sturges Cans are easiest 
can makers. They are tinned and re- toclean, Think ofthe argument you 
tinned right here in our big have when a_ customer 
Anti-Trust factory. Made comes into your store. 
by new machinery in a new But you won’t have to 
plant, out of a brand new argue much—because our 
stock—by old experienced cans sell themselves. Every 
workmen whom we back up Sturges Can is guaranteed to 
with our 40 years’ experl- give lasting satisfaction and 
ence making milk cans, service. We will stand back 
That’s the reason why of every guarantee you make 
Sturges Milk Cans stand the to customers. Sturges Milk 
hard knocks which all dray- Cans are perfect as a result 
men, baggagemen and milk- of 40 years’ experience. 
buyers give them. Write today for our 


Every inside seam of a wy 4 : 
: : Free Book No. 75 which ex- 
Sturges Milk Can is soldered plains fully all about the 


as smooth as glass. There is 


secieisl> Ga cack er making of the best milk can 

crevice — which milk could a in the world. 

odge and sour—and there’s no tur rn Mia. 

place for dirt to collect. And we Ss ges & Bu g 

could save at least 25c on the cost Company 

of solder if we wanted to—but we Makers of Milk Cans, Packing 

don’t because we put out the very Cans, Freezers, Griddles, 

best milk can made. Sheet Iron Special- 
ties, Etc., Etc. 


Please note that every Sturges 
Milk Can has a seamless neck— 233-237 S. Green St., Chicago 
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Improved Steel Door Hangers 


Made Entirely of Steel 
(wheels excepted) 
These Hangers have hard steel 
Axles and Roller Bearings. Anti- 
Friction on any length of track. 


Guaranteed to handle the | 


heaviest doors satisfactorily. 
Write for complete catalog of 


Hinges, Butts, Shelf - Brackets, 
Door Bolts, etc. 


THE GRIFFIN MFG. CO. 


1500 Cherry St., ERIE, PA. 


UMBRELLA 
|e reer CLOTHES BAR 


DRYING fa Lau Kitchea 
aes aatenan uae bee 












Tie arm one piece, 
o . 

MA CO., Mirs. 
40 Dearborn St., CHICAGO 





THe AMERICAN ARTISAN 
Keeps You Posted. 


Don’t Scare Good Times Away 
And Don’t Let Anybody Frighten You 


There is every reason why 1908 should be a good year— 

wae isn’t any reason why it shouldn’t—except talk—the wrong 
ind. 

Talk can't lessen the crops, nor cause nature to with-hold her bounty. 

But it can take away Confidence and inspire Fear— 

That is if you let it. 

But if you fight with another kind of talk—optimistic talk— 

prosperity talk— 

Then there is no danger. 

We are talking good times because we believe in them., Our factory 

os ae washers, particularly White Washers, faster than 


(The White Washer is the best selier inthe world 
because it is the best machine.) 


Get in Line—With the White Line and Prosperity. 


WHITE LILY MFG, CO. ,"*°° "ctir=™=" DAVENPORT, 1A, 


The “ONE MINUTE” Washer 


Exclusive Jobbing 
Representatives for 
the 
West 294 Northwest 


Sold on Exclusive 
Agency Plan Only 


_ Paxton & Gallagher Co. 


OMAHA, NEB. 













HIPA 














Richards Trolley 
Roller Bearing 
Barn Door Hanger 


The Best Trade Winner on 
the Market 


SPARROW PROOF 
WATER PROOF 
JUMP PROOF 


T= Lateral Adjustment 


Made to Suit Door of any Size or Weight 


Write for Catalog cf Door Hangers 
AURORA 








The Richards Manufacturing Co., i‘tixos 














“BLUE BOOK” 


CREDITS 


—OF THE-— 


[ron, Steel, 
Hardware, 


Stoves, Tinware, 


‘Plumbing, Etc., 


Trades. 


This Agency issues as complete and reliable book of credit ratings fe 
this special branch of trade as has ever been published, containing about 
400,000 rated names of wholesalers,Oretailers and manufacturers, covering 
the trade thoroughly. The ratings are conservative and very reliable. g The 
paying record is based upon ledger experience of credit men every 


where. 


You buy credit information. Isn't it the part of a good buyer to post 
himself thoroughly on the merits of a book of ratings, gotten up especially 
for his trade by men with ample capital and who are thoroughly trained ip 
this class of work and who make a specialty of it? 








Terms of subscription can be had by addressing Executive Office 


Iron and Hardware Mercantile 
Agency. 


BOSTON, MASS& 


157 Federal Street. 
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Pennsylvania Ball Bearing 


— Golf Mower 








Self Sharpening : Ps a 
a 
iis 
Seven Blades A 
CA ; 

== Easy Running 

SEC Close Cutting 
; mal Rhee eS 

a dss Rho Double Trams 

ey of Gear 


A Recent Expert Opinion From the Most Famous 
Links in the World 


TESTIMONIAL 


THE RoyaL AND ANCIENT GOLF CLUB, 
St. ANDREWS SCOTLAND. 

The New 17-inch Ball Bearing, Close Cutting ‘‘Pennsylvania’’ Mower 
supplied this year, I consider one of the Cleanest Cutting, sweetest 
running machines on the market. I used it on our Greens during the 
Amateur Championship with satisfactory results. 

June 1, 1907. Hucu Hamitton, Green Keeper. 


This machine designed to meet the exacting requirements of Golf Put- 


ting Greens will satisfy the demand for a Lawn Mower to cut very close and 
smooth. It can be adjusted to cut as close as three-sixteenths of an inch and 
a smooth surface is assured by large number of knives in cylinder. Although 
of extra heavy construction this is a light running Mower. Its perfect align- 
ment and careful construction, Ball Bearing journals on Cylinder heads and 
extra large journals for wheels and gears reduce friction and wear to a mini- 
mum. The use of nothing but our own make of Semi-Malleable Castings and 
Oil Tempered and Hardened Crucible Tool Steel for Cylinder and Bottom 
Knives—give results not attained by other makers. 

List $28,00 $31.00 $34.00 

17” 19” 


21" Cut. 
Restricted Retail Price $20.00 $22.50 $25.00 Each 


LIBERAL DISCOUNT TO TRADE 





The Pennsylvania People 


SUPPLEE HARDWARE COMPANY 


PHILADELPHIA 





































76 THE AMERICAN ARTISAN AND HARDWARE RECORD 














GRIFFIN | 


BEST GOODS MADE 


Write for Prices 











GRIFFIN MFG.Co. 


@ @o 





Griffin Nits. Ca: 


ERIE, PENNA. 





1500 Cherry St. 


i — 
’ 
; 
\ 
‘ 
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Chicago New York 














4 Mile Coil No. 8 Galv. B. B. Tel. Wire. 






can be produced. 





















American Steel & Wire Co. 


Worcester Denver San Francisco 


Maker of 


W. & M. 


Telephone Wire 


UR W.«& M. Telephone 
Wire is drawn from either 
steel or iron stock made espe- 
cially for the purpose and rigidly 
inspected. The spelter is care- 
fully laid on with uniform thick- 
ness. Lately improved processes 
of galvanizing are employed, en- 
suring ample protection and 
long life for the wire under ex- 
treme weather conditions. 
In point of conductivity, this 


good wire has attained the high- 


est possibilities of electrical science, and we submit our 
three brands, “E.B.B.”, “B.B.” and “Steel” as the best that 







diel 
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SIMMONS | (QD | BICYCLES 











Laclede Quality Bicycles 


Care in Selection of Material, Beauty in Design and Finish, Skill in the Building, Rasy Run- 
ning have made the , 
Simmons’ Line of Whéels the Foremost Bicycles in America 
Constant Improvements, Careful and Minute Inspection Throughout have conserved the rep- 
utation for Quality of Bicycle Building in Our Own Factory. 


If Yeu Are Seeking—Rapid Sales, Profit and Satisfied Customers—Don’t Hesitate 


WRITE US. _Better write NOW, because this is your Big Opportunity to get 
the RIGHT LINE of BICYCLES at the RIGHT PRICE. 


SIMMONS HARDWARE Co. 


Address Division 5 SAINT LOUIS, MISSOURI 














SIMMONS /|(Q\ {D | BICYCLES 














NICKEL - STEEL 


Ware 


is absolutely free from poisonous substance, is made by careful, experienced men, by a company founded in 


We 


1850. The first enameled ware and blue and white ware made in this country was made in our mills. 


know how to make enameled ware safe and durable. We make it safe and durable because we are proud 


of the trade mark. Look for the 
blue label. 


Grosjean 
Mfg. Co. 


Chicago New York Boston 











ad in 


proud 
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The above cut shows the general design of our Cornice Brake. These Machines are 
a ery for No 20 Gauge material and lighter, and with Heavy Bending Attachment 
or No. 18 Gauge. With each brake is furnished 24-inch, 2-inch, 14-inch and 14-inch wood 
formers, and l-inch, -inch and }-inch iron forms, also friction clamps for holding same. 
All machines are fitted with foot treadles, quadrant gauge and three quadrant stops. 


WRITE FOR CIRCULAR, 


The J.M. Robinson Mfg. Co. 


SHEET METAL WORKING MACHINERY 
Spring Grove Avenue 





Cincinnati. Ohio 








Cherry Stoners, Smoked Beef Shavers, Rapid Grinding 


ENTERPRISE 


“Have you an ‘Enterprise’ 
Fruit Press?’’ 


and Pulverizing Coffee Mills, Genuine ‘‘Enterprise’’ 


Cold Handle Sad Irons, Etce., Etc 


“No, madam, but I'll get 
it for you.”’ 


“Sorry, but I cannot wait. 
My fruit would spoil. I 
must go to Jones for it. 


Sate Lost. — For lack of 
‘*ENTERPRISE.”’ 





Write us for our latest catalogue, advertising 


literature, electrotypes, etc. 


The Enterprise Mfg. Co. of Pa. 


Philadelphia, U.S. A. THE ANSWER 





Write your jobber to-day for timely specialties, 


A Question of such as ‘“Enterprise’’ Fruit, Wine and Jelly Presses, 
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THE IMPROVED ONE-PIECE MITER 


This miter is made absolutely cor- 
rect, true to shape, size, and bead, _ 
and the easiest con- 
necting slip joint. 
Will save your time 
and temper. Incase § 
your supply house 
cannot furnish 
them, send your or- . 
der direct to the ' 
J.E. WHITACRE MFG.GO. 


ROCKFORD, ILL. 
Manufacturers of Sheet Metal Specialties. 














The “GLOBE” Ventilator 


in COPPER, GALVANIZED IRON 
and with Glass Tops for Sky- 
light. purposes. 
ABSOLUTELY STORM PROOF 


For. Perfectly Ventilating Schools, Churches, Halls» 
Mills, Factory and Audience Rooms 
of Every Character 
SMOKY CHIMNEYS CURED 


“GLOBE VENTILATED RIDGING” 
Sénd for Pamphlet 
MANUFACTURED BY 


GLOBE VENTILATOR CO., Troy, N.Y. 


STAYIN Flue Stoppers 


are guaranteed to be absolutely 
soot proof. Cannot be jarred or 
blown from the flue hole. 


Finished in Brass and Nicely 
Decorated 


MANUFACTURED BY 
STUBER &.KUCK, Peoria, Ill. 


We Also Manufacture PIECED TINWARE and All Stylee 
of FLOUR SIFTERS 


Patented end 
Trede-Mark 
Reg: U.S. Pet. Off. 














EVERYTHING IN TINNERS’ SUPPLIES 


Our Warehouse Stocks Include Full 
Assortments of 


Roofing Tin Bright Tin 

Galvanized Sheets Black Sheets 

Sheet Copper Sheet Zinc 

Solder Wire Hot Air: Pipe 

Registers Hoop Iron 

Galvanized and Painted Steel Roofing 

Galvanized and Terne Eaves Trough and 
Conductor 

Elbows, Shoes, Tinners’ Tools, Etc. 


FOLLANSBEE BROTHERS CO. 


MAKERS OF 
SCOTT’S EXTRA COATED 
HAMMERED OPEN HEARTH ROOFING TIN 

» PITTSBURGH 
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DICKEY Planished 5} ¢ 4; 
Steel is the acme of shee Stee] 


NO 2 
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SHEET STEEL 


PACTURED _ 
S 


BY 
y 


INDIANA HARBOR IND 
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For protection we pack jj 
DICKEY Steel in metal cases, 
for which ne charge is made. 


290 33 257 
THIS SIDE UP 


better way—our way. 








ALWAYS SOMETHING SALABLE 


WE MAKE A SPLENDID LINE OF 


Japanned Lunch Boxes 


We make the kind 
thatis neat andstrong 
and won't get out of 
shape. 

ALSO OVER 500 OTHER FAST SELLING ITEMS 


Star yr Enameling @ Stamping Co., PITTSBURGH, PA. 


Nicely japan ned. 
Latch holds lid down 
close and tight. Nice 
goods. 














This Space for Sale. 


inquire of Daniel Stern, 
69 Dearborn &t., Chicage 











STAR EXPANSION BOLTS 


ALL KINDS 
Anything 
To Fit From 
The 
Smallest 


Bolts and ew ‘ Wood 
Screws Samples and Catalog on Seaueet Screw To 


Youve’ STAR EXPANSION BOLT CO) ™)""" 
BAYONNE, N. J. Machine 


es 


We Make 
Expansion 


fi ry s 4 4 4 a $ 
STAR EXPANSION 
Parts ; ee sy 

















THE “CENTENNIAL’ 


RAIN-WATER CUT-OFF 


The strongest, 
most dams and 


Skylights and Cornices 


Fireproof Metal Windows cheap ope Sy t- 
(Glazed with Wire Glass) ket. 


The only single 
Metal Ceilings and Side Walls cut off made to fit 
Eastlake Metal Shingles 


Corrugated and 
plain pipe and 
Gutters and Conductors, 
Roofings of All Kinds. 


which can 
Send fer Gatalogue and Prices, 


used without 
The W. J. Burton Company 
Detroit, Mich. 
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